' UAW redhead heads off 
| heads. 
‘ ~ + a 

It will be an “extra” special ses- 
sion when Congress takes the ax 
to taxes. Cutting remarks will be 
OK then. 

aa » oe 

Another number one team is 
composed of good public rela- 
tions backed up with first class 
work and salesmanship. 


Be Prepared 

Dealers are urged not to let the 
sweet lullaby of a seller’s market 
lull them into a lethargy that will 
cramp their style in the buyer’s 
market headed this way. 


Remember the Boy Scout motto? | 


* + * 


No Soap 
A burglar-alarm system in his 
ear saved K. Leyser of Cleveland 
from losing jewelry valued at $5,000 
when thieves fled as the alarm 
sounded. They gained entrance by 
using a master key. 
The alarm was set 


door opened. 
* + 7 


But Would He? 


An escape clause in the bill re- 

pealing credit controls, along with 
the Trading with the Enemy Act, 
gives the green light to the Presi- 
dent personally to proclaim an 
emergency and restore times sales 
curbs, according to Jesse Wolcott 
(R., Mich.), chairman of the House 
banking committee. 

This committee is expected to 
handle any legislation to curb 
‘climbing prices. Wolcott is report- 
ed to believe that renewal of the 
‘old curbs would be pointless. 


off as the 
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THREE OF THE NEW COUPES in Studebaker’s 1948 line illustrate the variety of 
Champion business Commander 


types available. At top is the 


and the fi 


body 
convertible next, 


Champion five-passen 
models have been improved while retaining low, wide 


coupe, with the 


ser coupe nearest the camera. All 
bodies. 


Refined °48 Studebakers 
Up $67-$100 in Price 


Rear in styling and| 
greater seating comfort head 
up the features of Studebaker’s 
1948 cars, which are in production 
following a minute-long change- 
over. 

Price increases ranging from 
$67.75 to $100.75 were announced 
by Studebaker on the factory de- 
livered prices of its 1948 models. 
The prices of the nine models in 

the Champion line were boosted 
from $67.75 to $68.25. Commander 
increases were from $89 to $90.50, 
while the price of the Land Cruiser 
was raised $100.75. 

(Prices for the 1948 Studebaker 

and Nash lines will be found in 


ithe weekly listing of current prices 
on page 28 of this issue of AuTomMo- 
TIVE News.) 

Studebaker also announced list 
price increases on its 1948 truck 
models,’ which were placed in pro- 
duction at the same time as pas- 
senger cars. List, prices,of %-ton 
trucks were raised $25, with one- 
ton trucks going up $20. 

+ * > 


TUDEBAKER summarized ’48 
improvements on its two series 
of passenger cars as follows: 
Commanders — Refinements in 
cushioning include a new method 
of adjusting the resiliency of front 
(Continued on Page 39, Col. 1) 


Georgia Dealers Urge 3-Year Franchises 


OHIO DEALERS’ new president, Ray Brandenburg (Chevrolet), Washington Court 


House, O., pins a badge on H. J. Klingler 


wight), Pontiac general manager, who was 


@ principal speaker at the annual conventio: of the Ohio Automobile Dealers Assn. in 


Cincinnati last week. 


1941 Price LevelGone Forever? 


eA TT. — Auto production 
next year should be at least 10) 
percent above 1947, if unhampered | 
by strikes, H. J. Klingler, Pontiac’s 
general manager, told 900 Ohio 
dealers at their annual convention 
here last week. 

“With some favorable luck, 1948 
production may be even more than 
that,” he said. 

Record population growth in 
this country, ary Bane ned con- 
sumeg.desnan d, make it likely 

1941 "prio piateau and 
statistics mitf be ‘abandoned in 
—— mic * iehince, Klingler 
declared: ‘must’ adjust our 
thinking ‘arid halts. to the new 
level. on which" Wé may be living 


, 


for some years to come,” he said. 
Ray Brandenburg, of Washing- 
ton Court House, was elected presi- 
dent of the Ohio Automobile Deal- 
ers Assn. ie a 


THER officers named were: 

Rudolph E. Reinhold, Cincin- 
nati, first vice-president; Harold EB. 
Weed, Columbus, second vice-pres- 
ident; John L. Hanley, Toledo, sec- 
retary; D. C. Corbin, Akron, treas- 
urer, and Walter Hamer, renamed 
executive secretary. 

Besides Klingler, other speak- 
ers included Ben Taylor, indus- 
trial relations manager for Good- 
rich; Dr. Charles P. Wheeler, of 


Xavier University; John Stokes, 
(Continued on Page 14, Col. 1) 


* * * 


AVANNAH, Ga.— Meeting here 

at their annual three-day con- 
vention last week, 350 members of 
the Georgia Automobile Dealers 
Assn. called for extension of dealer 
contracts from one to three years. 

They urged NADA’s factory- 
dealer relations committee to 
work with manufacturers to this 
end and to seek also a clause in 
all future contracts to permit the 
families of deceased dealers to 
continue operation and owner- 
ship. 

Taxes, production and highway 
safety were among other important 
issues at the convention held at 
the General Oglethorpe Hotel on 
Wilmington Island. 


* + * 


HE dealers, entertained with 

shore dinners, yacht trips, turtle 
races, golfing, historic tours, lunch- 
eons and banquets by their hosts, 
the Savannah Automobile Dealers 
Assn., also went on record urging 
Georgia congressmen to take steps 
for introducing a bill for a reduc- 
tion of federal taxes. 

The resolution pointed out that 
two years after World War II the 
federal government is still’ taking 
$40 billion in taxes, but that deal- 
ers, aS businessmen, believe fed- 
eral taxes can be reduced substan- 
tially without impairing normal 
governmental functions or discon- 

(Continued on Page 31, Col. 1) 
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Car Output at Top Rate 
As 3,000,000th Is Built 


Nearly nee Autos in Week; Trucks at 22,918; 
Air Deliveries to Assembly Lines Almost 
As Frequent As Truck Arrivals 


By Bernie Thomas 
Staff Writer 

A® cargo delivery of parts played 

a major role in last week’s au- 
tomotive production, as U. S. plants 
built 79,405 cars and 22,918 trucks 
—a total of 102,323 units, according 
to Automotive News estimates. 

The passenger car accounting 
was the highest ever obtained 
during a postwar week’s opera- 
tions, and included the 3,000,000th 
car to be built in 1947. 

Canada added 6,406 cars and 
trucks to bring total vehicle output 
in both countries to 108,729. 

In the previous week, U. S. out- 
put, surpassing initial expectations, 
included 79,199 cars and 22,511 
trucks—a total of 101,710 units. 
Canada’s 6,311 vehicles swelled the 
total to 108,021, according to AuTo- 
MOTIVE News tabulations. 

€ * * 

LL-OUT efforts to keep assem- 

bly lines going steady through 
the balance of the year found de- 
livery of parts by air last week 
as common as those by truck. 

At various times during the 
week, assembly operations in 
certain plants were dependent on 
supplies on hand which were only 
two or three hours ahead of the 
next plane delivery. 


For example, two assembly plants 
of a General Motors division were 


Production 


Automotive News Estimates 
U. S. Cars, Trucks 


102,823 191,710 


an 


as 2 sedieeaatl totals 
by makes, see table, page 41. 


both within a few hours of being 
forced to close down for lack of 
a component part. Each plant need- 
ed a different part. 


Assembly plant A still had a four- 
(See PRODUCTION, Page 41, Col. 3) 


Reuther Regime 
To Spur Drive 


On Mechanics 


TLANTIC CITY.—A nationwide 

drive to organize garage work- 
ers in new-car dealerships will be 
launched by the UAW-CIO “at an 
early date,” it was announced last 
week. 

Union spokesmen said the drive 
would be officially set in motion 
as soon as President Walter P. 
Reuther appoints a director for 
the new garage mechanics’ na- 
tional council. 

The council was created by the 
UAW’s international executive 
board in Septem- 
ber, but was kept 
inactive pending 
the outcome of 
the bitter faction- 
al fight that has 
dominated union 
activities through- 
out 1947. 

It was under- 
stood that plan- 
ning of the me- 
chanics’ drive 
will be entrusted 
to Emil Mazey, pugnacious Reuther- 
ite who was elected union secre- 
tary-treasurer in the steam-roller 
election sweep of the rightwing 
faction. 


Walter Reuther 


* * * 


OGETHER with the new direc- 

tor of the garage council, Mazey 
will lay plans for a unionizing cam- 
paign aimed squarely at the 1,250,- 
000 dealer shop employes in the 
U. S., most of whom are unorgan- 
ized. 

The mechanics’ drive was only 
one of the planks in the program 


which Reuther set before the 11th 
(Continued on Page 35, Col. 1) 


Auto Industry Smeared 


Detroit Grand Jury Report Injures All; 
Only a Few Dealers Indicted 


By Bob Finlay 
Managing Editor 
[/peteorrs auto grand jury tar- 
red the auto industry last week 
with a big, free-swinging brush 
that had little regard for the good 
or the bad. 

Recorder’s Judge W. McKay 
Skillman’s report was marked by 
strange contradictions. 

In the first section, 


dealers with blanket invective 


which inspired such Detroit news- | 


paper headlines as these: 

“Uncover Vast Car Racket.” 

“How Auto Dealers Bilk the 
Public.” 

+ * + 
cE IMPLIED that, in general, the 
dealers were thieves and chisel- 
ers; that manufacturers had their 
heads in the sand. 

And, then, buried under thou- 
sands of words of invective, was 
this surprising statement: 

“I should like to point out and 
to emphasize that the various il- 


it branded | 


legal or unethical practices which 
have been related in this report 
were not indulged in by many 
reputable and honest automobile 
dealers in the City of Detroit.” 
It was also obvious that the 
broad smear had a narrow foun- 


dation in Skillman’s revelation that 
(Continued on Page 40, Col. 1) 
*” 6 


Warrants Name 


5 Dealerships 


First warrants issued last week 
by Recorder’s Judge W. McKay 
Skillman’s one-man grand jury ac- 
cused nine principals of three De- 
troit new-car and two used-car 
dealerships of violating state laws 
in connection with automobile 
deals. 

More warrants are expected to 
follow. 

New-car dealers named Thurs- 
day were Clarence J. Hacquoil, 





(See WARRANTS, Page 40, Col. 5) 
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DETROIT.—Chrysler Corp. dis- 
closed last week that service facil- 
ities will be a major factor in de- 
termining dealers’ new-car allot- 
ments in 1948 and 
thereafter. 

A new plan de- 
signed to protect 
customers of 
Chrysler - Plym- 
outh dealers is 
now being form- 
ulated, it was re- 
vealed by David 
A. Wallace, presi- 
dent of the Chry- 
sler division. 

A co n 

nf said the Dodge and 
De Soto divisions would also use 
the new policy for distribution to 
Dodge-Plymouth and De Soto- 
Plymouth dealers. 
Wallace said a 


Packard’s Loss 
Cut to $131,478 
For 9 Months 


DETROIT.—Packard Motor Car 
Co. has reported a net loss of $131,- 
478 for the first nine months of 
1947 after estimated tax carryback 
credits of $1,800,000 allowable this 
year because of factory operating 
loss. 

This compares with net earnings 
of $1,387,316 after tax carryback 
credits of $3,668,000 for the same 
period last year. 

The company’s loss for the first 
six months of 1947 was previously 
reported at $1,872,634. This was be- 
fore any tax carryback, which has 
since been estimated at $1,800,000 
for the nine-month period. 


The nine-month report reveals 
loss on factory operations of $4,- 
582,858 for the first three-quarters 
of 1947, compared with factory loss 
of $4,290,325 for the like period in 
1946. Car output through Septem- 
ber, 1947, totals 39,804 vehicles com- 
pared with 26,555 a year ago. 

“Low production caused by in- 
ability to get steel is the main rea- 
son for our poor shop showing,” 
stated George T. Christopher, Pack- 
ard president and general man- 





D. A. Wallace 


“thorough ap- 





ager. 

More production progress is ex- 
pected for the fourth quarter, ac- 
cording to Christopher, president, 
although he was not hopeful of 
substantial steel increases until 
1948. 

For the nine months, sales and 
billings were up, $84,434,577 being 
reported against $64,358,312 for the 
1946 period. Net profit from field 
operations also showed an increase, 
being reported at $2,264,346 com- 
pared with $1,409,466 last year. 

The nine-month statement show- 
ed cash and government securities 
totaling more than _ $27,000,000. 
Working capital was approximate- 
ly $32,000,000, an increase of $1,- 
600,000 over the amount reported? 
at the mid-year mark of 1947. 

Christopher said that Packard's 
new line of 1948s is bringing public 
response without parallel in the 
company’s history. 


New Chrysler Policy 


Dealer Service Facilities to Be Big Factor 
In ’48 Car Allotments 









praisal” of dealers’ parts and ser- 
vice facilities will be made prior 
to establishing next year’s produc- 
tion allocations. 

Citing a “considerable volume” of 
service complaints from Chrysler 
and Plymouth owners, Wallace 
stated: 

“Obviously, if a dealer sells 
twice as many cars as he has fa- 
cilities for servicing, 50 percent of 
his owners may receive from him 
less than they had a right to ex- 
pect when they bought their ve- 
hicles. In the long run, such a con- 
dition is bound to result in de- 
creased owner satisfaction, to the 
detriment of the dealer’s business 
and of the company’s prestige 
alike.” 

Past sales records will be taken 
into account with service facilities 
under the new plan, Wallace 
stated. 

“Giving a dealer more cars 
than he could sell—a condition 
not likely to occur in the imme- 
diate future, to be sure, but one 
that eventually could arise with 
the return of campetitive condi- 
tions—would be undesirable from. 
the company’s point of view, just 
as is his selling more than he 
can service,” he explained. 

The Chrysler executive said that 
dealers facing an allotment cut be- 
cause of inadequate service facili- 
ties will be given “abundant oppor- 
tunity” to correct shortcomings. 
This particularly applies to deal- 
ers with favorable sales achieve- 
ments, he said. 

“The fact remains, however,” 
Wallace asserted, “that some deal- 
ers, throughout their tenure with 
Chrysler, have consistently concen- 
trated on car sales to the neglect 
of parts and service. This they 
cannot continue to do without hav- 
ing their allotments graduated to 
meet their potential parts and serv- 
ice performance, as it may now 
exist or as it may be improved 
by better facilities and equip- 
ment.” 

Wallace said that allotments will 
be calculated on the basis of a de- 
tailed “point system,” with points 
awarded or subtracted for surpass- 
ing or falling short of fixed mini- 
mum requirements. 

Some of these _eeaeneea, he 
continued, will b 

Total floor iia will 
carry the highest number of 
points for a single item. 

Space distribution—ranked 
next by Chrysler in view of the 
increased stress on parts and 
service. 

oaene equipment and person- 
ne 

Parts department — embracing 
net inventory of MoPar parts 
and accessories, number of stand- 
ard parts bins, inventory control 
system, location of department, 
proper display of merchandise, 
and sufficiency of countermen. 

Balance in overall operation— 
with reference to plant e- 


ment, new-car sales efficiency, 
used-car reconditioning, custom- 
er relations, etc. 
Wallace assured dealers that per- 
sonal opinions of factory men will 
(See CHRYSLER, Page 34, Col. 3) 





FIRST POSTWAR AUTOS and trucks recently completed in Japan were displayed at 


eo 29. Toyota Motor Co. at Nagoya will make 


if tom truck for 160,000 yen. All 
» government agencies, 


and the one-hal: 
by hospitals, doctors, police 
~( Acme). 









FORBES MAGAZINE’S 30th 


banquet at the Waldorf-Astoria in New 


versary 
York honored automotive executives among ‘‘5@ Business Leaders of America Today.’’ 
Studebaker 


Kaiser, a oak 


, president, Chrysler, and 
shown included John D. Bissers, 
3; Harvey Firestone 


ir., president, Firestone, and Fowler McCormick, president, International 


Further Tire Boosts Pinned 
lo Competitive Conditions 


DETROIT.—While none of tire’s 
“Big Four” will admit that they 
are even contemplating following 
the lead of General Tire in raising 
prices, there is every reason to be- 
lieve that if competitive conditions 
are not too acute, the constantly 
rising cost of materials and manu- 
facture will soon force price boosts 
by other tire manufacturers. 

As one executive of a leading 
tire maker points out, crude rub- 





Top Cars 
New car registrations for nine 
months in 48 states: 


1947 1941 
Pos. Make Pos. 
1—478,246 Chev. 167,905— 2 
2—331,865 Ford 207,420— 1 
38—234,478 Plym. 148,387— $ 
4—177,054 Buick 62,292— 5 
5—153,645 Dodge 94,968— 4 
6—151,474 Pontiac  57,682— 6 
7—134,296 Olds 45,669—10 
8— 78,126 Nash 55,863— 7 
9— 74,758 Hudson 48,851— 8 
10— 74,586 Mercury 34,492—13 
1l— 73,228 Stude. 35,3385—12 
12— 68,270 Chrysler 46,365— 9 
18— 52,968 De Soto 39,635—11 
14— 39,746 Cadillac 11,980—15 
15— 83,790 Packard 21,147—14 
16— 33,580 Kaiser 5—19 
17— 82,023 Frazer 5—19 
18— 17,426 Willys 22—18 
19— 17,401 Lincoln 5,924—16 
20— 11,658 Crosley 448—17 
Total All Makes 
2,314,606 1,084,857 


For further details see page 
28, today’s issue. 








Pontiac Dissolves 
4 Distributors; 


Three Remain 


PONTIAC.—L. W. Ward, general 
sales manager of Pontiac, an- 
nounced last week dissolution of 
four Pontiac distributorships “to 
modernize Pontiac’s distribution 
operations.” This leaves only three 
Pontiac distributors—at Pueblo, 
Colo.; Fairbanks, Alaska, and Salt 
Lake City. 

The distributorships dissolved are 
A. C. Hine Co., Hartford, Conn.; 
Community Motors, Chicago; Cen- 
tral Pontiac Co., Houston, and 
Chieftain Motors, Salina, Kan. 

Each now returns to the status 
of an individual dealer. Forty-six 
dealers operating under the dis- 
tributors now become direct deal- 
ers under complete factory super- 
vision. 

“This move has been under con- 
sideration for some time and is in 
line with modern distribution prac- 
tice,” Ward said. “It will allow 
closer factory cooperation with the 
dealers formerly operating on an 
associate basis.” 


175,000 Entries 
In GM Contest 


DETROIT.—General Motors an- 
nounced last week that 174,854 GM 
workers had written letters to the 





N. = ; 
company as part of the employe- T. Owens Motor Oo., Jackson, @.; Bl Bartle of Jess 
of Shidler Cy 3 


contest, “My Job and Why I Like | 


i It.” 


ber has risen from 16 cents to 24 
cents a pound, with corresponding 
increases in the cost of both cotton 
and rayon fibre as well as bead 
steel, since present tire prices were 
set. Naturally tire manufacturers 
would like to recover some of this 
increased cost. 


However, competitive condi- 
tions in the tire industry being 
what they are, all manufacturers 
in the volume output group will 
not take any step toward increas- 
ing prices until they are forced. 


General’s announcement pegged a 
7% percent price increase in all its 
car and truck tires and a 5 percent 
increase in farm tractor and in- 
dustrial tires, all effective Nov. 10. 

This raise will boost General's 
standard 6.00x16 car tire, generally 
considered in the trade as a “higher 
line” product than the normal “first 
line” casing, from $15.95 each to 
$17.15, plus federal excise tax. 


Because General made only a 
minor price adjustment last June, 
when most companies were making 
an average 10 percent downward 
cut, it is felt by some industry 
sources that General’s increase may 
be more modest than the increases 
that are expected from the other 
companies. However, as an indus- 
try authority points out, competi- 
tive conditions in the trade have 
a@ much more sinister bearing on 
the price moves of the “Big Four” 
than on the smaller companies. 
Thus, it could be that no general 
price increase will be made this 
year by any of the big companies, 
due to this condition wholly and 
despite the greatly increased costs 
the companies are now having to 
absorb. 

In the truck tire field alone, 
it is learned that the lessened 
production of heavy-duty trucks 
during the past six months has 
thrown a few large sized tires 
back into the replacement mar- 
ket that were not anticipated in 
this year’s production. It has in- 
tensified the competitive angle 
on these tires, in spite of the fact 
that the industry will build near- 
ly 2,500,000 more truck tires than 
at first scheduled. 

—Jack Weep 





U. C. Prices Rise 
To Midsummer 
Level in 3 Cities 


By Jim White 
Staff Writer 


RICE increases on used cars, 

both wholesale and retail, were 
reported from three cities last week 
by Automotive News correspon- 
dents. 


In Omaha, it was declared that 
prices are back to the peak levels 
of summer trade. Rains in the farm 
areas are said to have been help- 
ful in bringing about this latest 
pickup. Car dealers are active 
again on the wholesale markets, 
it was said. 

At the Omaha wholesale auc- 
tions, prices are said to be $50 
to $100 higher than a year ago, 
with bidding on the increase. 

A report from Cleveland’s Used 
Car Row indicates that dealers 
consider clean cars to be back to 
midsummer values after a price 
slump earlier this fall. 

* * + 


LEVELAND dealers maintain 
that smaller suburban and out- 

of-town buyers are doing the 
greatest volume of buying. 

Another slight increase in prices, 
with buying also heavy, is noted 
in the Indianapolis areas, where 
Southern buyers are increasing 
their purchases of new cars. 

According to Ken Schaefer, of 
Indianapolis, retail sales in the 
South and Southwest are pick- 
ing up as the result of cotton and 
tobacco crop returns. Last week’s 
sales at his auction were “hotter 
than a firecracker” with demand 
for °46s and °47%7s very strong. 
Most of the ’47 demand was orig- 
inating with rural area buyers, he 
added. 


Pace-setter for used-car buying 
throughout the nation is the farm- 
er and not, as in former years, 
the city dweller, Schaefer said. 


Greatest demand among rural 
buyers is for late model ’47s, where- 
as the clean ’40s and ’41s are the 
best sellers currently in city areas, 
he reported 

Last month, many Detroit retail 
lots, dealing in city trade almost 
exclusively, were faced with the 
problem of accounting for an al- 
most overnight disappearance of 
customers from their lots. 


Although the situation has cor- 
rected itself to some extent since 
then, many dealers feel that the 
tising cost of living has finally 
caught up with the city dwellers 
and is reflecting itself in the used 
car retail markets for the first 
time. 

* . 7 
LTHOUGH sufficient retail bus- 
iness keeps trickling into the 
average city lot to keep the dealer 
in business, most average-income 
city dwellers are finding it diffi- 
cult to include an automobile in 
their budgets, according to the 


dealers. 

Some Detroit dealers feel that 
until average-income groups are 
able to effect a marginal factor 
between earnings and expenses, vol- 
ume retail sales in cities will con- 
tinue to fall below levels of this 
past summer and fall. 
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Rise 7 New Members 
ner Elected.to NADA 
° 
ites ne Board This Year 
on By John 0. Munn W ASHINGTON—NADA an- 
nounces that seven new directors 
: —_$_$____$_ were elected and 11 present direc- 
n used cars, Cetee or coteomesto, commente, qontions or requests may be tors were reelected in elections held 
. unn in care utomotive Detroit, 
i retail, were and the writer's came will be kept la contdence W requested. in 18 states this year. 
ties last week The new directors are W. H. 
8 correspon- Sadler, Little Rock, Ark.; Lloyd 
Morton, Farmington, Me.; P. L. 
jeclared that GranDine three days at the re-| short cut tools make little impre.- Abernethy, Charlotte, N. C.; E. S. 
2 peak levels cent West Virginia dealers asso-| sion on our customers unless ou: Dowd, Cleveland (city association) ; 
DEALERSHIPS IN BEAUMONT, TEX., closed at 11:30 a.m. on the day that owners/ J 4p. Wolfington, Philadelphia: 









place is clean. Women operators. 






s in the farm ciation convention brought me a 
e been help- keener appreciation of the devel-| through experience in generations ¢ ae kee cee ee Se oe oes a. on ae a George H. Jones, Corpus Christi, 
t this latest opment of the influence of women| of housekeeping, do not neglect to| Texas state fair. Over 1,100 persons attended, according to J. P. Himmel, president of Tex., and Walter Wilkins, Norfolk. 
are active in the motor vehicle retailing trade.| make cleanliness a number one re- | {he ye coypeey an as ae, ee oe Sn Sar aa ts ae Va. 
Directors returned to office in- 


ale markets, 














quirement. I am acquainted with 
one feminine-operated dealership 
that is an outstanding success, 


Car builders have always appre- 
ciated the influence of the woman 
in the purchase of cars, and dealers 













of the goodwill which resulted, Himmel stated. 
7 rs clude W. 8S. Edwards, Birmingham. 


80% of U. S. Dealers .. . Ala.; Ben T. Wright, Evanston, 


olesale auc- 
1 to be $50 have recognized her increasing im-| where the service floors are painted Ill. (Chicago association); R. D. 
portance as a user of cars and as|a dark maroon and kept spotless. ° e McKay, Wichita, Kan.; Turner 
a year ago, a patron of the service department.| Whenever dirty work must be per- O l N A D A l l Summers, Louisville; W. 7 Mallon. 
increase. It took a war, however, to | formed, cardboard, kept in a near- ic ta 7 a y Newark, N. J.; D. G. Kelly, Grand 
eland’s Used bring women into both manuv- | by closet, is first placed under the Forks, N. D.; George Wallace, 
that dealers facturing and retailing fields of | job and the litter removed the min- Portland, Ore.; Charles Freed, Salt 
| be back to the trade. And while one knows | ute the job is completed. Add S 4, 3 9 em ers Lake City; T. T. Penrose, Bur- 
ter a price these developments are taking Women too have respect for 9 lington, Vt.; M. O. Anderson, Se- 
attle, and Ed Hammer, Sheridan, 


's maintain 
yan and out- 


paint. One I know freshens up the 
appearance of the mechanical de- 
partments of the business every 
six months with paint. Women, too, 
are usually adept at choosing har- 


place, it is not until you are face 
to face and personally in con- 
tact with members of dealers’ 
staffs that you realize the impor- 
tant positions women hold in this 































































Wyo. 

NADA by-laws provide that one- 
third of the 54-man board of direc- 
tors be elected each year for a 


































that cannot be expressed in the 


WASHINGTON.—A total of 4,739 
language of statistics.” 
Th 


new members were added to the 
membership rolls of the National 
Automobile Dealers Assn. as a re- 
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increasing hen thel en . ce PS! To Be Encouraged to more than 32,000. been headed by Anderson and P 
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If we stop to think, however, our| @ greater part in the supplying of 


“We must remember that, while 
oth manufacturers and dealers 
1ink in terms of selling cars and 


mos i his human necessi 5 
ost expensive machinery and! this human necessity by this trade. ed at midnight Nov. 8 without AMA’s survey, quoting President George Mason on new car distri- 
the two-year extension, which bution (Automotive News, Nov. 10), certainly couldn’t have been bet- 
y Pro gram was ordered by the three agen- ter timed, what with the AAA’s criticism and the Detroit grand jury’s 
cies charged with liquidating the “expose.” Actually, however, the release had been 
* OPA. in preparation for two months and finally got clear- 
Jealer Meetin gs The agencies are the Depart- ance. .. . However, AMA’s second release (follow- 
ments of Agriculture, Commerce ing the grand jury’s blast) could have more strongly 
and Justice. The Justice depart- emphasized the fact that the vast majority of deal- 
forcement of uniform traffic reg- | ment said the action was neces- ers are honest... . 
8 ulations, provision of better park- | sary to enable it to proceed with Ford’s new truck line, due for showing to 
y ing facilities, stimulation of | the prosecution of suits trans- dealers during December, will be announced in 
n driver-training progress and sup- | ferred to it when OPA was dis- the first 10 days of January. . . . South Dakota 
¢ port of highway safety programs. | continued. dealers will sponsor a bill to provide that un- 
‘ licensed new and used cars in dealer stocks at 









The requirement for preserv- 
ing such records would have end- 











The order requires preservation 
until Nov. 9, 1949, of the follow- 
ing: 


assessment time be not subject to personal 
property tax. Under the present setup the ve- 
hicles are subject to duplicate taxation, since 








Pete Wemhoff 






cucks,” Richards continued, 
re actually selling highway trans- 
ort mileage and that motor ve- 
icle use is the true measure of 
he scope of the future market.” 


“All records, documents, re- 
ports, books, accounts, invoices, 
sales lists, sales slips, orders, 
vouchers, contracts, receipts, bills 
of lading, correspondence, memo- 






all of them are eventually licensed. .. . 

Following a 2,200-mile swing around the state, John Jewell, secre- 
tary-treasurer of Montana association, reports “(1) some dealers are 
expanding beyond potential of community; (2) black market is 






spotty; (3) dealers are being forced to use certain kinds of equip- 
ment, to cease operation of service businesses in connection with 
their dealerships, to put in additional thousands of dollars worth of 
parts; (4) too big allotments of new cars being made to metropoli- 
tan areas.” 





Other speakers included William 
<. Toboldt, editor of Motor Age; 
Alan G. Rude, vice-president of 
Jniversal CIT Credit Corp., and 
John W. Stokes, New York tax ex- 
pert. 


randa, and other papers, and 
drafts and copies thereof.” 














“Please be advised that new truck Is; 
sold. Thanks a million, will use your ser | 
vice again if necessary.’’.-L. G. Steiner | 
Pandora Garage Pandora, 0. j 
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AUTOMOTIVE WE STAND FOR: 

A . 11. Fair and equitable contracts between manufac- 
D >< M turers and dealers in motor vehicles, parts and ac- 
| cessories. 2. A fair profit to the dealer on every 


used vehicle accepted in partial payment for a new 
car or truck. 13. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenance of highways. { 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 15. A return to the pre- 
cepts of independence and the rewards of applied 


energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 





Honest Dealers Branded 
Along with Guilty 


W E HOLD no brief against grand juries, except that 

often they tar and feather the good along with the bad. 
And that is precisely the case with Detroit’s inquiry into 
the “auto gray market.” 


: Automotive News has never tried to whitewash all deal- 
ers of dishonest practices, for that would be like declar- 
ing all human beings are honest—and, after all, auto 
dealers are human beings, too. But, when a grand jury 
(especially a one-man jury as in the Detroit case) head- 
lines all sorts of charges against dealers and doesn’t 
name names, we think it’s a blow below the belt to the 
industry. 


We don’t doubt that some dealers are guilty of all the 
practices denounced by Judge W. McKay Skillman—over- 
charges, low tradeins, failure to pay sales taxes, sales of 
new cars to used car dealers, etc. But we maintain, and 
challenge Judge Skillman to prove otherwise, that the vast 
majority of auto dealers are honest in their dealings with 
the public. 


Even the judge admits—in a paragraph buried in his 
long report—‘“TI should like to point out that the various 
illegal or unethical practices . . . were not indulged in by 
many reputable and honest dealers in Detroit.” He also ob- 
served that there might be some criticism because only a 
comparatively few dealers would be charged with vio- 
lations. 


Why then, if he knew he had probed only a few 
flagrant cases, didn’t Judge Skillman play up this and 
name names, instead of denouncing all dealers? 


We join with Judge Skillman in demanding that the dis- 
honest dealers be prosecuted to the hilt, but we think he 
owes an apology to that vast majority of dealers whom he 
has branded with the guilt of the few. 
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| K. T. Keller 
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NEW YORK.—The Forbes maga- 
zine dinner, celebrating that pub- 
lication’s 30th year, held last Wed- 
nesday evening at the Waldorf- 


Astoria, turned out more brass, par- 
ticularly from the 


NOTE FROM automotive indus- 
THE try, than we have 
MAIN STEM seen on one dais 


since before the 
war. The occasion was marked by 
the presentation of scrolls of honor 
to 50 business leaders of today, as 
selected in a nationwide survey. It 
is interesting to note that, where- 
as in 1917, just 30 years ago, when 
a similar survey was conducted, 
only two men, Henry Ford and 
John N. Willys, were selected from 
the then juvenile motor vehicle 
industry as business leaders. This 
year, nine of the 50 are automotive 
men, not including several like 
Capt. Eddie Rickenbacker, who are 
graduates and proud to claim it as 
their alma mater. 

* > os 


THE MEN from our industry 
who were voted among the Fifty 
Business Leaders of America To- 
day were: 
| John D. Biggers 
John L. Collyer 
Harvey S. Firestone jr. 
Henry Ford ll 
Paul G. Hoffman 
Henry J. Kaiser 


Fowler McCormick 
Charles E. Wilson 
All of these men were present at 
the dinner which was attended by 
upwards of a thousand guests and 
accepted the citations and scrolls 
in person. (See picture, page 2) 
* 


WA 


GOV. THOMAS E. DEWEY 
made of the occasion an opportun- 
ity to express his views on the 
present domestic and international 
situation, which was widely quoted 
in the press. It was apparent, to 
this reporter at least, that the gov- 
ernor, who is an avowed candidate 
for the Republican nomination in 
next year’s presidential election, is 
determined to humanize his ap- 
proach to the public in the next 
campaign if he is given the chance. 
His extemporaneous remarks pre- 
ceding his prepared speech demon- 
strated his keen mind and his fa- 


) 2A 


‘Compliment 


your 
letters but you may sign 
used if you so request. 


are welcomed. No attention is 
ur name with the 
ress Editor, Automotive News, Detroit 26, Mich. 









cility for expressing himself in 
sharp, direct epigrams which can- 
not be missed by his listeners. 
From comments we heard after his 
appearance the other evening, we 
gathered that his opponents for the 
candidacy next year will have a 
new and much more formidable 
Tom Dewey to face. Even the ju- 
venile mustache has been given a 
“new look,” and he appeared the 
sharp, keen, supremely calm but 
deadly-in-earnest district attorney 
who knew every fact in the case 
he was presenting and therefore 
could not help but win in the end. 
My guess is that many of his lis- 
teners, who have been selling his 
chances short, were changing their 
betting the next morning! 
a a ° 


SEEMED LIKE old times to be 
attending showings of new mod- 
els in this fashion-conscious old 
metropolis. Hudson was repeating 
its showing to dealers, distributors 
and the gentlemen of the press, 
which I had attended in Detroit, 
over at the Hotel Astor. And in 
striking contrast to the low-hung 
Hudson models was the display of 
English - built Rolls - Royce and 
Bentley cars at the Waldorf. If 
those who are in the market for 
multi-thousand dollar cars want to 
look different on the highways of 
our country, they need only place 
their orders with the importers of 
these British products. The impor- 
tant thing to our industry is that 
these early showings of new mod- 
els in New York demonstrates that 
this, after all, is the accepted city 
from which to attract national at- 
tention to our new products. The 
press and radio seem even more 
anxious than ever to give us a 
hand. We confidently expect to at- 


tend a national automobile show in 
this city just about 12 months from 


now, and by that time we expect 


we may be needing one.—G.M8. 





Fine Service 

Let me compliment you on the 
fine paper you are publishing. It 
is rendering a fine, needed service 
to all dealers. 

Keep up the good work.—F. L. 
Connon, E. M. Cannon & Sons Co. 
(Chrysler-Plymouth), Florala, Ala. 


Disappointed 

I have read your weekly paper 
for several years and I was disap- 
pointed to note that you had dis- 
continued material on aviation. 


Several persons have indicated 
to me that they also were inter- 
ested in this type of news.—Srar- 
ForD Kernan, Civil Aeronautics Ad- 
ministration, Washington. 


Comparisons 

I'd like to add a little to th 
ter from A. B. of Los Angel: 
the Sept. 1 issue of Auton 
News. He says he draws a com 
son between the price of new 
and used models when custo 
bring up the rise in new-car p 

On the same page is an edil 
pointing out how car prices 
not advanced as much as a 1 
other things. It seems to me 
these comparisons between th 
creased price of cars and the s 
er climb made by other ar 
should be emphasized mor 
dealers. 

Maybe large window or wal 
charts would help to pound 
the point—cars are still ine: 
sive, relatively.—C. S., Cincinn 


More Enthusiasts 


The “auto enthusiasts” | 
published in your Letterbox of 
10, prompts me to write this | 

The wide publicity given 
Glidden tours of 1946 and 194’ 
antique auto shows held in Di 
and Boston, the Boardwalk P: 
of Antique Autos at Atlantic 
and other events has acqua 
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ven to 
t it will not be 


. This is an open forum for the discussion of any subject of interest to 
readers, and letters igned 





many “auto enthusiasts” with the 
activities of the Antique Automo- 
bile Club of America, the Veteran 
Motor Car Club of America and the 
Horseless Carriage Club. 


These national nonprofit organ- 
izations, organized years ago by, 
and for, collectors of automo- 
biliana, and also persons who love 
to get together and “talk-auto,” 
also have regional chapters scat- 
tered about the country. 

These three clubs, and also the 
Veteran Car Club of Great Britain. 
all publish interesting magazines. 

The membership chairman of the 
AACA is Samuel E. Baily, 45 E. 
Levering Mill Rd. Bala-Cynwyd, 
Pa.; for the VMCCA its E. Bennett 
Beede. South Lincoln, Mass., and 
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Keynotes Great Ford-Lincoln- 
Mercury Dealer Meeting 
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1,000 Southeastern Region Dealers Hear Ford Plans from Top Executives 


In an inspiring, fact-packed meeting on November 4th at manager C. R. Beacham as chairman. Principal speakers were 
Washington’s Hotel Statler, over 1,000 Ford and Lincoln-Mer- Henry Ford II, president; E. R. Breech, executive vice-president; 
cury Dealers and Dealer representatives were taken ‘‘behind the J. R. Davis, vice-president in charge of sales and advertising, and 
scenes” for a first-hand survey of Ford and Lincoln-Mercury Benson Ford, Lincoln-Mercury Division executive and director 


| | 


objectives, accomplishments and plans for the future. of the company. 


Dealers and their representatives attending were drawn from The latest in a series of dealer conferences held in eight major 
that portion of the eastern seaboard extending from southern cities, with nearly 10,000 attendance, the Washington meeting 
New Jersey into Virginia. Acting as hosts for the gathering were was a practical application of the principle that ‘‘teamwork 
virtually the entire Ford Policy Committee, with southeast region means leadership” for Ford. 


Listen to the Ford Theater over NBC stations Sunday afternoons 5:00 to 6:00 p.m., E.S.T. 


FORD MOTOR COMPANY - Builders of Ford, Lincoln and Mercury Cars + Ford Trucks, Tractors and Buses 














By Bob Finlay 
Managing Editor 
HAT books should a newcomer 
read to get the feel of the auto 
industry? 

With auto dealers and makers 
bringing so much fresh blood into 
the industry, that 
question has been 
put to AuTomMoTive 
News many times 
recently. 

For that rea- 
son, we turned to 
William Pow li- 
son, librarian of 
the Automobile 
M anu facturers 
Assn., who knows, 
we believe, more 

Wm. Powlison about automobile 
literature than any man alive. 

Powlison produced a list of books 
which he believes will give any- 

one a sound background of the 
industry. 

But before going into them, he 
made a plea for the literature that 
has not been written and may 
never be. - nn iinet 

Many of the pioneers, poin 
out, are dying off, with their 
stories untold. As each dies, a 
hole is left in the history of the 
automobile that will never be 
filled. 

Thus he urges each man who 
took part in the building of the 
automobile to tell his story. He 
suggests that the various car or- 
ganizations around the country, 
like the Old Timers and the Vet- 
eran Car Clubs, compile and pub- 
lish the stories of their members. 

* * + 

WLISON suggests that insofar 

as possible the stories be per- 
sonalized ones, giving the writer’s 
account of his own experiences in 
the auto industry. This should be 
done f. and without modesty, 
for modesty has covered up the 
really interesting part of many a 
story. 

Too often, a pioneer of the 
automobile makes the mistake of 
trying to cover the whole history 
of the auto instead of giving a 
personal account of his own ex- 
periences. 

As a result, the writer either 
gets discouraged, or makes a botch 
of the book if he does finish it. 
With all due respect to them, most 
of the auto pioneers made their 
marks in other things than writing. 

* * - 





Wits the future out of the way, 
here is what exists today. The 
first book is one that we recom- 
mend ourselves, while Powlison 
recommends the others: 

Chronicle of the Automobile In- 
dustry in America” (Revised), by 
Eaton Mfg. Co.—1946. This book 
is a revision of the chronicle writ- 
ten in 1936 by Powlison for Eaton. 


Nearly everyone who tries to 
write a book about the industry 
first tries to pick the brains of 
Powlison. Powlison picked his 
own brains in writing the chron- 

so you can save yourself 
some time by reading it before 
you start asking him questions. 
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To Get the Feel of the Auto Industry 


Readers Seek List of Books to Get Background of Automobile; 
Wanted: Personal Stories of Pioneers 


monds, 1942, published by Bobbs- 
Merrill. 

Automobile Industry, by E. D. 
Kennedy, 1941, published by Rey- 
nal & Hitchcock. 


Who Me?, by Chris Sinsabaugh, 





Here’s Top Three 


Picked by Borth 

Christy Borth, one of the out- 
standing automotive writers, 
lists these three books as his fa- 
vorite general books on the auto 
industry: “Automobile Industry,” 
by E. D. Kennedy; “Combustion 
on Wheels,” by David L. Cohn, 
and “Gasoline Age,” by C. B. 
Glasscock. 





Newark Dealers, 
Ford to Stage 
Big Parts Show 


NEWARK, N. J.—The first com- 
plete postwar exhibit of Ford auto- 
mobile parts and accessories shown 
in this area will be held here Nov. 
19 under the auspices of all Essex 
county Ford dealers and Ford Mo- 
tor Co.’s Edgewater (N. J.) dis- 
trict office. 

Approximately 1,500 Essex county 
garage and service station owners 
and representatives have been in- 
vited by the Essex county dealer 
group to attend the exhibit, which 
will be staged in the Newark 
Mosque theatre a8 part of a 10th 
anniversary show. 

Ten thousand dollars for displays, 
prizes and entertainment has been 
appropriated by the Essex county 
dealers and the Ford district office 
for the exhibit and show. 

According to G. H. Mead, of 
George H. Mead, Inc., Belleville, 
who is president of the Essex deal- 
er group, the Newark show will 
be the biggest of its kind ever 
staged in this area. A total of 3,500 
tickets has been issued for the pro- 
gram, which will include a Broad- 
way revue put on by leading 
stars of stage and radio. 

C. J. Seyffer, Ford’s Northeast 
regional manager, will attend the 
show, and Nelson F. Bowe, Edge- 
water district manager, will offi- 
cially open it. 

James Black, Ford district parts 
and service representative in the 
Essex county area and a member 
of the show’s planning committee, 
disclosed that the company is also 
providing several thousand pack- 
ages of up-to-the-minute catalogues 
and other pieces of parts and stock 
literature, which will be made 
available to all guests. 

Members of Essex county Ford 
dealers, all of whom will partici- 
pate in the show, are: J. W. Dunn 
and Son, Bloomfield; Hagin and 
Koplin, Inc., Newark; Robert Kay- 
ser, Inc., Montclair; Washington 
Motor Sales Co. West Orange; 
Durr Motor Sales Co., Orange; Irv- 
ington Motors, Inc., Irvington; 
George H. Mead, Inc., Belleville; 
Griggs Motor Sales Co., East Or- 
ange; Wayne K. Johnson, Nutley; 
Verner-Cadby, Inc., Verona, and 


Henry Ford, by William A. Sim-| Wyman Motors, Inc., Maplewood. 





AT THE FIRST MEETING of the 1947-48 U. 8S. Tire distributors advisory council, 


held in the company's Detroit plant Oct. 23-24, E. H. Cummings, Cummings Tire Co., 


Portiand, Ore., was elected chairman. Representative dealers from various parts of the 
country constitute the council which meets several times a year with U. 8S. tire sales 
executives to exchange ideas, discuss mutual sales problems and help formulate com- 
pany-distributor policies. The Detroit meeting was the first attended by J. ©. Ray 
since his recent appointment as sales manager of U. S. Tires division. Front row, left 
to right: Paul H. Cox, Cox Tire Store, Daytona Beach, Fia.; J. E. Connally, Connally- 
Stephens Tire Co., Abilene, Tex.; W. M. Phillips, Phillips Tire & Supply Co., Tulsa, 
Okla.; J. P. Burke, Burke and Stanton, Philadelphia; E. H. Cummings, Cummings Tire 
Malkerson Sales, Inc., Minneapolis; 
Ballentine, Royal Tire Service, Inc., Columbia, 8. C.; Irving Greenberg, City Tire Co., 
Springfield, Mass.; Cari J. Ramus, ©. J. Ramus Co., Adrian, Mich.; Clair V. Ward, 
“Y’’ Tire Sales, Alhambra, Calif. Second row: Curt Muser, advertising manager, U. 8. 

sales 


Coe., Portiand, Ore.; L. A. Malkerson, 


Tires; Robert B. Nelson, Standard Service Tire Co., Seattle; A. B. Fennell, trade 


manager, U. 8S. Tires division; Harry Bielfield, Bielfield Tire Co., Detroit; J. 0. 
sales manager, U. 8. Tires; J. G. Schaefer, merchandis? manager, U. S, Tires division, 


G. Heber 


Ray, 








1940, published by Arnold-Powers, 
Inc. Since this was written by the 
late editor of Automotive News, we 
can speak more freely about it 
than most books. 
* a” * 
_ SHORT, everything is in this 
book, but it is often extremely 
difficult to find it. That is because 
the book was compiled from a se- 
ries of columns Sinsabaugh wrote 
for Automotive News. As a result, 
there is little continuity. However, 
the book is rich in experience, and 
the sections on the various makers 
were checked painstakingly. 
(Eprror’s Note: Don’t think we 
are making a selling spiel. The 
book is out of print.) 

The Turning Wheel, by Arthur 
Pound, 1934, published by Double- 
day, Doran. 

A Financial History of the Amer- 
ican Automobile Industry, by Law- 
rence H. Seltzer, 1928, published 
by Houghton Mifflin. Powlison re- 
ports that Seltzer, who is on the 
Wayne University staff, has been 
gathering material on the automo- 
bile recently, and may be going 
to bring his book up to date. 

The Automobile Industry, by 
Ralph C. Epstein, 1928, published 
by A. W. Shaw Co. 

Romance of the Automobile In- 
dustry, by James R. Doolittle, 1916, 
published by Klebold Press. 

Motor Cars, by Rhys Jenkins, 
1902, published by T. Fisher Unwin 
(London). 

+. 7 + 

THOSE books are on Powlison’s 

select list. Here are others he 
also recommends: 

Combustion on Wheels,’ by 
David L. Cohn, 1944, Houghton 
Mifflin. Economics of Transporta- 
tion, Kent T. Healy, 1940, Ronald 
Press. Chronology of the Automo- 
bile Industry, AMA, 1939. Horseless 
Carriage Days, Hiram P. Maxim, 
1937, Harper & Bros. The Gasoline 
Age, C. B. Glasscock, 1937, Bobbs- 
Merrill. Histoire de la Locomotion 
Terrestre, Baudry SeSaunier, 
Charles Dollfus, Edgar deGeoffroy, 
published by L’Illustration (Paris), 
1935. World’s Automobile, G. R. 
Doyle, 1932, Ruislip (England). 
Ford Men and Methods, Edwin P. 
Norwood, 1931, Doubleday, Doran. 

Four Wheels—No Brakes, St. 
Louis Automobile Pioneers, 1930, 
Von Hoffman Press. This is an ex- 
ample of a club collecting and pub- 
lishing automotive contributions of 
its members. 

Then Came Ford, Charles Merz, 
1929, Doubleday, Doran. Men, 
Money & Motors, Theodore F. Mac- 
Manus and Norman Beasley, 1929, 
Harper & Bros. World on Wheels, 
H. O. Duncan, 1927, published by 
author (Paris). The Highway and 
Its Vehicles, Hilaire Belloc, 1926, 
Studion Ltd. (London). 


Automotive Giants of America, 
B. C. Forbes and O. D. Foster, 
1926, B. C. Forbes Publishing Co. 
Ford Methods and the Ford Shops, 
Horace L. Arnold and Fay L. Fau- 
rote, 1915, Engineering Magazine 
Co. Motor Cars and Their Story, 
Frederick A. Talbot, 1912, Cassell 
& Co. Motor Vehicles and Motors, 
by Worby Beaumont, 1900, 1902, 
1906, Archibald Constable & Co. 
(Westminster). World on Wheels, 
Ezra M. Stratton, 1917, author. 

* * * 


(Tues books cover the auto in- 
dustry in a general sense. Re- 
cently there have been several 
other interesting books, like Peter 
F. Drucker’s Concept of the Cor- 
poration, which is a study of big 
business with GM as a case his- 
tory, and Christy Borth’s Masters 
of Mass Production, which has a 
fine feeling for the things that 


make the automobile industry 
great. 
Buick recently sponsored The 


City of Flint Grows Up. This is 
Buick’s story, but written by an 
outstanding author, Carl Crow, who 
testified that Buick officials gave 
him a free hand to write the story 
as he saw it. 


General literature on specialized 
phases of the auto industry, such 
as business management, selling, 
ete., is lacking for the most part, 
since the individual companies have 
their own systems. 


E’prror’s Note: Have our readers 
any other suggestions? 
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A NEW SLANT ON THE resale racket is shown in the newspaper ad of Hall Moto) 
Co. (Ford), 525 Phelps Ave., Littlefield, Tex. M. L. Hall, owner, states, ‘‘We feel tha 
our policy along with that of other dealers in our town, has certainly been worthwhile 
inasmuch as up to the present we do not have a single used-car lot in our tower 
although there are eight new car dealers and our population is over 6,000. 


Salt Lake City Dealer Sues 
For $500 Resale Damages 


SALT LAKE CITY.—Suit against 
an alleged new-car reseller has 
touched off a statewide campaign 





Reseller Pays Damages 


After Dealership Sues 

MANITOWOC, Wis. — Declin- 
ing to contest a suit brought by 
Lauson Chevrolet here, the de- 
fendant in a new-car resale case 
last week agreed to pay liqui- 
dated damages of $250. 

The defendant, Otto Helwich, 
had been accused of reselling a 
new Chevrolet in violation of a 
five-month option agreement 
signed with Lauson at the time 
of delivery. The dealership, 
whose suit had the backing of 
the Manitowoc County Automo- 
bile Dealers Assn., donated the 
$250 for purchase of milk for the 
Friendship train. 








to prevent new cars from reachin; 
used-car lots, it was announced by 
Elias Strong, secretary-manager of 
the Utah Automobile Dealers Assn 

In the first such prosecution i: 
Utah, Petty Motor Co. of this cit; 
has filed suit for $500 damages an: 
attorney’s fees against a purchase 
charged with violation of a no 
resale agreement. 

L. B. Morris, the defendant, wa 
said to have taken delivery of 
1947 car from Petty in Septembe: 
and to have resold it to a used-ca: 
dealer the following month. 

Petty said that Morris, afte 
signing the resale option agree 
ment, failed to respect the claus 
requiring the purchaser to offe 
the car to the new-car dealer i 
the event of desire to resell. Th 
option provides that the origins 
seller can purchase the vehicle fc 
list price less 1 percent deprecia 
tion for every month of use. 





AS INTRODUCTORY dates grow near, final engineering details command the atte 
tion of Ford Motor’s three topfiight engineering executives, Harold T. Youngren, vit¢ 
president, center, and Executive Engineers Earle MacPherson, left, and John Oswai' 
Henry Ford II, president, told visiting editors recently the new models, as radically di! 
ferent ee the Model T from the Model A, would probably appear next spring. 
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of suburban railroads and thousands of suburban stations 
At almost everyone of these stations you find automobiles by the 
sure, they drove to the station to buy railroad tickets—but these same peo- 


Duy automobiles too. 


- Suburban railroads follow the crowds—the tracks run into the heavily populated 
areas across the country. Suburban roads like these aren't built one or two to eve 
county—some places you'll find four or five, in others none. Railroads depend_g 
ple to buy tickets, just as any business depends on people to buy thei 

A publication depends on people for readers, too. Ang 
with local coverage whose circulation dominantly peng 
has the most readers. That’s why America’s Ig 


chandise to the most people regular 
pages of The American Wee 


CREATE THE GREATEST DEMAND FOR NEW CAR PURCHASES 
Through the Publication Which Penetrates the Big Middle Income Group 
Compare the number of families in each income group where these four leading magazines are read. 

*Incomes Life Saturday Evening Post Collier's The American Weekly 
$5000 and over 1,232,492 954,352 569,403 1,965,028 


$3000-$4999 1,765,881 1,339,171 


973,315 3,303,119 


$2000-$2999 1,579,453 1,162,154 953,680 3,022,400 
$1000-$1999 533,389 350,186 274,884 973,157 
Under $1000 67,321 ' 42,330 33,659 93,573 


@ The American Weekly is read by more people in every 
income group than read any other national magazine. 


@ No other national magazine reaches as many fam- 
ilies in as many Key Markets. Yet in 4083 cities from 
coast to coast The American Weekly reaches 20% or 
more of all the families living in these places. This is 
local dealer support on a national scale. 


@ In the 745 United States counties where 80% of all new 
car sales are made, The American Weekly is read in 
more families than read any other magazine. 


@ The American Weekly delivers an advertiser's mes- 
sage into more families at a lower cost per color page 
than any other national magazine. 


*Ali figures from Consumer Magazine Report 
by Dr. Daniel Starch & Staff for the year ended December 31, 1946. 


i 
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Chevrolet School 
Slates Series of 


Alumni Reunions 


DETROIT. — Annual alumni re- 
unions for graduates of Chevrolet's 
postgraduate school of modern 
merchandising and management 
will be held in November and De- 
cember at a series of meetings 
across the country arranged by T. 
O. McLaughlin, director of the 
school. 

The first reunion will be Nov. 17 
at the Waldorf-Astoria hotel in 
New York City. Dates and loca- 
tions of other meetings are: Nov. 
19, Wardman Park hotel, Washing- 
ton; Nov. 21, Biltmore hotel, At- 
lanta; Nov. 25, Baker hotel, Dallas; 
Dec. 1, classroom, Detroit; Dec. 3, 
Stevens hotel, Chicago; Dec. 5, 
Phillips hotel, Kansas City; Dec. 9, 
Multnomah hotel, Portland, Ore.; 
Dec. 12, St. Francis hotel, San 
Francisco, and Dec. 15, Ambassador 
hotel, Los Angeles. 

Founded in 1938, the school has 
graduated 592 men. It provides stu- 
dents with a course in advanced 
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man; geles manager, Chrysler division; Henry F. 
Haldeman; Ray Matsinger, director of distribution, Los Angeles plant, Chrysler. 


Canadian Surplus Sales 


Total $65 Millions 
OTTAWA.—War Assets Corp. 
has announced that its sales of 
automotive vehicles and equipment 
to date have resulted in receipts 
of $65,000,000 for this Canadiar 
government agency charged with 
the disposal of surplus assets. 


methods of operating a Chevrolet 
dealership. The faculty is made up 
of executives at Chevrolet and Gen- 
eral Motors and leading dealers. 

Approximately 55 percent of the 
school’s prewar students are said 
to own or manage Chevrolet deal- 
erships, with practically all the 
remainder being assistant man-| 
agers or department heads. 


17, 1947 
Car Sales for 9 Months.. . 


N. Y. Takes Wide Lead 
In °47 Registration 


of 160,548, followed by Texas with 
101,179. 

Statistics at the end of the first 
nine months of 1946 found the lead- 
ing states in the following order: 
New York, 104,006; Michigan, 87,- 
675; Pennsylvania, 81,476; Califor- 
nia, 80,155; Ohio, 76,178; Illinois, 
75,963, and Texas, 54,673. 

Total registrations in the U. S. 
in that 1946 period were 1,084,857. 

Among individual makes of pas- 
senger cars, Chevrolet was far out 
in front of what is still merely a 
production race rather than a sales 
battle. All makers continued to sell 
all they could produce. 

However, figures through the 
first nine months of 1947 do show 
one change from the prewar pat- 
tern. Dodge has replaced Pontiac 
in fifth position in the lineup as 
follows: 

Chevrolet, 473,246; Ford, 381,865 


DETROIT.—New York topped all 
states in new passenger car regis- 
trations at the end of the first nine 
months of 1947 with a total of 230,- 
729, according to R. L. Polk & Co., 
statistics. 


Total registrations in the U. 8. 
and the District of Columbia for 
the first three quarters of this 
year totaled 2,314,606, more than 
double the 1946 total for the same 
period. 

California was a poor second 
with 179,858. 

Michigan, third in national stand- 
ing, topped the Midwest with 170,- 
032, slightly ahead of fourth place 
Illinois’ 169,793. 

Pennsylvania, traditional prewar 
runnerup to New York, was perch- 
ed in fifth place with 164,540. 


Ohio strengthened the Midwest 
standing with a sixth place total 















a2 Vitae Zomes/ 


To the car-owner, smoothness and dependability of the 
clutch is a must, just as proper heat exchange in the 
radiator is a must for correct engine performance. The 
efficiency demanded of these modern automotive units is 
derived only from long, intensive manufacturing experience. 


We have been building radiators for the automotive industry 
since 1903, and clutches since 1922. Millions of cars, trucks, 
buses and tractors have been equipped with Long clutches 
and Long radiators. LONG MANUFACTURING DIVISION, 
Borg-Warner Corporation, Detroit 12, and Windsor, Ontario. 
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Plymouth, 234,478; Buick, 177,054 
Dodge, 153,645. 

Pontiac claims sixth spot wit 
151,474. 

The nine-month period of 194¢€ 
found the same leaders lined uf 
thus: Ford, 207,420; Chevrolet, 167,- 
905; Plymouth, 148,387; Dodge, 94,- 
963; Buick, 62,292; Pontiac, 57,632 

At the end of 1946 Chevrolet 
topped Ford in registrations by 
2,779 units, but the other makers 
held their same positions. 

Although Ford is currently pro- 
ducing more passenger cars 
weekly than Chevrolet, the latter 
with a 91,381 lead at the end of 
nine months is virtually ce 
to end up in the top sales spot 
again in 1947. 

According to current production 
efforts, the only spot in contention 
among the first six is that for fifth 
place between Dodge and Pontiac. 

Kaiser and Frazer are compara- 
tively new faces in the picture and 
at the end of nine months of 1947 
occupied 16th and 17th place, re- 
spectively, in the nation’s sales 
standing. Both makes appear des- 
tined to rise slightly higher by the 
end of the year. 

Only two independents through 
the same period had failed to im- 
prove on their prewar standing. 
Packard dropped from its prewar 
14th spot to 15th, while Studebaker 
fell from 9th to 11th. 

However, Nash boosted its 
standing from prewar. 12th to 
postwar 8th. Hudson jumped 
from 13th to 9th. 

As far as sales were concerned 
in the first nine months of this 
year, Nevada is the 48th state in 
the union. Only 3,550 new vehicles 
were registered, but of that total 
more than a third were accounted 
for by the luxury models. 

—Bernim THOMAS 








Buick Promotes 


Poffenberger 


FLINT. — Appointment of H. K. 
Poffenberger as central region 
sales manager for Buick was an- 
nounced last 
week by W. F. 
Hufstader, Buick 
general sales 
manager. 

Poffenber ger, 
until recently 
zone manager at 
Philadelphia, suc- 
ceeds C. C. Ed- 
monds, who re- 
signed to accept 
a Buick dealer- 
ship in Cleveland. 
His headquarters will be in Flint. 





H. Poffenberger 


Draper Opens Dealer Auction 
At Fort Lauderdale 


Howard W. Draper announces 
the opening of Draper Motor Sales, 
dealer auction at 3725 S. Federa! 
highway, Fort Lauderdale, File. 
Private owners are permitted to 
sell but buying is restricted to le- 
gitimate dealers. 

Auctions are held every Friday 
at 1 p.m. A fee of $5 is charged 
on no-sales and $20 on sales. High- 
est bids may be rejected at will. 
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WESTERN OLDS COMPANY 


—away out ahead... automatically— 
in Fort Worth, Texas - 


Smartness is just as apparent in the Oldsmobile dealer organization 

- ++ a8 it is in the styling of the Oldsmobile car. Many smart Oldsmobile 
dealers all over the country are erecting handsome new buildings like the one 
illustrated here—the home of Western Olds Company in Fort Worth, 

Texas. These dealers realize how important it is to keep their showrooms 
just as modern and smart looking as the product they sell. With an 

automatic advantage over competition—thanks to GM Hydra-Matic 
Drive*—more and more Oldsmobile dealers are discovering every 


day that... “It’s SMART to BE with Olds!” 
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Lighter Side of... 
AUTO SCENE 


Synthetic Oil Far Off 
U.S. Research Expert Doubts Process Will Be 
Made Practical Before 1975 











‘Dr. of Production’ DETROIT.—Although the manu-, natural gas range from eight to 
facture of synthetic gasoline from/ 10 cents, and are rising, he said. 

You never know these days. natural gas and coal is an estab- Synthetic gasoline made from 
Early this year H. J. Klingler, lished fact, it will have no peace-| coal is even more costly, according 

Pontiac’s general manager, called time application until at least 1975,| to Dr. Storch, because of the extra 

in his —_ ee eee ae according to an official of the U. 8,| Processing required, despite the 

invited Dr. E. B. ney, P Bureau of Mines. fact that usable coal for the syn- 

physician, as a gesture. Dr. H. H. 8 thesizing can be had from $1 to 
During the powwow Klingler atemaies des barge head of the $2.50 per ton. 

‘4 be interesting for ureau’s synthetic liquid fuels re- “Te w. 4 ibl 
thought it search and development division, > See wrere  POCEETS SOUTES 
everyone present to make a a told 1,500 chemical engineers gath- of cheap natural gas we could turn 
on how many cars gion ol o _ lered here last week for their 40th| Ut only about 10 percent of our 
jolted his ettiate‘on tle ee ae sn'purthermore if we started t 
paper, sealed it for opening six] HERE IS A PART of the television audience that viewed the Michigan-Indiana foot-| __>¥Tthetic fuels won't be practi- day to build plants to replace all 
months later. ball game at Ann Arbor from the warm showroom of the Griffith Oldsmobile Co., 10225 |Cal for general use until the price P 

Dr. Cudney, working feverishly nave 1 ns od television ects for Gals censenre Guanes Seve vases Dene soto 2 ae"tg |structure in the industry is such| Detreleum pond gee vor 
with pencil na pad finally arrived | Saturday afternoons. ; te 200 om /that the cost of gasoline from| We used all a le fabricating 
be hbo guste ond fg petroleum sources comes up to the| facilities in this country, it would 
away in the safe with the others. I tional T ai téows high costs of synthesizing the| still take 10 years to reach the 

Need we tell you that Dr. Cud- nter - raffic ae ee ewise, the number | product. point where we could produce 
ney’s guess was right on the nose] OTTAWA.—The number of pas- of commercial motor vehicles or To produce synthetic gasoline | enough of the synthetic. 


trucks crossing in 1946 amounted/ from natural gas at a price to “But if we decide there is a 


-while the top brasshats’ esti- th direc- 
mates were thousands of cars| habe — = _— d "oa to 214,944 compared with 197,207 in| compete with the petroleum prod- | threat of war in the next 10 to 15 
away? Gone ee ae ©)1945 and buses engaged in such| uct, Dr. Storch said, natural gas | years,” Dr. Storch warned, “we 

United States in 1946 totaled 8,623,-|traffic totaled 411,674 in 1946] should cost no more than three | should get to work immediately be- 


* * * 


against 382,835 in the preceding 
year. 


to five cents per 1,000 cubic feet. 
Present long contract prices on 


cause of the time necessary to get 


721 by bridge, tunnel and ferry 
set up. 


compared with 6,333,803 in the pre- 
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Wag Ducks 


At Dealer Louis Rose’s 15th 
anniversary party in Detroit: 

J. B. Wagstaff, vice-president 
in charge of De Soto sales, laugh- 
ing uproariously as Professional 
Ribber L. Barnett gave Harry 
Moock, ( hrysler vp, the business. 
Moock has known Barnett for 
20 years, but it still looked good. 

Wag. ducked when his laughter 
came near turning the Olympian 
wrath of Barnett on him. 


The Lost Visitor 


A close friend of John Perrona, 
who owns El Morroco in New 
York City, Cadillac Sales Chief 
Don Ahrens has often invited 
Perrona to visit him in Detroit. 


Recently, Perrona accepted and 
settled down in Detroit Book- 
Cadillac’s presidential suite with 
Actor Bruce Cabot and Maharaja 


Gooch - Bejar; gave Ahrens a 
phone call. 
Ahrens promptly invited the 


threesome to be his guests that 
evening at the DAC. 

But the competition — Ford in 
this instance—got wind the nota- 
bles were in town. Young Henry 
Ford rigged up a busy schedule 
for them at the Rouge—and 
grabbed all the publicity in the 
Detroit press. 

” 


* * 


Barit’s Baby 

And speaking of new cars, A. E. 
Barit, president of Hudson, is 
so enthusiastic about his new 
baby (not the dream mentioned 
above) that he got out of a sick 
bed to play host at a sneak pre- 
view of the new car for distrib- 
utors and dealers in Detroit the 
other day. 

A couple of hours later he 
wént back to bed with a sore 
hand that had been wrung hap- 
pily by the men who will sell the 
car. 





$1,000 Car, Nickel Beer 
Placed in Bygone Era 


TOLEDO. —A full-sized auto- 
mobile selling for $1,000 in to- 
day’s economy is in the same 
category as the long departed 
five-cent glass of beer, Arthur 
J. Wieland, vice-president in 
charge of distribution for 
Willys-Overland Motors, told the 
Toledo Sales Executives Club 
last week. 

Wieland said that a recent 
survey of the automobile market 
indicated that 382 percent of 
those sampled would readily 

a $1,000 car if such a 
vehicle could be introduced at 
this time by a well-known man- 
ufacturer, but termed this wish- 
ful thinking because “the whole 
price level is way up on the 60th 
floor, and all of us are there to- 
gether.” He forecast U. S. pro- 
duction of 4,000,000 passenger 
ears next year. 








Six champion drivers and | 


it takes great skill and experience to win the toughest 
test of driving ability yet devised—against the nation’s 
toughest competition. These champions are the nation’s 
finest truck drivers! Yes, truck drivers, Gentlemen of 
the Highway—always courteous . . . the first to dim 
their lights . . . the first to help in case of accident. 
They won their honors in national competition. Every 
national entry was a winner in a state contest. The first 
requirement was at least one year of accident-free 
driving. Drivers were rated on written tests for tech- 


Here are the CHAMPIONS! i Ee : 


Cuartes W. ZIMMERMAN, CHESTER W. 
Smirn, Atex E. ApAmskr (left to right) 
took top honors at American Trucking 
Associations’ National Truck Roadeo. 


ZIMMERMAN, a three-time champ in the 
Tractor and Semi-Trailer event, has driven 
for Cushman Motor Delivery Co., Chicago, 
for 164% years. 


Smita wheeled a Truck and Full Trailer 
to the title in his class. He’s driven for 19 
vears—with Reliable Transportation Co., 
Los Angeles, for the past five years. 


ApAMSKI took top spot in the Straight Truck 
class. He has an accident-free record for 3 
years while driving for George F. Alger 
Co., Chicago. 





TRUCKS AND BUSES 


thee 


REO MOTORS, INC., LANSING 20 








nical knowledge, rules of the road, and first-aid. Char- 
acter and courtesy counted, too! Finally, they faced 
tests of driving ability. 

Forty-nine winners of 22 state contests met in Los 
Angeles on October 27-28 for the toughest test of all— 
American Trucking Associations’ National Truck 
Roadeo (see opposite page). Ten thousand eyes saw 
these men match skills—the nation’s champions 
crowned ... and courtesy and safety on the road got 
their biggest boost. 





The second-place winners 


Kennetu Cray, Norsert Torzke, Joun R. WINTER (left 
to right) were close on the winners’ heels as they took 
second honors. 
Cray, of Associated Trucking Lines, (Grand Rapids, 
Mich.) was second-place man in the Truck and Full 
Trailer event. 


Torzke, another George F. Alger Co. (Chicago) driver, 
furnished one of the Roadeo’s big thrills when he took 
second place in the Straight Truck class—just one-half 
point behind the winner. 

Winter, of Rock Island, IIl., driver for Dohrn Trans- 
portation Co., was runner-up in Tractor and Semi-Trailer 
class. Second-place men previously won state titles. 


“The Truck of Champions!” 


REO’s exclusive “More-Load” design paid off at the 
A.T.A. National Truck Roadeo. These six men, and 22 
others out of 49 in the National Truck Roadeo, chose REO. 


“More-Load” design means increased payload for every 
inch of wheelbase. Turning radius is shortened. Improved 
weight distribution gives positive control, sure stops. 
REO’s famous Gold Crown engine plays its part in 
efficient performance. 

At Roadeos, in city traffic, on the long haul—REO’s 
championship qualities are all-important to the men who 
know trucks best—the drivers themselves! 
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The Other Side of the 


AREM, I'M NOT 
MUCH OF A HAND 
AT MAKING 
SPEECHES BUT 


FELLOW CITIZENS ~ THE ACC/DEWT 
FATE \N THIS COMMUNITY HAS 
GOTTEN 5O WIGH THAT I HAVE 

FELT 17 MN DUTY TO CALL 
THIS MEETING AND GIVE YOU 

VA PEOPLE TH! BENEFIT OF my 
A WIDE EXPERIENCE WN\TH 
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Studebaker Buys 
U. S. War Plant 
In South Bend 


SOUTH BEND.— Completion of 
negotiations for purchase of the 
government’s aircraft engine plant 
here was announced last week by 
H. S. Vance, board chairman of 


Gg 


g eee 
0 rid > 


Studebaker Corp. Last June Stude- 
baker was disclosed as the sole 
bidder for the property. 

Under terms of the purchase, 
Studebaker will take immediate 
possession of the factory. Vance 
said he was not prepared to dis- 
cuss specific plans for the plant. 

“The purchase of the aviation 
plant is a further step in the com- 
pany’s postwar expansion pro- 


AWY POOL SHOULD KNOW ‘werr “to 
L\CWECK ‘EM TO BE SUE HE WAS 70 

4/6978 IM FRONT AND AT LEAST OWE 

TAM LIGHT AND ALL WORKING, TO 


(Cartoonist Kempf,a Willys dealer, welcomes suggestions for his weekly 
cartoon strips. Write him care of Kempf Motor Co., Kearney, Neb.) 
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gram,” he said. “The demand for 
our cars and trucks in the past 
year has exceeded our most op- 
timistic forecasts. With the avia- 
tion plant we are in a position to 
take fuli advantage of any im- 
provement in the present tight 
steel supply situation which would 
permit us to boost our production.” 





official of the New York State Au- 
tomobile Dealers Assn. has taken 


¥ the best Its in Classified 
is “or a issue with the charge by a Bing- 


Section, Inside back cover. 





how they got that way 


: + American Trucking Associations, Inc.— (A.T.A,) 
for years has campaigned extensively in the inter- 


est of greater highway safety. A.T.A. originated the 
Truck Roadeo in recognition of the fact that drivers 
themselves are the most important factors. 


Truck Roadeos are held throughout the year in many 
states. Then, all state winners are entered in the 
National Truck Roadeo—a final contest to decide the 


national champions. 


Points are awarded a driver for knowledge of safety, 
rules of the road, courtesy and character, plus his 
score for the grueling tests on the Roadeo course 
(below). It is a real test for both men and machines! 
Few expert passenger-car drivers could negotiate the 
course without hesitating, stopping, going over a line. 
The champion drivers run the course in as little as 


Rez 


four minutes—with near perfect scores! 


National Truck Roadeo has three events 


Straight Truck event (see silhouette for truck type) 
is run first. As in all events, problems faced are 


similar to those encountered by a driver in daily work. 


fo —oste 


of the way around the course. One problem, parking in a 
space only four feet longer than the trailer. 


Tractor and Semi-Trailer (silhouette shows truck 
type). Top driving skill is required every inch 


Truck end Full Trailer (see silhouette). 
Drivers handle a combination that’s 60 


feet long! Just imagine backing this giant into a make-believe 
alley dock—with only four inches clearance on a side! 


Drivers have free choice of equipment from trucks loaned 
to the Roadeo Commit 
Officials disconnect hea 
plugs and plant other defects that must be found by the 
drivers, as a test of their ability to keep equipment operat- 
ing on the highway. 


by leading truck manufacturers. 
amps, deflate tires, remove spark 


This year, the 3 champions, 3 runners-up and 22 other drivers of the 49 contestants selected REO! 
SUCH HONORS HAVE NEVER GONE TO ANY TRUCK BUILDER BEFORE! 


HERE 





b 


This course puts the nation’s top truck 
drivers to the test. Here’s how: 1. Off- 
set entrance starts course; 2, Straight 
ahead with right wheels passing between 
devilishly balanced rubber balls—only 
two inches -learance a side for rear 


wheels; 3. Worse than city traffic! “For- 


IS THE COURSE—HOW WOULD YOU LIKE TO TRY 
ae) 


ward serpentine” 





calls for masterful 
handling; 4. Parallel parking, in a space 
just four feet longer than the unit . 

and no time to jockey! 5. Alley-dock 
test is no cinch even for an expert. 
Truck or trailer must be stopped wjth- 
in six inches of dock; 6, Fire-fighting 
test! A blaze springs up as driver 


“IT? 


a —~g 
- gf -—-——--» -—- 
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approaches. He stops—sets out safety 
flare—extinguishes fire; 7. Through a 
funnel-like passage, narrowing down to 
two inches clearance a side—and to a 
perfect stop on a finish line the driver 
cannot see from the cab. How better 
to test champion drivers—champion 
trucks? 


N. Y. Group 


Henderson Defends Probe of Binghamton Dealers, 
Denies Move to Stifle Competition 


BINGHAMTON, N. Y.—A_ top;hamton attorney that the associa- 
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Hits Back 





tion is trying to “eliminate com- 
petition” from non-association deal- 
ers. 

Cc. D. Henderson, executive 
vice-president of the organiza- 
tion, said that the charge was 
“utterly ridiculous” and that the 
association is “strongly in favor 
of free competition.” 

The charge that the association 
is trying to eliminate competition 
was made by Marvin S. Tanen- 
haus, attorney for Steven J. Mar- 
tin, 440 Court St., one of three 
Triple Cities used-car dealers 
charged in city court with selling 
cars without state licenses. 


The three dealers were arrested 
Oct. 28 on complaint of a field en- 
forcement representative of the as- 
sociation. 

“It is not,” Henderson said in a 
statement, ‘‘a question of whether 
an automobile dealer is a member 
of our state association. Our sole 
interest is to see that a person 
buying and selling cars has regis- 
tered with the state commissioner 
of motor vehicles, as required by 
law, and lives up to. the regulations 
put into effect by the commission- 
er.” 

While declaring the association 
“favors free competition,” he 
said the organization also favors 
“any law which will cut down 
New York state’s high motor ve- 
hicle deaths by seeing that the 
cars which are sold to the pub- 
lic are not potential ‘death cars’ 
with defective equipment .. .” 

The association official declared 
there are “too many curbstone op- 
erators” who are “selling automo- 
biles which are a hazard on the 
road.” 

Registered dealers, he said, can- 
not sell such cars under regula- 
tions which the state commissioner 
of motor vehicles is required -to 
enforce. 

“If these unregistered dealers 
are selling safe cars. legitimately, 
why do they fear to register their 
business?” Henderson asked. 

“We have charged three Bing- 
hamton dealers with failure to 
obey a state statute and register 
with the motor vehicle commis- 
sioner. Our only interest in the 
case is motor vehicle safety and 
compliance with the law. We feel 
that if the public knows the 
facts of the case, they will be in 
complete agreement with our po- 
sition.” 

Tanenhaus said the association 
was attempting to “clean out al- 
leged unliténsed dealers” only’ so 
that association:members will be 
confronted with less competition. 

For that reason, he charged, the 
group’s policing of the used-car 
business is confined only to un- 
licensed car dealers. 


Montana Dealers 
To Hear Richards 


BOZEMAN, Mont. — Karl M. 
Richards, head of the division of 
public relations of the Automobile 
Manufacturers Assn., will address 
the ¢onvention of the Montana Au- 
tomobile Dealers Assn., to be held 
in the Baxter hotel here Dec. 5-6. 

Richards will speak in place of 
George Romney, managing director 
of AMA, who will be unable to a: 
pear. Another speaker will be 
O. Anderson, president of NADA. 
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Iowans Spending 
Record Amount 
For °47 Vehicles 


DES MOINES.—The state tax 
commission reported last week that 
its records indicate Iowans will 
spend at least $135,000,000 for new 
cars and trailers this year, smash- 
ing the old record of $82,000,000 
set last year. Prewar high was 
$81,000,000, established in 1941. 

However, it was pointed out, tax 
collections this year do not reflect 
the sale of more cars than in pre- 
vious years because current deliv- 
ery prices are nearly double what 
they were in prewar years. 

In fact, it was said, Iowans will 


probably get fewer cars this year| q 


than they did in 1941, but where 
they paid a $16 use tax in 1941, 
they now pay about $32 for the 
same make of vehicle. 

Through the first eight months 
of 1947 Iowans had spent $90,757,000 
for new cars and trailers. The total 
for August alone was $12,324,000. 

If they could get the cars, offi- 
cials estimated that Iowans would 
be willing to spend more than 
$200,000,000 for them this year. 





3 William May, Gothenburg, Neb.; C. J. Hogan, assistant zone ; M 

zone manager; ©. L. Marble, Norfolk, Neb.; Henry Misle, Crete, Neb.; W. 
M. 4. 

. LaPuzza, Omaha; A. P. Exxers, Fremont, Neb.; Clyde Isaacson, Red Oak, | able service, yet at the same time 

. Scogin, zone service manager. 


Sandmaster 


Guilford Mfg. Corp. has intro- 
duced the Sandmaster, a canvas Corp., Guilford, Conn. 
container with long, pouring neck 
and convenient handles. The Sand- 
master will hold approximately 
pounds of sand and sells for $1| Pandora Garage, Pandora, O. 
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Would You Want a Car 
Good Till 1973? 


By A. H. Allen 


PROPOSAL OF E. D. Scott, of Ford Motor Co., at the 
recent technical convention of body engineers to the effect 
designers should aim to put together a passenger car which 
would be good for either 25 years or 250,000 miles is cer- 
tainly not aimed at anything like accelerated obsolescence. 






CET ROLES WRCRSEAEE Cee 2n8 Cute este Gites 36 6 Sat a He probably had to strike a@ aa 
distributor; D. W. McMaster, zone organization manager; . L. Dunn, Bea- compromise between the in- 


it appears doubt- 
ful if more than a 
fraction of a per- 
cent would have 
attained the ripe 
old age of 25. 
Anything that old 
is close to being 
& museum piece 
and could easily 
be classed as a 
menace to high- 
way safety except 
perhaps on some remote rural road. 

Even if a 1922 model had been 
sealed up tight when first built 












dohn Mueller, Lincoin, Neb. 


dustry’s desire to build a 
J. Ragsdale, assistant parts and accessories manager, Omaha| Product giving long and depend- 
one which would turn over owner- 
ship after relatively short periods 
retail. Inquiries may be addressed Gikdat ces sem, tear, junkyard 
to Steve Kimball, Guilford Mig./ sieures compiled by R. L. Polk 


& Co. last year indicate that out 
er aetna eee ae of 25,000,000 registrations, only 

Pe one be = PB 889,000 passenger cars exceed 17 
25 aan ecessary.""— "steiner, | Years in age. This is less than 4 
Sen oan ey ee percent of the total, and of these 





a. M. Alien 


and laid away until the present 
time, it would rate zero in eye- 
appeal, comfort, power and sal- 
ability, except for that minor por- 
tion of the driving public which 
likes to be seen behind the wheel 
of freak conveyances. 

It is hard to conceive of a de- 
signer today working up a model 
which he feels confident will still 
meet the approval of a_ small 


lunatic fringe in 1972. 
* * 7 








Freshness of Design 
May Suffer 

WHY SHOULD not designers 
strive only for a car which they 
believe will have acceptability for 
10 years, no more? Let them com- 
promise with long life only to that 
extent. After all, a year from now 
they will be at work on some new 
creation. 

If one of their primary aims is 
to develop motor cars which are 
going to be around a quarter of 
a century from now, they are 
liable to be sacrificing their abil- 
ity to create freshness, newness 
and the zip and zing wrapped up 
in a car which is tomorrow's 
when first sold and yesterday's 
soon % 

Would any automobile company 
spend a nickel to advertise a 1948 
model that “will be as good in 
1973 as it is today?” 


Quick Shift 
On Extra Springs? 


STUDEBAKER’S stunt of pro- 
viding spare coil springs which 
200-pounders can stuff in their seat 
eushions to develop a little more 
resistance to their avoirdupois is 
at least a novel idea. It involves 
the redesign of cushions with ex- 
tra pockets into which the spare 
coils may be inserted. It brings 
up the picture of some hefty Joe 
driving into a service station and 
saying, “Boy, three more springs 
in this front cushion, left side.” 
Then the next day his slicht wife 
drives into the same station and 
complains, “Boy, take out those 
extra springs; this cushion is like 
a rock.” _-_ = 

USE OF curved glass panels 
in windshields (the new Hudson 
will feature it) looks like a nat- 
ural for improving vision and 
cutting down glare at night. 
Despite the appreciablv higher 
processing cost, the utility and 
the snap which it lends to the 
overall body design will make it 
standard in a year or two. Any- 
thing new is costly at the start 
when production is low, but with 
volume production, glass sup- 
pliers probably can furnish the 
curved panels eventually at even 
lower cost than the present flat 

+ - 


the new FULLY AUTOMATIC 


GASOLINE CAR HEATER 





Positive Heat Selector — Thermo- 
stat Controlled — Fast, constant 
heat. Heats in a minute or less! 70° 
warm in the car when it’s 25° be- 
low outside. 


The heater that thousands of motorists have been eagerly 
awaiting is now available—in quantity—for immediate de- 
livery! Contact your Motorola distributor today. He'll supply 
you with powerful advertising promotion material with your 
original order. You'll find the new Motorola Car Heaters will 
sell fast—because you will have the most sensational selling 
story in the car heater field. NO OTHER CAR HEATER has 


all the advantages of the new Motorola. 



























All the Heat You Want—So pow- 
erful it produces sufficient heat to 
keep an average size room com- 
fortably WARM. 


Heats When Engine Is Off —Op- 
erates independently of engine and 
fuel pump. Does not affect idling 
of engine. Stop—shop—and return 
to a warm Car. 


Easy to Install — Safe — Operates 
efficiently in all cars—even those 
with automatic transmission. Un- 
derwriters approval. 


Two Models, for Cow!l-Mount and 
Underseat Installation — Both 
models engineered for thorough 
air circulation. Both have efficient 
defroster-blower system. 


BY THE MAKERS OF THE FAMOUS 
MOTOROLA CAR RADIOS 





types. 

SOONER OR LATER it was in- 
evitable someone would come up 
with a generic term to apply to 
body styling where fenders are 
blended into the body panels in 
a full sweep from front to rear 
At the recent body engineers meet- 
ing it was dubbed the “pontoon 
side.” Whether this will stick or 
not remains to be seen: the term 
seems to lack the full descriptive 
effect and to be too much on the 
marine side. Who has a better one’ 





4545 West Auguste Bivd., Chicago 51, Ill 
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“Father had the fixed idea that a man couldn’t 
be a straight-shooter and not be pretty good at any- 
thing he tackled. So on my sixth birthday, like my two 
brothers before me, I got a gun for a gift, and my 
first lesson in shooting. 


““We went out into the orchard where Dad * 


called his shots, brought down apples from the trees, 
one after the other. When my turn came I just banged 
away at one of the trees and down came several apples. 
From then on I got to be something of a marksman. 


“As I grew up my marksmanship began to pay 
off when, out of a clear sky, I was offered a job travel- 
ing for the famous Remington Arms Company. 





rate we talked about our future, and the future of 
automobiles, all that night. The next day I caught a 
train to Detroit, to talk with a couple of famous 
brothers up there—John and Horace Dodge. 


“T told them the whole story, about our night 
ride in the country, about Dick’s remark, ‘It’s the 
future we're riding in.’ I told about our family hard- 
ware and implement business, and about our shooting 
background. I laid all the cards on the table and said 
point-blank,—‘We want to be Dodge dealers.’ All the 
Dodge men said was they guessed we were ‘their kind 
of folks, alright.’ 


“Well, we've tried to be 
Dodge-Plymouth folks for more 
than thirty years now. As Dodge 
grew into a great business institu- 
tion we grew along with it in our 
own town down here in Texas. 


Lee 


Reading time: 
minute, 55 seconds. 
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“With my own future to aim at, I tried to 
see things straighter than ever. I saw that business was 
just CONFIDENCE between people, and I remembered 
what father used to say about shooting straight,—and 
I understood more of what he meant. 


“One day I drove back home to Texas for a 
visit in a brand new car. My brothers hardly recognized 
me in my goggles and duster and the car I was driving. 
When that evening the three of us went for a ride in 
the country, and the car hit fifty miles an hour, 
brother Dick hollered out, ‘Gosh, 
boys, it’s our future we're riding in.’ 










‘Maybe it was our shoot- 
ing training that made us see the 
things we saw so clearly. At any 


“When young people come to me for advice 
I just tell them what my Dad told me,—'See straight 
and shoot straight.’ Maybe I needn't add that the other 
kind of seeing and shooting can do an awful lot of 
harm in a free country like ours.” 


Write for our free booklet containing a 
number of these typical success stories 
taken from our files. Chrysler Corpora- 
tion, 341 Massachusetts Avenue, Highland y 
Park 3, Michigan. . 7. 


Saanz 


D ndable 


/ SERVICE | 





Chrysler Corporation 


PLYMOUTH « DODGE « DE SOTO* CHRYSLER * DODGE “Job-Rated” TRUCKS 

































































14 






°41 Price Level Gone? 


Klingler Cites Population Gain and Demand; 
Ohio Dealers Elect Brandenburg 
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(Continued from Page 1) 


tax co t; Joseph Leopold, 
southw rm , National 
Tax 


ity Assn., and M. Rob- 
ert Deo, NADA’s general counsel. 

“The scarcity of automobiles is 
likely to be continued into the fu- 
ture longer than the scarcity of 
various other lines and services,” 
Klingler asserted. “Principally, this 
is based on the fact that the auto- 
mobile business fills a fundamental 
need for transportation. People 
will go without many things for 
the satisfaction and convenience of 
owning a motor car. The need for 
transportation is as real to Ameri- 
cans as the need for clothing, food 
and shelter. 

n s s 


“With full production will come 
the end of the so-called black 
or gray market,” Klingler said, “al- 
though the fact is often overlooked 
that the public itself is responsible 
in a great measure for this un- 
healthy situation. Because if the 























| NEVER THOUGHT YOUD BE THE 
ONE TO GIVE US A BUM STEER, HENRY! 


public did not sell cars to the pre- 
mium market operators, and if the 
public did not buy cars from them, 
the condition would cease to exist 
overnight. 

“However, as long as the indus- 
try continues to sell cars for less 
than the market is willing to pay, 
there is likely to continue to be a 
traffic in unauthorized sales at un- 


authorized prices. We are, in effect, | in 


selling $10 bills for $8. And it is not 
surprising if people, under certain 
circumstances, treat. them as $10 
bills.” 

The economic fortunes of the 
automobile business are in a 
great measure the fortune of the 
nation, because one in every 
seven persons gainfully employed 
in the United States is directly 
or indirectly connected with the 
motor car industry, Klingler 
pointed out. 

“People want more things now 
than they did six or seven years 
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EVERY TIME YOU GO INTO HIS 
GAS STATION, HENRY STEERS 
YOU RIGHT—GIVES YOU GOOD 

SERVICE AND OIL IN CANS, TOO! 


OKAY, OKAY FELLOWS. MAY | 
SAY THAT | PREFER TO SELL 
OIL IN CANS BECAUSE IT 
GIVES ME QUICKER TURNOVER ! 





Cincinnati 
Pontiac's general 


the meeting. Left to right, Jim 


manager, who spoke at 
Loulavilie; Klingler; Ralph Rodgers, Dayton, and 0. A. Chilson, Indianapolis. 


AMONG THOSE present at the annual convention of Ohio Automobile Dealers Assn. 
last week were these three Pontiac dealers grouped around H. J. Klingier, 





ago,” he said. “By and large, many 
people lived better during the war 
and they are determined to keep 
on doing so. That, I believe, is why 
so-called buyer resistance is weak 
and uncertain. 


“The record population growth 
must also be taken into consider- 
ation. Since 1939, our population 
has increased from 130,880,000 to 
144,239,000—an increase of nearly 
13 million consumers, or the equiv- 


Why your neighbors like you. . . By Canco 







OILIN CANS! THIS ISA 
FINE TIME TO BRING UP THAT 
SUBJECT. BUT, THEN, | DO 
GET THE BRAND ANO THE 
GRADE I'M PAYING FOR WHEN 
THE OIL IS IN CANS! 


alent of the entire population of 
Canada. 

“Because new steel producing 
equipment will not be in complete 
use for two years, it is likely that 
automobile production cannot be- 
gin to catch up with demand for 
at least that time,” Klingler said. 


To feel the pulse of the industry, con- 
sistent reading of Automotive News is a 
necessity. 
































“May | drop a hint?” asks Henry 


“When you sell oil IN CANS you build up customer con- 
fidence. 


“‘With cans you save work in changing oil, and there’s no 
breakage. 


“Oil in cans makes swell displays, too! For me—and my 
customers— it’s oil IN CANS every time!” 


AMERICAN CAN COMPANY 


New York e Chicago ¢ San Francisco 


NO OTHER CONTAINER PROTECTS LIKE THE CAN 


Midwest Supply 
Of Fuel Seen 
10% Improved 


CHICAGO.—The Midwest’s oil 
situation at the outset of winter 
is 10 percent better than expected, 
according to W. R. Boyd, president 
of the American Petroleum Insti- 
tute. 

At a press conference here last 
week before the 27th annual meet- 
ing of the institute, Boyd added: 

“The crux of the shortage situa- 
tion is lack of steel for building 
pipelines, tankers, and barges to 
transport petroleum from its source 
to where unprecedented demands 
for it have developed.” 

“There is no shortage of petro- 
leum in the ground,” he declared. 

He warned that a severe winter 
could make conditions worse, but 
added he didn’t believe Midwest 
consumers would suffer an acute 
we of gasoline, diesel or fuel 
° 

He declined to hazard what ef- 
fect the Marshall Plan might have 
on the oil industry because the 
program hadn’t yet been completed. 





Dulian Manages 
Tucker Sales 


CHICAGO.—Fred Rockelman, 
executive vice-president of Tucker 
Corp., has announced appointment 
of M. W. Dulian, veteran automo- 
bile sales executive, as general sales 
manager in charge of all sales 
activities. 

Rockelman also announced pro- 
motion of A. R. Peterson to the 
position of western sales manager 
for Tucker. Peterson formerly was 
sales representative in charge of 
the northwest Tucker division. 

Dulian joined Tucker last August 
as eastern sales manager. He pre- 
viously had served with Buick, 
Dodge and Studebaker. 

Four new appointments in the 
sales division of Tucker Corp. were 
also announced by Dulian. 

J. L. Ballard, for 10 years direc- 
tor of distribution for DeSoto, has 
been appointed assistant general 
sales manager. 

Arnold R. Peterson, one of Tuck- 
er’s first employes, has been named 
western sales manager. Before 
— Tucker, Peterson was with 


C. J. Flanagan, formerly in 
charge of Eastern region sales, has 
been appointed Chicago regional 
manager. His automotive experi- 
ence before coming to Tucker in- 
cludes 30 years in the sales divi- 
sion of General Motors, Chrysler, 
Dodge and Nash. 

B. P. (Barney) Sparks, formerly 
connected with Buick, was named 
assistant regional manager in the 
New York area. 


Regional Chiefs 
Gather at Ford 


DEARBORN.—Ford Motor Co.’s 
six regional managers will open a 
three-day business session with 
company sales and advertising 
executives at the Rouge plant to- 
day (Nov. 17). 

Attending the meetings will be 
C. J. Seyffer, Northeast regional 
manager, New York City; C. R. 
Beacham, Southeast regional man- 
ager, Chester, Pa.; J. C. Doyle, 
Central regional manager, Detroit; 
W. K. Edmunds, Midwest regional 
manager, Chicago; I. B. Groves, 
Southwest regional manager, Kan- 
sas City, and A. S. Hatch, West 
oe regional manager, Richmond, 

alif. 


Frankness Is Urged 


On Tradein Policy 

SOUTH BEND.—Haywood Davis, 
vice-president of the Automobile 
Dealers Assn. of Indiana, Inc., was 
guest speaker at a recent meeting 
of dealers of the 11th district at 
the Westwood Country club, New 
Castle, Ind. 

Davis urged dealers that they 
should avoid customer misunder- 
standing in placing car orders by 
stating clearly and emphatically 
dealership policy regarding trade- 
ins. Failure to do so or vacillating 
procedures will only contribute to 
inflation by permitting individuals 
to resell cars which normally would 
be tradeins, Davis said. 
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Used Car Notes... 
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Building Law Tested 
By N. J. Dealers 


NEWARK, N. J.—A temporary 
injunction against enforcement of 
a 1946 New Jersey law uiring 
used car dealers to have buildings 
with at least 1,000 square feet of 
floor space was granted last week 
by Vice Chancellor John O. Bige- 
low. 

The restraint was ordered at 
the request of Adrian M. Unger, 
Newark attorney representing the 
New Jersey Used Car Trade 
Assn., who contended the law 
was unconstitutional 

Asserting that the law amounted 
to “unlawful restraint on the use 
of private property and in the ex- 
ercise of state police power,” Unger 
said it forced involuntary servitude 
on the car dealers and authorized 
the motor vehicle commissioner to 
promulgate “arbitrary rules and 
regulations, the violation of which 
is a crime.” 

State Motor Vehicle Commission- 
er Arthur W. Magee had earlier 
ordered 300 New Jersey used-car 
dealers to appear at hearings Nov. | 
12, 13 and 14 to explain why they 
had not complied with the law. 

The Chancery court injunction | 
restrained Magee from holding | 
the scheduled hearings or other | 
hearings concerning the proposed | 
revocation of the dealers’ 
for failure to comply with the 
floor space requirements. Magee | 


z 
: 
: 
: 


made perman 

Unger said he started the legal 
action on behalf of four dealers as 
well as the trade association. The 
four dealers were William Groh- 
man of Irvington, Abe Platt of 
Elizabeth, John Pennington of East 
Orange and Michael Mauro of 
Elizabeth. 

The association started the test 
case on advice of Henry Gottfried 
that the law was unconstitutional. 

* 7 . | 


New-Car Permit Faces Test 
From Montreal U. C. Dealers 


city corporation counsel’s office by 
an investigater of the New York 
state auto dealers association. 

Arraigned were Gordon L. Tut- 
hill, Steven J. Martin and George 
M. Buchsbaum. 

The arrests were made, it was 
said, after Walter C. Cansdale, a 
field enforcement representative of 
the state auto dealers association, 
provided police with information 
concerning operation of the busi- 
nesses by the three men. 

> + 7 


Cleveland Feels U. C. Slump; 
Prices Plummet $150-$500 


CLEVELAND.—End of summer 
and higher prices in food and com- 
modity markets are said to be the 
chief factors in used-car prices de- 
clining here from $150 to $500. 

Hardest hit are said to be the so- 
called “hot lines,” chiefly Buicks 





ROBERT E. BOLAND, the Dunmore (Pa.) Hudson dealer, 
hich was awarded to him over quota, as a result of his performance 


tion wagon w 


i — 


displays the Hudson sta- 


the September parts and accessory sales contest conducted by his distributor. 





tively high premiums during the 
summer months. These have been 
marked down by as much as $450. 
Chevrolets, Fords and Plymouths 
are down by $150 and medium 
priced models are off $250. 

Harry Jacobson, manager of the 





1h 


| wheat regions of the midwest and 


southwest where farmers, fresh 

from autumnal profits, may he 

more responsive to top car prices. 
a * * 


Volume Off 35 Percent 


At Binghamton, N. Y. 


BINGHAMTON, N. Y.—Used-car 
sales, generally, have fallen off 
here in the last two months with 
declines of as much as 35 percent 
being reported. 

Some observers are saying that 
the “gravy” has been squeezed out 
of the used-car market and dealers 
soon will have to begin scratching 
for business. 

Dealers who entered the business 
only recently on shoestring invest- 
ments are likely to be squeezed 
out, it is thought. 


Gorson Is Reelected 


In Philadel phia 
Cyrus S. Gorson has been re- 


current market as “more equit-| elected president of the Philadel- 
able.” There is always a market for! phia Used Car Dealers Assn. Mil- 
a clean car, he added, but not at| ton Stein also was chosen to serve 


the ridiculously high prices of 30| as 


and 60 days ago. 
Many of the used-car dealers are 
now looking for the car market to 


and Pontiacs, which sold for rela-|Sam Greenfield Co., described the|go into the farm belts and the 





secretary for another year. 
Martin Nemer succeeds Charles 
Bell as treasurer. 


Others are profiting from AN Want Ads, 
why not you? See inside back cover 





’ 
rene, whether ‘usctoaracacs) EWERYONE WANTS THE MODERN STYLE AND COMFORT OF 
termine whether used-car dealers 


Ventshades 


Leading dealers the nation over are cashing in on the 
growing popularity of Ventshades —the attractive, 
streamlined ventilators that add an extra touch of 
luxury to modern cars. Every new car or service cus- 


selling new cars require a special 
license will be taken soon in Mon- 
treal Recorders’ Court. The deci- 
sion will affect some 70 car dealers 
against whom actions are pending. 

Attorney-in-Chief Rodolphe Go- 
din, who will represent the city, 
said last week that many of the 
dealers are basing their objections 
to paying a total of $256 for a per- | 
mit on a decision made about 10 
years ago. It was then ruled that 
such a license was not required 
by Clermont Motor Sales because 
the selling of used cars by that 
firm was subsidiary to its principal | 
business of selling new cars and a| 
necessary one because of trade-ins. 

The ruling does not apply to the 
dealers now in question, Godin 
said, because selling used cars is| 
their only occupation. Some of 
them claim that the second-hand 
cars they sell are actually new) 
cars and, therefore, they need no 
permit. Another city regulation to 
which they object is one requiring | 
that they keep the cars 15 days| 
before re-selling. 

+ 











Cleveland Dealers Urge 
Tighter Regulations 
CLEVELAND.—Cleveland’s Used | 
Car Dealers Assn. has moved to 
impose tighter regulations on used 
cars by asking city authorities to| 
pass a licensing ordinance requir- | 
ing each dealer to post a $5,000 
faithful performance bond. | 
Spokesmen say that supervision | 
by the state, under the Bureau of 
Motor Vehicles, is not stringent 
enough. Spokesmen also declare 
that one reason for the action is| 
to hit curbstone dealers. 
+ * + 


3 U. C. Dealers Arrested 


After N. Y. Assn. Probe 


BINGHAMTON, N. Y. — Bing- 
hamton police last week arrested 
three used-car dealers who were 
charged with failure to obtain state 
licenses. All three pleaded innocent 
when arraigned. 

The defendants were arrested fol- 
lowing complaints lodged in the’! 


Ventilation in the Worst Weather 


in rain or snow, windows can be 
opened two inches to give a con- 
stant flow of fresh air through 
the car. No fogging of glass. In 
hot weather, Ventshades keep 
parked cars cooler, because win- 


dows can be left partially open. 








Ventshades sell themselves because 
they offer so much more than their 
money's worth in beauty and comfort. 
install Ventshades on your showroom 
models, and your customers will want 


them on their cars. 


@ Made of 20-gauge brass, heavily 
chrome plated. Painted green inside. 


@ Styled to add an extra touch of 


streamlined beauty to the car. 


% Packed one complete set to a car- 


ton; six sets to a case, 





Easy to Install 


No skill is needed to install 
Ventshades. Anyone can put 
them on in a matter of minutes; 
and when installed, they are 
just as rigid and rattle-proof as 
any built-in part of the car. 
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tomer can be a customer for Ventshades. So don't 


loose this extra-profit business. Put in a stock of 


Ventshades and watch your profits grow! 


COUPE SETS 


LIST PRICE DEALER’S COST 


a 


LIST PRICE 


7= 


SEDAN SETS 


DEALER’S COST 


102 


Ventshades available for current General Motors, Ford, 
Chrysler, Packard, Nash and Kaiser-Frazer Models 


Sold Direct to New-Car Dealers Only 


Manufactured under Pritchard Patent by 


AUTO VENTSHADE COMPANY 
258 Williams St., N.W., Atlanta, Ga. 


Tama 


(Make of car) 
_send me complete information about Ventshaées. 


Ge RR ee 
AUTO VENTSHADE COMPANY 
258 Williams St., N. W.> Atlanta, Ga. 


—dealer, Please i 





State 














AUTOMOTIVE WASHINGTON 


Taft Act, Seasonal Lull 
Boost Labor Harmony 


By William Ullman 
Washington Correspondent 


ACCORDING to the Department of Labor, the 200 work 
stoppages staged in September hit a new low mark for any 
month since last December. And government officials point 
to a stepping up in the trend toward peaceful settlement 
of labor disputes during subsequent months. 

It was on Aug. 22 that the® hate dae gear 











Taft-Hartley law went into erally. 
full operation and the sharp Added to what- 
decrease in the number of strikes ever effect the 


Taft-Hartley law 
has had in bring- 
ing about com- 
parative labor 
peace should be 
another factor — 
the usual season- 
al drop in labor 
strife around this 


since that date may be, of course, 
attributed to the influence of that 
legislation. 

In most every quarter here 
there is a feeling that the re- 
mainder of this year, at least, 
will be a period of harmony on 
the Isabor - management front. 
There may be some violent out- 
breaks next year, say some ob- 
servers, but the outlook is for 


William Uliman 
time of the year. Most of the con- 
tracts in the big industries do not 


. ’,.. and the dome is genuine gold”’ 


by forty-eight per cent of all those who live, 


work and prosper in this heart-of-the-market 


, All right! All right! So it’s only gold leaf! 
But the fact remains that within the 15-mile 
radius of Boston’s famed State House on 
Beacon Hill there’s a golden opportunity 
for every advertiser. For each year the 
1,948,763 people in this area’s 39 cities 
and towns spend the handsome sum of 
$1,500,000,000 for goods and services. 

But to reach this rich market is not easy, 
unless, of course, you make good use of The 
Boston Globe . . . the Boston newspaper read 


Yes, Boston’s best-read is certainly Boston’s best buy! 


The Boston Globe 


EVENING °* 


National Representatives: J. B. Woodward, Inc., New York, San Francisco, Los Angeles Osborn, Scolaro, Meeker & Co., Chicago, Detroit 


MORNING > 


| come up for renewal until well into 


next year. 

Viewed on the basis of the num- 
ber of workers who became idle, 
September with 75,000 was the low- 
est month since February. This 
compares with 120,000 who became 
idle in the previous month and 
356,000 who entered that category 
in September, 1946. 

The number of work stoppages 
which began last September—ap- 
proximately 200—were in contrast 
to 325 in August and 499 the year 
before. 

+ * +” 

MEASURED another way, the 
man-days lost in September—2,000,- 
000—were less than any month 
since last March. By comparison, 
August saw 2,500,000 man-days of 
idleness and September, 1947, 4,- 
880,000. 

As for the first nine months of 
this year, strike activity was con- 
siderably lower than last year. Ap- 
proximately 3,000 stoppages were 
recorded from January through 
September as against almost 4,000 
during the first three-quarters of 
1946. 

The reduction in time lost due 
to work stoppages was even more 
marked, 29,600,000 man-days as 
against 102,000,000. The average 





area. 


For over 50 years The Boston Globe has 
been either first or second in every major 
classification of advertising linage. Here’s 
clear proof that advertisers selling in this 
market realize it takes the sales force of The 


Boston Globe — Boston’s 


paper — to get their full share of this 
$1,500,000,000 spending money. 


SUNDAY 
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SEVERAL THOUSAND VISITORS, including movie stars, attended the opening of 
Highland Park Ford, 6000 N. Figueroa St., Los Angeles. The dealership is owned and 


operated by Jack Fraim. t we) ; 


to cope with even fewer strikes 


for the periods during 1935 and 
in October. 


1939 was 13,600,000. 

The Federal Mediation and Con- 
ciliation Service, which under its 
new setup is handling only the 
larger disputes, settled 492 cases 
involving slightly more than 146,200 
workers during September. 

“Of these cases,” the Bureau of 
Labor Statistics reported, “134 were 
work stoppages affecting approxi- 
mately 50,500 workers. The remain- 
der of the 492 cases were threatened 
stoppages and controversies which 
were successfully settled prior to 
any interruption of work.” 

It was indicated by officials of 
the mediation service that it had 
















Federal Aid Available 


For Secondary Roads 


APPROXIMATELY 350,000 miles 
of principal secondary and feeder 
roads, designated as part of the 
federal-aid secondary highway sys- 
tem are now eligible for federal- 
aid funds for improvement, ac- 
cording to statistics supplied by 
the American Road Builders Assn. 


This system, supplementing the 
231,285-mile primary federal-aid 
system, makes federal participa- 
tion possible in the improvement 
of about 19 percent of the total 
rural mileage, it was pointed out. 

The growing mileage included in 
the secondary system indicates a 
growing concern for the farmer's 
transportation problems. 

Under provisions of the Federal- 
Aid Highway Act of 1944, rural 
roads come in for $450,000,000 in 
cederal funds during the three-year 
period designated by the act. ed- 
eral funds, supplemented by match- 
ing state funds, add up to a $¥0U,- 
vuv,0u0 program of improvement of 
rural roads. 

At the end of last July, $620,456,- 
231 in tederal funds, authorized by 
the Federai Aid Highway Act, had 
been scheduled for the improve- 
ment of 30,110 miles of secondary 
routes, a report from Public Roads 
Administration shows. Some 5,066.2 
mules of secondary roads had been 
built under the postwar program 
and 7,338 miles were under con- 
struction at the time of the report. 

In view of the vast mileage to 
be improved, the early passage of 
a new act to provide funds after 
the present program ends would 
seem to be an urgent need. 

Of our 3,012,000 miles of rural 
roads, 1,517,000 miles are unsur- 
taced. These unsurfaced roads take 
the tarmer to market and his chil- 
dren to school. They bring in his 
mail and furnish his medical ser- 
vice. Farmers living on these dirt 
roads want all - weather roads 


graded to reasonable standards. 
+ * * 





Critic of U. S. Pay Law 
Points to Ambiguity 

IN A RECENT presentation be- 
fore a House labor subcommittee, 
President Richard Lane ox the Ok- 
lahoma Public Heaith Service Co. 
raised some interesting questions 
anent the wage-hour law, such as: 

Are the overtime requirements 
of the wage-hour act in the public 
interest? Should not the question 
of regulation of wages and hours 
be left to the states’ Should not 
the law be amended to restore the 
original intent of Congress in re- 
gard to coverage? 

Pointing out that the vast bulk 
of violations of the act were tech- 
nical and non-wilful in nature, 
Lane stated: 

“The principal cause of these 
alleged violations is the failure of 
the act to meet the fundamental 
requirements of any statute that 

it should be clear and certain 
so that all persons affected may 
be fully advised of their rights 
and responsibilities.” 

The absurdity of recent court rul- 
ings requiring payment of “over- 
time on overtime” was cited as 
clearly illustrating difficulties cre- 
ated by lack of certainty. Correla- 
tive with this is the question of re- 
quiring that bonus and profit-shar- 
ing and other fringe payments be 
included in the “regular rate” of 
pay on the basis of which over- 
time compensation is computed. 

Congress was asked to study the 
broad problem of whether it was 
desirable to retain the overtime 
requirements of the law. Also it 
was asked to correct the problem 
of broadened coverage of the act, 
made possible by the vague defini- 

* tions of “commerce.” 
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3.000.000 families youre after 


The reason Better Homes & Gardens pin-points the automotive market so 
perfectly is that BH&G was created to play a part in the prosperous subur- 


ban way of living that cars make possible—and in which cars are a necessity. 


That means that your most dependable repeat market is our reader 


group—by deliberate design on our part. 


Where else can you reach over 3,000,000 families with incomes among 
the highest for all big magazines who must have at least one car, and who 


buy new cars often?* 


* Average age, 1940, 2.8 years. 


clertiomes 


PRN 207 Soci Magacine 


CIRCULATION OVER 3,000,000 


sell~ 
the belltr Hots iat 
through - 
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Highways & Safety... 
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Postwar Road Plans 
Defended by Upham 


MERICAN . postwar highways 

built, or ready to build on July 
31, total 45,285 miles, Charles M. 
Upham, engineer-director of Amer- 
ican Road Builders Assn., an- 
nounced last week. 

“This program costing $1,685,- 
750,997 refutes the criticism that 
our postwar construction pro- 
gram has bogged down or been 
neglected,” he said. 

Upham pointed out that five 
road building steps are shown in 
the report of the Public Roads Ad- 
ministration as of July 31—roads 
in the program stage, roads for 
which plans have been approved 
but not yet under contract, roads 
for which contracts have been 
awarded but on which construction 
has not started, roads under con- 
struction, and roads completed. The 
mileage reported by PRA covers 
only that under federal aid. 


“At the close of July, 7,266.2 


miles had been completed and 13,- 
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175.9 miles were under construc- 
tion,” Upham said. “Contracts had 
been awarded for 3,181.5 miles, 
plans had been approved for 4,- 
090.7 miles, while 17,570 miles are 
in the preliminary stage. This 
shows that some 60 percent of the 
plans for the entire program have 
already been approved.” 
* ae. 

_s of the federal-aid system 

call for 14,584.1 miles, federal- 
aid secondary roads 30,109.5 miles 
and federal-aid urban projects 
591.4 miles to make up the total 
of 45,285 miles, the ARBA engi- 
neer-director explained. Of the to- 
tal of more than $1% billion, $850,- 
515,681 will be paid out of federal 
funds. 

“Seventeen states have pro- 


grams of more than 1,000 miles 
each with Texas leading with 5,- 


AND 


QUALITY TIRES FOR MORE 


RUBBER 


735.5 miles, according to the PRA 


report,” Upham said. 

“In the various groups, Texas 
leads in the federal-aid system 
with 1,397.5 miles. Minnesota is sec- 
ond with 948 miles. Texas also 
leads in the secondary roads group 
with 4,323 miles. Kansas is next 
with 2,783.8 miles. In federal-aid 
urban projects, California is first, 
with North Carolina in second 
place.” 

Puerto Rico, Hawaii and the Dis- 
trict of Columbia are included in 
the projects reported. 

” * * 


‘Financial’ Law Hit 
For Curtailment in 
Mass. Coverage 


Calling for stricter enforcement 
of traffic regulations and firmer 
measures against the reckless driv- 
er, John A. Diemond, president, 
Indemnity Insurance Co. of North 
America, told the convention of 
Massachusetts Assn. of Insurance 
Agents that the real cause of the 
“critical” situation in the automo- 
bile insurance field in Massachu- 
setts has been a series of practices 
which have grown up under the 





R. H. GALIGHER, seated (Ford), of Huntington, W. Va., and 0. C. Nutter, county 
superintendent of the Cabell county school board, Huntington, at the presentation cere- 
monies at which time Galigher Motor Sales Co. donated two Fords equipped with dual 


controls for use in 


with the newly inaugurated driver training program as 


an accredited course in the public schools of the county. 


compulsory automobile insurance 


law. : 

“It is one thing to say that all 
who drive must be financially re- 
sponsible,” the speaker declared. 
“It is quite another to add to this, 
‘and all have a right to become 
financially responsible through in- 


IK THAN A QUARTER CENTURY 


EMIUM TIRE MERCHANDISING PROGRAM 


served O1ClSive 


Denman has not only designed and built America's Finest Tire... but also 
America's finest premium tire merchandising program, the only premium 
tire merchandising program reserved exclusively for fine motor car dealers 
from coast to coast! The Denman Handcrafted Tire program was developed 
with the cooperation of many of America’s fine motor car dealers to meet 
the specific needs of a fine motor car dealer. It allows you to place your tire 
merchandising on the same high and profitable plane as your merchandising 
of other quality parts, accessories and service, and keep it there. With it you 
are assured of maximum protected profits, protected because you do not 
have to share your customers with other tire dealers. Denman Handcrafted 
Tires are sold ONLY through a selected list of fine motor car dealers from 


coast to coast, and will never be sold through ordinary channels. More 


outstanding fine motor car dealers from coast to coast 


have already chosen Denman as their premium tire pro- 


gram than all other tire programs combined! 


Denman 


c Sandevahted 


Tirés 


BY APPOINTMENT TO FINE MOTOR CAR DEALERS, 


COMPANY, W 


COAST TO COAST! 


ARREN, OQHIO 








surance.’ Yet practice has shown 
an increasing tendency on the part 
of administrative officials, through 
the use of the technique of as- 
signed risks, to come quite close 
to making this amendment.” 

He recalled that Insurance Com- 
missioner Charles F. J. Harrington 
of Massachusetts had been quoted 
recently as referring to the alarm- 
ing rise in the number of these 
assigned risks, and asked, “Do you 
imagine if all of these risks were 
sound from an underwriting stand- 
point there would be any necessity 


|for their assignment?” 


Efforts of state enforcement offi- 
cials, Diemond said, should be di- 
rected toward prohibiting the 
known careless and indifferent au- 
tomobile operator from having ac- 
cess to any type of motor vehicle 
at any time. 

Questioning the wisdom of a 
resolution by the association con- 
demning the action of certain cas- 
ualty companies which have cur- 
tailed their compulsory automobile 
liability writings in Massachusetts, 
the speaker suggested that the ef- 
fect, rather than the cause of the 
curtailment should be condemned 

Due to the heavy accident loss 
in the state since the end of the 
war, one company has withdrawn 
from handling Massachusetts busi- 
ness, several others are threaten- 
ing to withdraw, and five com. 
panies have curtailed their liabi) 
ity writings in this state. 


* * * 


Ohio Diversion Ban Leaves 
Possibility of Extra Session 


Possibility of a special session of 
the Ohio legislature was under con- 
sideration by state officials here 
last week following adoption at the 
Nov. 4 election of a state constitu- 
tional amendment prohibiting the 
use of motor fuel and motor ve- 
hicle license tax revenues for other 
than highway purposes. 

The amendment will transfer 
to the highway department an 
estimated $15,000,000 of the one- 
cent liquid fuel revenues now 


| going to the general state fund. 


Some tax authorities expressed 
the opinion that the amend- 
ment’s adoption might have the 
effect of repealing the liquid fuel 
tax altogether. 

Transfer of the $15,000,000, it was 
said, might upset 1947-48 appropri- 
ations, which now include alloca- 
tions to the highway department 
from the general fund. 

Since appropriations were made 
in anticipation of liquid fuel tax 
revenues going into the general 
fund, finance officials said the state 
legislature may have to be recalled 


to revise the present allocations. 


* + * 


| Springfield (Ill.) Motorists 
| Face ‘Dig Deeper’ Plan 


Auto owners will face an increas- 
ing amount of “nuisance” taxes if 
the plans in progress in Spring- 
field, Ill, spread throughout the 
state among Illinois’ many bank- 
rupt communities. The Springfield 
city council is considering the fol- 
lowing sources of additional rev- 
enues: 

Adding 100 more parking meters 
in the downtown area; raising the 
fee for commercial vehicle permits 
from $3.50 to $5 per year; levying 
a $5 wheel tax. 
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By Leo T. Parker 
Attorney at Law 

ONSIDERABLE discussion has 

arisen from time to time over 
the legal question: Can a purchaser 
who sues an automobile dealer use 
the latter’s books as evidence in 
his favor? According to a recent 
higher court, the answer is no. 


For illustration, in Discount v. 
Renderer, 199 S. W. (2d) 56, re- 
ported July, 1947, one Renderer 
purchased a used car for $348.30 
payable in 18 equal installments of 
$19.35 each on the 16th day of each 
month. The note stated that if any 
of the instalments be not paid 
when due, then all unpaid instal- 
ments would immediately become 
due and payable. 


Renderer did not pay the in- 
stalment due on Aug. 16 of $19.35, 
nor the like instalment due on 
Sept. 16, and the seller took pos- 
session of the automobile and 
sold it for $200. 

Renderer sued the seller for dam- 
ages and testified that he had 
paid $3 to the seller’s collector who 
agreed that the payment of the in- 
stallments due in August and Sep- 
tember would be extended. 

Also, Renderer brought before 
the court books of the dealer which 
showed payment of the $3 in con- 
troversy. The court held: 

“Entries in books of account set- 
ting forth the terms of special 
agreements are not admissible in 
evidence for the purpose of proving 
such agreements.” 

* * 


Not a Legal Agent 


IT IS TRUE, of course, that all 
employers are responsible for negli- 
gence of their legal agents. Al- 
though the proprietor of a garage 
or parking lot is responsible for 
negligence of his employes, he is 
not liable for negligence of custom- 
ers who drive or park their own 
automobiles. 

For example, in Heath v. Keyser, 
169 Pac. (2d) 668, it was shown that 
an automobile owner drove into a 
parking lot. The attendant said: 
“You park the car right over there 
yourself.” The automobile owner in 
parking the car, ran over her 
mother who was seriously injured. 

The mother sued the parking 
lot proprietor for damages, con- 
tending that the daughter was 
his agent when parking the car. 
But the higher court refused to 
award damages saying: 

“Actually, there is no evidence 
that the premises were in an un- 
safe condition and defendant’s 
(proprietor’s) directions to plain- 
tiff’s daughter, ‘you park the car 
right over there yourself,’ mani- 
festly created no agency.” 


. 


ACCORDING to a recent higher 
court an automobile dealer, or 
a finance company, may have the 
court to appoint a receiver to take 
custody of an automobile on which 
a purchaser failed to make agreed 
payments. 

For example, in Batchelor v. Pa- 
cific Finance Corp., 202 S. W. (2d) 
857, reported August, 1947, the Pa- 
cific Finance Corp. sued one Batch- 
elor to recover balance of the pur- 
chase money for an eight-cylinder 
Ford two-door sedan purchased by 
Batchelor from Greenville Motor 
Sales, and also, to foreclose a chat- 
tel mortgage upon the automobile 
and have same sold. 

The testimony proved that 
Batchelor had not performed the 
conditions of the mortgage con- 

tract by failure to pay the in- 
stallments due on the car. 
Pacific Finance Corp. asked the 
court to immediately appoint a re- 
ceiver to take custody of the auto- 


N. H. Extends Deadline 


For Auto Inspections 


CONCORD, N. H.—(UTPS)— 
Recent forest fires, which re- 
quired the time of hundreds of 
volunteers, have prompted New 
Hampshire to extend the dead- 
line for semi-annual auto in- 
spection. 

Motor Vehicle Commissioner 
Clarke said that the state-wide 
checkup, which was to have 
been completed Oct. 31, will be 
continued until Nov. 30. 











Lawsuits Affecting Dealers... 
Court Decisions 


| 


| 


| 
| 


| 
| 








mobile. The higher court granted 
this request, saying: 
“Appointment of a receiver of 
the mortgaged automobile was au- 
thorized under allegations that the 
mortgagor (Batchelor) had not 
performed conditions of mortgage 
contract in that he had failed to 
pay first three installments of 
mortgage debt becoming due, that 
the automobile was probably in- 
sufficient to discharge the mort- 
gage debt and was in danger of 
being lost or removed or materially 
injured.” 
* * + 


Two Many Drunks 


ACCORDING to a recent higher 
court a person who has been twice 
convicted of operating an automo- 
bile while under the influence of 
intoxicating liquor can legally be 
refused a license. 

For example, in Hinne v. Magee, 
53 Atl. (2d) 356, reported August, 
1947, it was shown that one Hinne 
had been twice convicted of oper- 
ating a motor vehicle while under 
the influence of intoxicating liquor, 
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ALTHOUGH NACONA, TEX., is listed at only 4,500 population, Whisnand Motor 
Co. (Chrysler-Plymouth) has built facilities that would be adequate for a city several 
times that size. The building ts 100 feet wide and 150 feet deep and the shop is 100 by 
110. J. G. and O. E. Whisnand operate the firm. 





once in New York and once in New 
Jersey. 

The commissioner of New Jer- 
sey refused to grant a license to 
Hinne on the grounds that he was 
not a proper person to be granted 
such a license. 

Hinne appealed to the higher 
court which, however, approved 
the commissioner’s verdict. 

Want to buy or sell new or used cars? 
Classified Want Ads (see inside back cover) 
will solve your problem. 





have a chance to 


the job if you use DEE TEE Cleaning. 


Every time you find a gear case low on 
lubricant you can sell a complete drain 
and refill if you offer DEE TEE Clean- 


ing Service. 


DEE TEE Cleaning is approved by car 
and truck manufacturers and by major 
oil companies. DEE TEE Cleaning the 
differential and transmission leaves them 


Every time you sell a differential 
and transmission change you 


double the profit on 


positively clean of all old grease, dirt, sludge and 
abrasives. Without DEE TEE, as much as 20% 
of the old lubricant will stick to teeth and gear 


case walls. 


Complete gear service on change-overs now calls 
for three steps—Inspect—DEE TEE Clean—Refill 
100% with fresh gear oil of proper grade. 


With a small investment—without adding a single 
man to your payroll—without any special tools 
—you are in the DEE TEE Cleaning business 


CIRCO PRODUCTS COMPANY 





DEE FOR 
DIFFERENTIAL 


12117 BEREA ROAD e 














Valley Motors 


Valley Motors, Inc., 2011 E. Main 
St., Endicott, N. Y., has been in- 
corporated and is authorized to is- 
sue $100,000 worth of stock. In- 
corporators are George D. Gardner, 
Arnold D. Gardner and John F. 
Olsen. 


‘Please be advised that new truck is 
sold. Thanks a million, will use your ser- 
vice again if necessary.’’—L. G. Steiner, 
Pandora Garage, Pandora, O. 





and yourself. 


Even your most 


vice at a profit! 
today from your 


eee eeeene 


Cost of can of DEE TEE Solvent .. 
Your profit on DEE TEE Cleaning. . 






IF YOU DO REPAIR WORK— 


easy to inspect the condition of 


CLEVELAND 11, OHIO 


to the profit of your customers 


$2.00 PROFIT ON EVERY GEAR OIL CHANGE 


Profit on 3 pts. (average) lube refill... 
Your total profit per Gear Housing ......... 


Your profit on Differential and Transmission 


Add to this profit the time and labor you save on 
differential and transmission overhaul jobs. It is 


have been positively cleaned with DEE TEE solvent. 


19 


Tool Makers See 
‘Extremely Busy’ 


Period Ahead 


PHILADELPHIA. — Tooling for 
new models of all tvpes of products 
is underway in full force and tool 
and die men will be “extremely 
busy” for the next three to five 
years, according to the delegates 
at last week’s National Tool and 
Die Manufacturers Assn. conven- 
tion here. 


Representing tool and die shops 
throughout the country, the dele- 
gates explained that, with consum- 
er demand tapering off for some 
products, manufacturers are get- 
ting ready to compete for consum- 
er dollars with new models. 

William F. Patterson, director of 
U. S. Apprentice Training Service, 
told the convention of government- 
al steps being taken to relieve the 
current shortage of experienced 
tool makers. 


McDonald Motor 
Bowell McDonald Motor Co. Ltd., 
615 Burrard St., Vancouver, B. C., 
is building a substantial addition 
to its plant. 





inexperienced men 


can give DEE TEE Cleaning because 
it is automatic. Here is a real ser- 


Order DEE TEE 
automotive jobber 


or write us for details on the DEE 
TEE Profit Program. 
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Dealer 


Atlantic City Dodge Firm 


Marks 35th Anniversary 


The 35th anniversary of its 
founding was observed recently by 
Eastern Motor Co. (Dodge-Plym- 
outh), Atlantic City, N. J. Founded 
in 1912, the firm is one of the orig- 
inal Dodge outlets. 

Harry Leiby is president, George 
P. Steinhardt, treasurer and gen- 
eral manager, and Herb Fillmore, 
service manager. 

+ + * 


Appointment of 10 Dealers 


Announced by Crosley 


Appointment of 10 new Crosley 
dealers is announced by Powel 
Crosley jr., president, in line with 
the company’s sales expansion pro- 
gram. 

The new dealers are Mack Mo- 
tors, 150 Andrews St., Rochester, 
N. Y.; Clay County Motors, Inc., 
250-260 E. Broadway, Excelsior 
Spring, Mo.; Malott, Inc., RR No. 
1, Peru, Ind.; West Motor Sales, 
1206 Reynolds Blvd., Winston-Sa- 
lem, N. C.; Victory Tire Exchange, | 





Doings 


206 French St., New Brunswick, N. 
J.; L. W. Lewis & Sons, Buffalo 
Road, East Aurora, N. Y.; Phillips 
Flying Service, Harbor Springs 
County Airport, Conway, Mich.; 
Garrett Motor Sales, 819 McHenry 
Ave., Modesto, Calif., and Norcott 
Motor Sales, 113-115 First St., Ce- 
dar Falls, Ia. 
* oo aa 
Jordan Named President 


Of Grand Rapids Assn. 


The Grand Rapids (Mich.) Pas- 
senger Car Dealers Assn. has elect- 
ed the following officers for the en- 
suing year: 

President, A. W. Jordan, Wolver- 
ine Buick; vice-president, Charles 
G. Batson, Batson Motor Sales 
(Ford); secretary, C. W. Bissell, 
Bissell Motor Sales (Dodge-Plym- 
outh); treasurer, W. O. Rebentisch, 
Rebentisch Motor Co. (Pontiac). 

* + + 


$75,000 Hudson Dealership 
Going Up in Charleston 


Work is underway on construc- 
tion of a $75,000 Hudson sales and 
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THIS IS THE NEW DEALERSHIP of Alexander Nash Motors, Inc., Fort Lauderdale, 
Fla., which has 9,000 square feet of floor space, 6,900 devoted to service. President and 


general manager is C. L. Alexander. 


service building at 408 Broad St., 
Charleston, W. Va., it is announced 
by Frank 8S. Mullen, president and 
general manager of Frank S. Mul- 
len, Inc. 

The building will front 85 feet 


on Broad St. and have a depth of | 


160 feet. The building will be con- 
structed of face brick with hollow 
masonry walls and will have floors 
of concrete. The shop portion will 
be without columns. This section 
will include 14 work stalls, grease 


racks, wash and paint racks and 
locker rooms. 

* * + 
White Appoints Distributor 
In Hamilton (O.) Area 


White Motor Co. has appointed 
Marsh-Schneider Tire Co., Hamil- 
ton, O., as White distributor in 
that district, according to J. N. 
Bauman, vice-president in charge 
of sales. 


The new distributor has sales and 









50 YEARS OF MANUFACTURING EXPERIENCE 
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STAND BEHIND HANEY TRACTORS 


Hahn Motors, Inc., plant #1 at 
Hamburg, Pa. One of the three 
modern manufacturing plants in 
which Haney tractors and agri- 
cultural implements are built. 





EXECUTIVE OFFICES « 2312 


al 


CORPORATION peg 


NORTH BROAD STREET « PHILADELPHIA « 32 « PA 


The sturdy, dependability of Haney tractors, being 
proven in the fields today, is not surprising. The 
same skilled craftsmen that have built the famous 
Hahn fire engines and commercial trucks for years 
72, are now building these compact, but mighty, 
Bull-Terrier tractors for farm and industrial use. 


Visit your nearest Haney dealer at once. See and 
try this sensational new 12% horsepower marvel 
of economy, versatility, and power. 





| service quarters at Monument Ave. 
and Market St., where a complete 
building was erected and occupied 
| the first of the year. The new dis- 
tributor is operated by W. W. 
Marsh and W. A. Schneider. 


* * * 


N & L Motor Sales Opens 


K-F Outlet at Sioux Falls 


A new $75,000 building has been 
opened at 115 S. Minnesota Ave., 
Sioux Falls, S. D., by N & L Motor 
Sales, a Kaiser-Frazer distributor 
and retail sales outlet. The new 
building also includes service fa- 
cilities. 

R. H. Nieuwenhuis is president 
of the company, which has 30 deal- 
ers in 31 counties in South Dakota, 
Iowa and Minnesota. It also han- 
dles the Frazer line of farm equip- 
ment with 58 dealers in 72 counties 
of the three states. G. R. Luedke 
is vice-president, T. H. Knutson, 
wholesale manager, Art Honkamp, 
service manager, and Arnold Link, 


parts manager. 
+ * * 


Forges to Fords 
Lawder & Sons Marks 


35th Anniversary 


Fifty-seven years ago, Arthur 
Lawder came to Chicago from Can- 
ada to organize A. A. Lawder & 
|Sons, a firm of blacksmiths, at 
6644 S. State St. 
| The company later branched out 
|into making buggies, surreys and 
delivery wagons. Last week Lawder 
and his two sons, Frank and 
Arthur jr., celebrated their 35th an- 
niversary as Ford dealers. 

The company now occupies a 
large three-story brick building at 
| 6900 Vincennes Ave., scene of the 
35th anniversary observance. 

+ * 





$65,000 Expansion Program 


By Orangeburg (S.C.) Dealer 


A $65,000 expansion program has 
been announced by Crum Brothers 
& Davis (Buick-Pontiac), Orange- 
burg, S. C. 

William P. Davis, vice-president 
|and general manager, says that the 
completion will give the firm a 
total of 26,500 square feet. 
| * * * 


| Mustang Chevrolet Building 
Truck Service Shop 


Construction of a truck and trail- 
| er service garage at Mustang Chev- 
rolet Co., San Angelo, Tex., is un- 
derway, Frank Late, manager, an- 
nounced. 

The building will consist of a 
display room, parts department and 
service department and will be 
| built of Concho tile. 
| * + 


* 


| Brodell (DeSoto) Enlarges 


| Cincinnati Dealership 


Edward Brodell has enlarged the 
quarters of Brodell Motors, Inc. 
(De Soto-Plymouth), 3441 Warsaw 
Ave., Cincinnati, O. 
| It now takes care of the new-car 
| department, display room, parts 
| department, service department and 
| office. Adjoining the structure is a 
lot for customers to use for park- 
ing, as well as to facilitate used- 
|car sales. 

+ * x 
New Spot for Doyle 

H. O. (Larry) Doyle, after an 
absence of 15 years, has returned 
to Birmingham, Ala., as general 
manager for Gerken-Leaptrot 
Sales, Inc. (Kaiser-Frazer), Bir- 
mingham, Ala. Previously Doyle 
was with Chrysler for 12 years 
and for the past two years with 
the Kaiser-Frazer factory with 
| headquarters in Atlanta. 
| * * * 





Athens Motor 


Athens Motor Corp., Rocking- 
| ham, Vt., has filed articles of asso- 
| ciation with Vermont’s secretary 
| of state, listing 100 shares of com- 
|mon stock with no par value. In- 
| corporators are John N. Goutas, 
| George W. Maine and Walter V. 
Patterson. 

* * * 


Casner Motor Co. 
Casner Motor Co., Inc., E] Paso 
Tex., has been authorized to in 
crease its capital stock to $150,000 
* mn * 


Gridley Is Elected 

| Lyman D. Gridley of L. D. Clute 
| Motor Co., Elmira, N. Y., has been 
elected to the board of directors 
of the Elmira Area Sales Execu- 
tives Club. 
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You need today’s facts 
and figures on Philadelphia— 
America’s 3rd Market 


esewy 


Methods of marketing as well as 
manufacture change mighty fast these 
days. Swiftly-shifting conditions demand 
it. In Philadelphia, there’s been a 
marked variation in the newspaper 
picture. Today THE INQUIRER stands 
first in advertising linage . . . is the 
primary force in PRODUCTIVITY and 


at an all-time high in circulation. 


NOW IN ITS 14TH CONSECUTIVE YEAR 
OF ADVERTISING LEADERSHIP 
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The Philadelphia Mrgquirer 
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This :month’s Nash poster is dedicated to the most loyal owners of 
motordom ... to the thousands upon thousands of families 


that year after year “buy Nash.” 


It’s a tradition that’s as old as the great Nash factory in Kenosha 


that has been turning out great cars since 1902. 


You'll see this poster everywhere ... working in the interest of 


Nash dealers from coast-to-coast. 


rill be ahead wit, 
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Gueat Catd Since 1\GO2 


NASH MOTORS DIVISION, NASH-KELVINATOR CORPORATION. O£TROIT 
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Automotive Finance... 


Auto Stocks 
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Outshine 


Gain by Industrials 


By George Deery 
Staff Writer 
AGAIN in October the automo- 
~% tive stock average showed a 
sharper gain percentage-wise than 
the Dow-Jones industrial stock in- 
dex. 

In doing so it was repeating a 
better performance than the D-J 
average for every month since 
July, with the exception of Au- 
gust, when both dropped 2.4 per- 
cent. 

While the auto price shares aver- 
age was chalking up a gain of 6.3 
percent, the industrials’ stint on 
the upward side was held to 2.4 
percent. Since July the motor in- 
dex has had an average increase 
of 63 percent. During the same 
period the D-J yardstick has reg- 
istered an average gain of 2 per- 
cent. 

More impressive than any of the 
above mentioned increases in the 


motor..shares index is the gain of 


What Have Automobiles In Common 
With Aluminum Buildings? 


17 percent shown between Dec. 31 
and Oct. 31. A comparison of the 
closing tabulation of the D-J figure 
on those same dates shows a gain 
of 2 percent. 


Action of the nine issues used 
in the auto shares yardstick in 
the month ended Oct. 31 was as 
follows: 

Oct. 31 Sept. 30 


Chrysler .. 68% 59% 
RE Lihavi cusses vocdusorieens 8% 8% 
General Motors .......... 59% 58% 
Hudson ....... Se cadieaaccoelie 20% 18 
Kaiser-Frazer .............. 15 10% 
EN Sgnidiicdbeidetadxveteurs 17% 16% 
EE 5 
Studebaker .................... 20% 20% 
PIE”: Seiptcasnniexseatic wehbe 10% 9 
+ ~~ * 


CONSISTENTLY throughout the 
month auto shares were among 
the most heavily traded on the 
New York Stock Exchange and in 
marts in cities throughout the na- 





Auto Stocks 


Nov. 10 Nov. 3 
Chrysler ........ 63 63% 
GN cecwasases & 9 
General Motors.. 58% 59%4 
ae 19% 20% 
Kaiser-Frazer ... 15% 15% 
hss dees sc: Se 17 
Packard ........ 5% 5% 
Studebaker ...... 20% 20% 
oe ee 9% 9% 
Average for 
Nine Stocks ... 24.08 24.54 





tion. This indicates the public lik- 
ing for motor issues. 


For several months now this col- 
umn has offered its own opinion, 
and quoted outstanding security 
analysts, that the motor industry 
and the shares of the better sit- 
uated companies present a more 
favorable outlook than that in most 
other industrial classifications. 

Earnings reports coming out for 
the past several days bear out the 
turn upward that the industry has 
made since reconversion, scarcity 
problems and strikes that put the 
production line of one company 
and then another flatter that the 
proverbial pancake. 

Things aren’t entirely satisfac- 





ENTY, if you’re looking for proof how a product, in a 
highly competitive market, can be given the advantages of 


aluminum at little or no increase in cost. 


This new prefabricated farm and utility building is all- 
aluminum inside and out, never requires paint, is fire and ver- 
min proof. The common assumption would be that its price is 
“out of this world” compared to steel. Actually, there’s little 


or no difference in the final erected cost. 


: And that’s where manufacturers are guilty of a common 
error in evaluating aluminum. They forget that pound for 
pound aluminum gives three times the working area of steel, 
brass or copper—often overlook the economies of handling 
and assembling this lightweight material, which, in the 
case of this building, cut erection costs in half. And, even 
more important, they fail to take into consideration that 
aluminum is available for immediate delivery at the lowest 


prices in history. 


The true cost of aluminum doesn’t 
stop with a price per pound quotation. 
Consideration of all the factors may dis- 
close that you can’t afford not to use this 
modern metal. The services of a Reynolds 
technician to aid you in this study are 
yours for the asking. Write Reynolds 
Metals Company, 2539 South Third 
Street, Louisville 1, Kentucky. 


duced 


RE 
Neuin one > ALUMINUM 


INGOT - 


SHEET + SHAPES + WIRE + 





The price of aluminum bas been re- 
30% since Reynolds became a 
primary producer in 1939. 


te) ae 






oe ad 


eS 


BAR + TUBING + PARTS * 





20) $71, 1c mn, 





SWEARINGEN MOTOR CO. (Lincoln-Mercury), Portland, Me., is owned by Clifford 
B. Swearingen who entered the automotive business two years ago. The dealership covers 


the Cumberiand county area. 


tory yet, but enough of the shac- 


kles have been lifted to allow | 


this giant to prove that it can 
prolong prosperity for the period 
ahead, just as in the past it cut 
short periods of varying degrees 
of business paralysis. 


For another three weeks, at 
least, good earnings reports are 
headed for the financial pages. So 
far they have not had a construc- 
tive influence. The attributed rea- 
sons are hesitation due to the spe- 
cial session of Congress and the 
possibility that good news is not 
inducing accumulation, but rather 
is motivating sales. 





FOIL + POWDER 





Chrysler Profit 
| $47,873,089 
| In 9 Months 


Chrysler Corp. last week reported 
net profit of $47,873,089, or $5.50 per 
common share for the first nine 
months. 

This compares with $10,292,645, 
or $1.18 per share for the like pe- 
riod of 1946. In 1940 the corre- 
sponding figure was $30,706,094 and 
$29,460,847 for the first three quar- 
ters of 1941. 

Third quarter sales totaled $340,- 
719,705, compared with $331,639,559 
in the preceding quarter and $317,- 
719,705 in the first three months of 
the year. For the first nine months 
of last year sales totaled $600,204,- 
214, 

The net profit is after an appro- 
priation of $5,000,000 to cover spe- 
cial depreciation of buildings and 
equipment. Net profit was 4.84 per- 
cent of sales against an average 
net profit of 5.48 percent earned 
during 1937-41, according to K. T. 
Keller, president. 

* 


+ + 
| Black Gold 
| Oil Firms’ Net Up 85% 
| For Nine Months 


| “Reports of oil company earnings 
|so far issued for the first nine 
| months of this year show that 
earnings were about 85 percent 
above those for the similar period 
of 1946,” according to the New 
| York Times. 

“With the increase of 20 cents 
a barrel in crude oil east of the 
Rocky Mountains and further in- 
creases in the refined product 
prices, the oil industry should have 
the most profitable period in its 
history in the final quarter of this 
year. 

“Sales continue at record levels 
and indications are that they will 
remain so for the rest of the year 
at least. 

The companies engaged almost 
entirely in the production of crude 
oil probably are in the best posi- 
tion so far as earnings are con- 
cerned, but the large integrated 
organizations are not far behind, 
since boosts in crude oil prices have 
been passed to the public. In addi- 
tion, the refiners or marketers have 
increased prices to cover other op- 
erating costs,” the Times points 
out. 











* * * 
Earnings 

Sheller Mfg.—Third quarter net 
of $238,901, equal to 56 cents a 
share. For the nine months net 
was $831,114, equal to $1.95 a share. 
Due to the acquisition of Mitchell 
& Smith, Inc., last September, no 
comparable figures are available. 

+ * * 

McCord Corp. and wholly owned 
subsidiaries: for fiscal year ended 
Aug. 31, net profit of $2,321,609, 
equal to $8.24 per share, compared 
with $487,243, or $1.46 per share in 
the preceding year. The statement 
shows a $250,000 deduction for pos- 
sible future decline in inventory 
prices. 

* ca * 

McQuay - Norris Mfg. — Nine 
months: Net profit, $1,001,086, or 
$2.66 a share on 355,939 common 
shares, compared with $1,285,820, or 
$3.47 a comman share, last year. 
September quarter: Net profit, 
$280,955, or 74 cents a share, against 
$533,908, or $1.46 a share, for third 
quarter of 1946. 

* * * 

Borg-Warner: Nine months, net 
profit of $15,707,583, equal to $6.50 
per share, compared with $4,152,014 
or $1.65 in same period a year ago. 
C. S. Davis, president, said sales 
were $205,881,315, compared with 
$102,215,346 in the first nine months 
of 1946. 
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LEADS THE YOUNG BUYERS’ MARKET — Recent study 
made by a competing women’s magazine shows 41% of 
COMPANION readers are under 34—a greater percentage 
than any other women’s service book. Another study by 
a second competing magazine, deals with the gain in readers, 
ages 15-29. COMPANION increase was 600,000 (1946 over 
1944)—nearest competitor, 400,000! Women at the height 
of their active, acquisitive years are COMPANION readers. 


WOMAN’S HOME 


DR B.D te 
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New help for alcoholics 
»ee- because women acted! 


PUBLIC HEALTH PROGRAMS WERE STEPPED UP —the country over—when aroused 
women readers learned about the tremendous increase in alcoholism through 
COMPANION article “Are Women Drinking Too Much?” Understanding of the 
individual, proper medical and psychiatric care received still more impetus when 
the article was widely reprinted . . . picked up by the press wires . . . featured on 
major network programs by John B. Kennedy, Gabriel Heatter and others. Such 
ever-increasing ability to excite intense reader interest keeps the COM- 
PANION’S Public Service Program first in the women’s field. 


Here is more proof that the COMPANION’s vigorous editorial policy, reflected by 


this program, is paying off—right now! 


WSS 


VY ) 


COMPANION FOR YOUNG MOTHERS — First study 
above also shows 51% of the COMPANION’s circulation is 
among women with children of 12 and younger, nearest com- 
peting service magazine having 45%! Recent Starch findings 
also show the COMPANION leads the field in percentage of 
readers with young children. And what an active group! 
Typical monthly response—in August 4,052 requests, money 
enclosed, were made for COMPANION pamphlets on child care! 


Average Monthly Circulation More Than 3,700,000 


PHOTOGRAPH BY BEATTIE-WATTS 


GOES WHERE MOST MONEY IS SPENT — to the 
choicest cut of America’s women magazine readers, living in 
the country’s wealthiest market areas. In the 24 states that 
lead the country in income (89.45% of total), and in retail 
sales (83.19%) . . . the COMPANION has a greater circulation 
percentage than any service magazine. Include the COM- 
PANION readers on your list. They have more to spend— 
what’s more, they spend it! 


COMPANION 


THE MAGAZINE OF PERSONAL SE”"“'CE, HOME SERVICE, PUBLIC SERVICE 











NEW YORK.—In the first broad 
phase of its investigation of cur- 
rent practices in installment sales 
financing, the New York State 
Joint Legislative Committee on In- 
Stallment Financing sent detailed 
questionnaires to 900 automobile 
dealers and about 250 banks and 
finance companies in New York 
city. 

Although these questionnaires 
deal with automobile financing, the 
committee is empowered to survey 
the whole field of installment sell- 
ing practices and to recommend 
remedial legislation in a _ report 
scheduled to be submitted to the 
state legislature on Feb. 15, 1948, 
it was pointed out by William Mer- 
tens jr., counsel to the committee. 

Automobile financing was tak- 
en first, he added, as such sales 

t 40 percent of install- 
ment financing, or the largest 
single element in the business. 

Created at the recommendation 
of Gov. Dewey by the 1947 session 
of the state legislature, the com- 
mittee has received numerous com- 


Finance Probe Opens 


N. Y. Legislative Committee Sends Questionnaire 
To 1,150 Dealers and Lenders in Gotham 


plaints about installment selling 
practices since it began to function 
last July, Mertens said. The com- 
plaints from the public, dealing 
chiefly with failure to rebate when 
balances due are paid in advance, 
were passed along to the state at- 
torney general’s office, the state 
banking department and the Better 
Business Bureau. 
Statewide Check Planned 

It was requested that the ques- 
tionnaires be answered by the New 
York city automobile dealers by 
Nov. 24 and by banks and finance 
companies by Dec. 1. Mertens ex- 
plained the questionnaires are de- 
signed to obtain a pattern of in- 
stallment selling practices in the 
city. 

Later, he said, it is planned to 
send out the questionnaires on a 
statewide basis. 

The questionnaire going to deal- 
ers is the shorter of the two. It 
lists 11 questions covering dealers’ 
selling practices on motor vehicles. 
Dealers are asked to furnish a com- 
plete set of all documents and 





@ BRIGHT, FAST COLORS, which are part 
of the filament itself, cannot “run,” 
stain, or fade. Wide choice of solid 


tones and patterns. 


@ TOUGH LUMITE, made of Dow’s Saran, 
can’t be scuffed or scarred by luggage, 
bundles, careless feet. It lasts and lasts! 


@ EASY TO CLEAN. Spill anything on 
LUMITE and it comes off in a jiffy with 
plain soap-and-water or cleaning fluid. 


@ GLOVE-LIKE FIT. LUMITE’S elastic weave 
guarantees a snug, smooth fit, now and 


later. No bulges, no wrinkles. / 
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forms used in connection with in- 
stallment sales, finance companies 
used, and to state whether the buy- 
er is given a statement outlining 
essential features of the trans- 
action. 

The dealer is asked to check 
each of the elements entering 
into the financing cost and show 
the difference between cash price 
and time price, the finance 
charge, insurance and other 
charges. 

A more comprehensive question- 
naire going to the banks and fi- 
nance companies covers documents, 
charges, dealers’ reserve or hold- 
back, refunds, rebates and allow- 
ances for prepayment, insurance 
collections and repossessions, prac- 
tice and procedure. This question- 
naire also requires reporting on a 
special form of five actual install- 
ment sales of new cars and five 
used cars, subsequent to July 1, 
1946. 

In discussing objectives of the 
committee, Mertens said full co- 
operation of dealers, banks and 
finance companies was anticipated. 
He pointed out that the committee 
has the power of subpoena, but no 
public hearings have been sched- 
uled. 

Complaints Cite Abuses 





“HI SHORTY” says long-stemmed Billy 
Rose American beauty, Penny Davidson, of 
the new dwarf-sized Neptune Red Seal 
gasoline pump that stands only five feet. 
Sorry boys, she’s not standard equipment. 


ing the committee indicate a state- 
wide condition in which abuses 
have been noted. At present, he 
added, there is no legal control of 
the differential between cash and 
installment purchases. 


There is no connection, Mertens 


Mertens said complaints reach-! indicated. between the timing of 





An easier 
way to sell . 
SEAT COVERS... 


@ If you're selling seat covers the hard 


way —as non-essential “extras” — it’s 


time you switched to covers made of 


LUMITE Woven Plastic Fabric! 


These wear-proof quality seat covers 


are easily sold—not as “‘extras’’—but as 


a necessary, permanent part of a new car. 
! 


Because of their lasting beauty, you earn 


customers’ thanks, not complaints. 


Specify LuMITE when ordering seat 


covers from your supplier! 


WOVEN PLASTIC FABRIC for quality seat covers 


LUMITE DIVISION, Chicopee Manufactuting Corp 





47 Worth St 


New York 13, N. Y 





the questionnaires and the recent 
termination of Regulation W, the 
federal control over installment 
credit down payments and terms. 

As an example of the things 
the committee wishes to look 
into from the standpoint of a 
general pattern, Mertens said that 
in one case a purchaser of a used 
car had an unpaid balance of 
$400, which was prepaid at the 
end of 25 days, yet was charged 
$80 in financing costs. 

Another case was cited in which 
a customer with an unpaid bal- 
ance of $400 on Aug. 8 paid on 
Sept. 16, but found the obligation 
was $492.15. 


In still another case, Mertens 


| said, an unpaid balance of $350 re- 
© |quired contract payments of $30 

| per month for 15 months, or a total 
| of $450. The customer paid the first 


month’s installment, but in paying 
the balance was allowed no rebate 
in financing charges, except an al- 


~|lowance of $4.38 on fire and theft 


insurance. 


Borg Expanding 
Output Potential 
Of 6 Divisions 


CHICAGO.—Construction projects 
to increase manufacturing facilities 
at six different divisions of Borg- 
Warner are underway or soon will 
start, C. S. Davis, -~esident, dis- 
closed last week. 

Davis said that current construc- 
tion work is part of an overall ex- 
pansion program begun in 1940. 

The Mechanics Universal Joint 
division expects to complete by 
Jan. 1 an additional 137,300-square- 
foot plant in Memphis. This plant 
will produce universal joints and 
propellor shafts for Ford passenger 
ears. The Norge division is in- 
creasing production facilities of its 
Effingham and Herrin (Ill.) and 
Chattanooga (Tenn.) plants at a 
cost of nearly $500,000. 

Borg-Warner’s Detroit Gear di- 
vision is completing a program 
which will increase its capacity to 
make automotive transmissions. 
Formerly at two locations, this di- 
vision has transferred all activities 
to one plant. The Borg & Beck di- 
vision, manufacturer of automotive 
clutches, plans immediate construc- 
tion of a $500,000, one-story build- 
ing adjoining the present plant. 

The Pesco Products division is 
building a $120,000 laboratory on a 
35-acre site in suburban Cleveland 
for testing aircraft fuel systems. 
The Morse Chain Co. division is 
completing a $2,000,000, three-year 
_— of expansion in Ithaca, 


Crosley Enlarges 
Field Sales Force 


CINCINNATI. — Appointment of 
eight additional regional sales rep- 
resentatives to guide the field 
phase of the Crosley dealer expan- 
sion program was announced last 
week by Powel Crosley jr., presi- 
dent of Crosley Motors. 

The new representatives are 
Henry L. Cromer, formerly with 
General Motors, who will work in 
principal cities as a representative- 
at-large; Thomas A. McCabe, east- 
ern regional manager; Robert E. 
McMurtrie, central regional man- 
ager; H. C. Holland, West Coast 
regional manager; Charles F. 
Points, Richard Bruner and Jay 
Barney, who will be assigned to 
territories as traveling representa- 
tives, and Wayne Van Atta jr., 


service representative. 


| Court Test Planned 


On New Texas Law 
HOUSTON. — The Houston Used 


|Car Dealers Assn. plans to make 


a test case of the constitutionality 
of House Bill No. 76, passed by the 
50th session of the Texas legisla- 
ture, which places a penalty of $5 
on all used-car transfers not re- 
corded within 10 days. 

The association claims that the 
law empowers the tax collector to 
collect fines without court trials 
Thus far Harris County Tax Col- 
lector James H. Glass has collected 
$4,255 in fines from 851 used-car 
buyers who delayed in filing their 
papers. 
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NEW YORK.—Although 1946 saw 
improvement in the distribution of 
highway user tax receipts, there still 
is a wide margin for further im- 
provement, according to the Ameri- 
can Petroleum Industries commit- 
tee. 

Analyzing data of the Public 
Roads Administration, the APIC, in 
its Tax Economics Bulletin, de- 
clares: 


“For well over a decade less 
than half of the state revenues 
from special taxes paid by the 
motor vehicle operator had been 
allocated for construction, main- 
tenance and administration on 
the state highway systems. 

“Last year, however, $873,000,000 
was channeled for these purposes 
out of total collections of $1,603,- 
000,000, or 54 cents of the motorist’s 
tax dollar. Of the remainder, 26 
cents was allocated for local roads 
and streets, eight cents for debt 
service, six cents for cost of tax 
collection and highway police, and 
six cents was diverted to non-high- 
way purposes. 

“The new record level of $873,- 
000,000 allocated for state highway 
purposes in 1946 was 33 percent 
higher than the former peak figure 
of $658,000,000 in 1941. By compari- 
son, total highway user funds in 
1946 were about 10 percent higher 
than the 1941 level. Thus, better 
allocation of automotive tax rev- 
enues last year accounted for a 
major part of the substantial in- 

crease in funds for state high- 
ways.” 

Automotive tax funds diverted 
to non-highway purposes declined 
in 1946, both in actual amount 
and on a percentage basis as 
compared with preceding years, 
the APIC noted. The amount di- 
verted last year was only 44 per- 
cent as much as in 1941. 

A tabulation cited by the APIC 
shows that the amount diverted to 
non-highway purposes last year ap- 
proximated $95,000,000 or 6 percent 
of total highway user tax revenues, 
compared with $100,000,000 or 8 per- 
cent in 1945, and $215,000,000 or 15 
percent in 1941. 

The $f73,000,000 or 54 percent al- 
located tu state highway purposes 
compared with $612,000,000 or 50 
percent in 1945 and $658,000,000 or 
45 percent in 1941. Last year $409,- 
000,000 or 26 percent of total high- 
way user revenues was allocated 
to local roads and streets, compared 
to $312,000,000 or 25 percent in 1945, 
and $347,000,000 or 24 percent in 
1941. 

Debt service last year took $129,- 
000,000 or 8 percent of total high- 
way user revenues, as against 
$312,000,000 or 11 percent in 1945 
and $347,000,000 or 24 percent in 
1941, 

Noting that this highway debt 
service last year was not as bur- 
densome as in 1945, the APIC 
added, however, that this “was due 
primarily to the sharp rise in rev- 
enues, rather than to any marked 
decrease in debt charges them- 
selves. In certain states, the cost of 
servicing highway bonds was a 





PAID ADVERTISEMENT 


FAST STOPS 


At the 1947 Ohio State Fair at 
Columbus, Ohio, two cars were 
driven at 70 miles per hour and 
stopped on a signal. The one 
equipped with an ABC unit 
stopped 80 feet faster than the 
one with standard hydraulic 
brakes. 

Police report that more than 
90 percent of traffic accidents, 
in which a million people are 
killed or hurt annually, can be 
traced to defective or inade- 
quate brakes. 

If you want to make faster 
emergency stops, write for free 
demonstration or arrange for 10- 
day free trial of an ABC unit on 
your own equipment. See any 
GMC (Part 2233075), THC (995 





193 R91), Mack (201 SK 14), or 
Willys (639900) dealer, or write 
to the factory. — AUTOMATIC 
BRAKE CONTROL CoO. Est. 
1938, DELAWARE, OHIO. 





Tapping Highway Funds 
Still Room for Anti-Diversion Improvement, Despite 
1946 Progress, Declares API Committee 
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particularly onerous budgetary item 
in 1946. West Virginia and Arkan- 
sas, for example, allotted about 40 
percent of their automotive tax re- 
ceipts to highway debt service.” 

“While progress was made dur- 
ing 1946 in reducing the diver- 
sion of highway funds for the 
country as a whole,” the APIC 
further points out, “this inequit- 
able practice continued to drain 
off sizeable amounts of highway 
user tax revenues in a number 
of states. In Rhode Island, almost 
half of the automotive tax funds 
were diverted to non-road pur- 
poses, while Florida lost a third, 
and Louisiana a quarter of its 
highway receipts to non-highway 
purposes. 

“The full extent of diversion in 
some states, it should also be noted, 
is not reflected in the $94,578,000 
figure reported for 1946 by the 
Public Roads Administration. Gen- 
eral fund appropriations for high- 
ways were deducted from the total 
of diverted funds in a number of 
cases. In point of fact, then, the 
1946 diversion total was actually 
about $36,000,000 greater than that 
shown in the PRA tables.” 

Although debt service and diver- 
sion took less of the highway 
user’s tax dollar in 1946, a greater 
share than ever of the state auto- 
motive tax revenue was dispersed 
to local units, the APIC points out. 

“The $409,000,000 directly shared 
with the local units was 18 per- 
cent larger than the previous rec- 
ord of $347,000,000 in 1941. The ef- 
fect of large subventions can be 
seen in states such as Alabama, 
California, Connecticut, Illinois, 
Michigan, Mississippi, and Ohio 
where more of the state automotive 
tax receipts in 1946 went to local 
roads and streets than to state 
highways.” 

“Looking to the future,” the APIC 
concludes, “there is every indica- 
tion that the present tax structure 
will provide a steadily increasing 
level of highway revenues. The ex- 
tent to which the highway users 
will benefit from these greater rev- 
enues will depend to an important 
degree upon the allocation or dis- 
position of the funds. Although 
state highways received a greater 
share of total highway user tax 
receipts in 1946 than in any year 


Fly, Then Drive 
Northeast and Hertz Launch | 
Plane-Auto Plan 


BOSTON.-—Northeast Airlines 
and Hertz Driv-Ur-Self Licensees 
in New England, New York city 
and Montreal have put in opera- 
tion a plane-auto travel plan as an 
added service to the customers of 
both organizations. 

Milton H. Anderson, vice-presi- 
dent and general manager of 
Northeast Airlines, and Richard S. 
Robie, president of R. S. Robie 
Inc., a Boston corporation repre- 
senting the Hertz Driv-Ur-Self Li- 
censees in New England, New York 
and Montreal, originated the plan. 
It combines the use of a North- 
east airliner for the long part of 
a trip and a Hertz Driv-Ur-Self 
auto for business or pleasure travel 
at the passenger’s destination. 

The plan works as follows: Be- 
fore boarding a Northeast plane, 
a passenger sends a telegram—cost 
up to 50 cents credited against 
rental—to the Hertz Driv-Ur-Self 
station in the city of his destina- 
tion. The passenger needs only his 
Northeast Airlines ticket or pas- 
senger receipt to qualify him for 
the special plane-auto service. 

Upon arrivel at his destination, 
the passenger goes to the Hertz 
office for his automobile, which has 
been reserved in advance, presents 
his driver’s license, signs a stand- 
ard rental form, and drives away. 





Gross Succeeds Francis 


At Harrisburg Ford Firm 


Jack B. Gross has been elected 
president of Francis Auto Sales Co. 
(Ford), Harrisburg, Pa. He suc- 
ceeds Thomas E. Francis. 

Other officers elected by the firm 
were Harold I. Gross, vice-presi- 
dent, and Wilson H. Derr, reelected 


secretary. 








LINCOLN-MERCURY DEALERS were guests of their accountants at the monthly 
meeting of the Merlin club in Toledo recently at which the importance to the dealer 
and the division of prompt financial statements was stressed. Henry Dahil, business 
management manager of the Dearborn district, offered prizes for the first five monthly 
financial statements received. Roland ©. Huebner, president of the group, welcomed 
the dealer guests shown above. First row, seated left to right: Harry Newman, Detroit; 
Chris Folland, Lima, 0.; Mrs. Pierce Dunlavy, Detroit; Mrs. Robert Ross, wife of the 
dealer at St. Joseph, Mich.; Nelson Mulligan, Monroe, Mich.; Leo Beard, Mt. Pleasant, 
Mich. Second row, standing: George Hoyt, Port Huron, Mich.; Dave Kennedy, Detroit; 
Robert oan Pontiac; James Kirk, Findlay, 0.; Jack Harrington. Toledo; Eric Reid, 
Fiint; K. G. Niswonger, district manager. Third row: Don » Lansing; Ed 
Schroeder, Saginaw, Mich.; William McConkey, Jackson, ‘Mle. s Dahil; Earl Bauer, 
Toledo; Cecil Haugh, with Mel Haugh, Inc., Detroit, and Elton Allen, Owosso, Mich. 


Since 1932, the fact that this was|there is still a wide margin for 
still only 54 cents of the motorist’s | improvement in the distribution of 
tax dollar indicates clearly that| these receipts.” 


ei 
Canada’s Tourists 


Coming to U. S. 


For Accessories 


OTTAWA.—Canada’s tourists are 
buying more accessories and tires 
and tubes for their automobiles in 
the United States than they ever 
did, having spent $38,311 for acces- 
sories and $38,881 for tires and 
tubes during the first six months 
of 1947, according to dominion offi- 
cials. 

In the same period of 1946, it 
was added, Canadian tourists had 
spent only $14,249 for accessories 
and $15,020 for tires and tubes pur- 
chased in the states. 

In the same period of the last 
full peactime year of 1938, Cana- 
dian tourists spent $25,149 for ac- 
cessories and $37,009 for tires and 
tubes on this side of the border. 


Engine Firm On Sale 

HARTFORD, Conn.—Palmer 
Brothers Engines, Inc., of Cos Cob, 
one of the oldest marine engine 
manufacturers in the nation, es- 
tablished in 1887, will be sold on 
the premises at public auction 
Nov. 24. 
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Any business that is departmentalized can 
expedite transactions, save time, stop 
errors, end duplication of effort,and lower 
costs by centralizing control. You have 
that kind of business, especially as re- 
gards your service operation. That's why 
a GROVER survey of the extra efficiency 
you can get with a Pneumatic Tube Sys- 
tem is worth your immediate considera- 


© PNEUMATIC TUBE 


THE GROVER COMPANY -e« 








DETROIT 





GENERAL OFFICE 


Centralized Service Control Speeds Service, 
Eliminates Errors, Increases Profits 


tion. Such a survey costs you nothing, does 
not obligate you at all. GROVER has made 
many installations in automotive service 
setups that will interest you. Whether you 
are planning new quarters or modernizing 
old or plan no other changes—this is a 
thing you ought to look into. Specialized 
literature on request—or a tailor-made 
survey of your requirements free of charge. 
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re urrent Prices Current Prices | Liv 


The following list of advertised 
delivered prices of various makes 
of cars is based on prices in effect 
Now. 1, 1947. They include factory 
retail prices at the factories and 
provisions for dealer delivery and 
handling charges and for federal 
taxes. They do NOT include trans- 
portation charges, state sales taxes, 
license or title fees, or various 
items of factory installed or op- 
tional equipment: 


BUICK — Series 40 Special — 4-dr. sed., 
$1,673; 2-dr. sed., $1,611; Series 50 Super 


—4-dr. sed., $1,929; 2-dr. sed., $1,843; 
convertible, $2,333; stat. wag., $2,805; 
Series 70 Roadmaster—4-dr. sed., $2,232; 
2-dr. sed., $2,131; conv., $2,651; stat. 
wag., $3,249. 

CADILLAC—Series 61-—4-dr. sed., $2,- 


324; sed. cpe., $2,200; Series 62—4-dr. 
sed., $2,523; spt. cpe., $2,446; convertible, 
$2,902; Series 60—4-dr. sed., $3,195; Series 
75—4 dr. sed., $4,471; 7-pass. tour. sed., 
$4,686; 7-pass. imperial, $4,887; 9-pass. 
bus. sed., $4,368; 9-pass. bus. imperial, 
$4,560. 

CHEVROLET — Stylemaster—4-dr. 
$1,276; 2-dr. sed., $1,219; spt. cpe., $1,- 
202; bus. cpe., $1,160; chassis, $992; 
Fleetmaster—4-dr. sed., $1,345; 2-dr. sed., 
$1,286; spt. cpe., $1,281; conv., $1,628; 
stat. wag., $1,893; Fleetline——4-dr. 
$1,371; sed. cpe., $1,313. 

FORD — Deluxe ‘*6’'—4-dr. 
269.78; 2-dr. sed., $1,211.89; 
$1,154; Super Deluxe *‘*6’’— 
371.87;; 2-dr. sed., $1,308.72; sed. cpe., 
$1,329.77; bus. cpe., $1,250.83; stat. wag., 
$1,893.32; Deluxe ‘‘V-8''—4-dr. sed., $1,- 
345.56; 2-dr. sed., $1,287.67; bus. cpe., 
$1,229.78; Super Deluxe ‘‘V-8’’—4-dr. sed., 
$1,440.28; 2-dr. sed., $1,382.39; sed. cpe., 


sed., 


sed., $1,- 


bus. 


$1,408.71; bus. cpe., $1,329.77; conv. §$1,- 
740.24; stat. wag., $1,972.26. 
HUDSON—Super ‘‘6’’—4-dr. sed., $1,- 
749.25; 2-dr. sed., $1,704; spt. cpe., $1,- 
744.25; bus. cpe., $1,628.25; convertible, 
$2,021.25; chassis, $1,347.75; Commodore 
“g’’—4-dr. sed., $1,896; spt. cpe., $1,- 
887.25; Super ‘‘8’’—4-dr. sed., $1,861.50; 
spt. cpe., $1,855; chassis, $1,415.75; Com- 
modore ‘“8’’——4-dr. sed., $1,971.50; spt. 


cpe., $1,954.50; convertible, $2,196. 

NASH — ‘‘600"’ Slipstream—4-dr. sed., 
$1,464.05; deluxe bus. cpe., $1,399.05; Am- 
bassador Slipstream—4-dr. sed., $1, 778. 95; 
600" Super Series—-4-dr. sed., $1,508.05; 
sed. cpe., $1,459.05; Ambassador—4-dr. 
sed., $1,820.95; sed. cpe., $1,762.95; stat. 
wag., $2,239.95. 

OLDSMOBILE — Series ‘66’’ Six—4-dr. 
sed., $1,556; 2-dr. sed., $1,513; club cpe., 
$1,488; convertible, $1,845; stat. wag., 
$2,456; chassis, $1,134; Series ‘68’ Eight 
—4-dr. sed., $1,614; 2-dr. sed., $1,572; 
club cpe., $1,546; convertible, $1,903; 
stat. wag., $2,514; chassis, $1,193; Series 
“-76"" Six--4-dr. sed., deluxe 4-dr. sed., 
$1,773; standard 4-dr. sed., $1,659; de- 
luxe 2-dr. sed., $1,705; standard 2-dr. 
sed., $1,584; standard chassis, $1,274; 
Series ‘*78’" Eight—deluxe 4-dr. sed., $1,- 
830; standard 4-dr. sed., $1,717; deluxe 
2-dr. sed., $1,762; standard 2-dr. 
$1,643; standard chassis, $1,233; Series 
+98" Eight—4-dr. sed., $1,917; 2-dr. sed., 
$1,865; convertible, $2,307; chassis, $1,441. 

PONTIAC — Torpedo ‘6’’ —4-dr. sed., 
$1,512; 2-dr. sed., $1,453; sed. cpe., $1,- 
484; spt. cpe., $1,438; bus. cpe., $1,387; 
convertible, $1,811; Torpedo ‘‘8’’ — 4-dr. 
sed., $1,559; 2-dr. sed., $1,500; sed. cpe., 
$1,531; spt. cpe., $1,485; bus. cpe., 
434; convertible, 
—4-rd. sed., $1,598; sed. cpe., 
stat. wag., $2,235; deluxe stat. wag., 
$2,312; Streamiiner ‘‘8’’—4-dr. sed., $1,- 
645; sed. cpe., $1,595; stat. wag., $2,232; 
deluxe stat. wag., $2,359. 

MERCURY—4-dr. sed., $1,660.35; 2-dr. 
sed., $1,591.97; sed. cpe., $1,644.58; con- 
vertible, $2,002.20; stat. wag., $2,207.49. 

LINCOLN — 4-dr. sed., $2,553.62; 4-dr. 
(custom interior) sed., $2,721.95; club 
epe., $2,532.57; club (custom interior) 
cpe., $2,700.90; convertible, $3,142.60; 
Continental “12 COyl.’’— club cpe., §$4,- 
661.59; convertible, $4,745.72. 

STUDEBAKER—Champion Deluxe—4-dr. 
sed., $1,545.75; 2-dr. sed., $1,514.25; spt. 
cepe., $1,540.50; bus. cpe., $1,445.75; Cham- 
pion Regal Deluxe—4-dr. sed., $1,619.50; 
2-dr. sed., $1,587.75; spt. cpe., $1,614; bus. 
cpe., $1,519.25; conv., $1,969.75; Com- 
mander Deluxe—4-dr. sed., $1,850.75; 2-dr. 
sed., $1,819.25; spt. cpe., $1,845.50; bus. 
cpe., $1,750.75; Commander Regal Deluxe 
4-dr. sed., $1,972; 2-dr. sed., $1,940.25; 
spt. cpe., $1,966.50; bus. cpe., $1,872; 
conv., $2,325.25; land cruiser, $2,143.50. 

KAISER—4-dr. sed., $2,119.99; Custom 
—4-dr. sed., $2,301. 

FRAZER—4-dr. sed., $2,310.24; 
hattan—4-dr. sed., $2,727.28. 

PLYMOUTH — Deluxe—4-dr. sed., $1,- 
299.25; 2-dr. sed., $1,246.50; spt. cpe., 
$1,273; bus. cpe., $1,220.25; Special De- 
luxe—4-dr. sed., $1,377.50; 2-dr. sed., 
$1,324.75; epe., $1,351.25; bus. cpe., 
$1,293.25; $1,668.50; stat. wag., 
$1,879.25. 

DODGE—Deluxe—4-dr. sed., $1,555; 2- 
dr. sed., $1,512.75; bus. cpe., $1,439; 
Custom—4-dr. sed., $1,607.50; town sed., 
$1,681.25; spt. cpe., $1,602.25; conv., $1,- 
991; 8-pass. sed., $1,981. 

DE SOTO—Deluxe—4-dr. sed., $1,656.50; 
2-dr. sed., $1,619.50; spt. cpe., $1,646; 
bus. cpe., $1,551; Oustom-—4-dr. sed., 
$1,709; 2-dr. sed., $1,688; spt. cpe., $1,- 
698.50; conv., $2,092.50; stat. wag., $2,- 
427.75; 7-pass. sed., $2,111.75; lim., 
$2,238. 

CHRYSLER — Royal — 4-dr. sed., $1,- 
772.75; 2-dr. sed., $1,735.75; spt. cpe., 
$1,762.25; bus.cpe., $1,667.50; Windsor— 
4-dr. sed., $1,825.25; 2-dr. sed., $1,804.25; 
spt. ecpe., $1,814.75; bus. cpe., $1,720; 
conv., $2,208.50; Saratoga —4-dr. sed., 
$2,105.75; 2-dr. sed., $2,079.25; spt. cpe., 
$2,089.75; bus. cpe., 005.50; New 
Yorker—4-dr. sed., $2,211; 2-dr. sed., $2,- 
184.50; spt. cpe., $2,195; bus. ¢pe., $2,- 
105.75; conv., $2,604.50; Town & Country 
—6 cyl. 4-dr. sed., $2,802.25; 8 cyl. conv., 
$3,184.50; Reyal—S8-pass. sed., $2,175.75; 
lim., $2,301.50; Windsor — 8-pass. sed., 
$2,227.75; lim., $2,354.25; Crown Imperial 
-lim., $4,582.25. 

PACKARD — Eight—4-dr. sed., $2,150; 
sed, cpe., $2,125; stat. wag., $3,350; De- 
luxe Eight—4-dr. sed., $2,375; sed. cpe., 
$2,350; Super Eight—4-dr. sed., $2,690; 
sed. cpe., $2,665; conv., $3,175; Custem 
Super Eight-——4-dr. sed., $3,675; sed. cpe., 
$3,625; stat. wag., $4,095; conv., $4,095; 


lim., $4,668, 


$1,547; 


Man- 


spt. 
conv., 


sed., | 


$1,- | 
$1,853; Streamliner ‘6’’ | 





sed., | 


cpe., | 
—4-dr. sed., $1,- | 





AUTOMOTIVE NEWS, NOVEMBER 17, 1947 


Livingston, Irwin Transfer 
To New Ford Bus Firm 


DEARBORN.—Henry Ford II, 
president of Ford Motor Co., last 
week announced appointment of 
Metropolitan Motor Coaches, Inc., 
as exclusive national distributor of 
Ford motor coaches and parts. 

None of the stock of the new 
company is owned by Ford Motor 
Co. or any of its stockholders, it 
was stated. 

Metropolitan Motor Coaches is a 
new company organized by Wil- 
liam B. Livingston, who is its pres- 
ident. For the past 27 years Liv- 
ingston has been associated with 
GMC Truck and Coach division of 
General Motors and its predeces- 
sor companies. In recent years he 
served as executive assistant to the 
general manager. 

Since May, Livingston has been 
consultant to Ford in collaboration 
with Ford stylists and engineers 
in the designing and engineering 


of complete new Ford motor 
coaches. 

Coincidentally, Ford announced 
that James W. Irwin, who since 
last March has been vice-presi- 
dent and director of public re- 
lations, has resigned. He has 
formed a corporation which has 
been appointed by Metropolitan 
Motor Coaches, Inc., to sell Ford 
motor coaches in the Cleveland- 
Buffalo-Pittsburgh territory. 
Irwin’s successor at Ford has 
not been appointed. 


Metropolitan Motor Coaches, Inc., 
succeeds Transit Buses, Inc., as 
the nationwide distributor of Ford 
motor coaches. Livingston said 
headquarters for the new company 
will be in Detroit. 

The board of directors includes 
Peter J. Monaghan, Detroit attor- 
ney; Ernest R. Breech, executive 





ON OPENING DAY, more than 6,000 persons paid their respects to Baxter Stone, 


president, Stone Motor Co., Coshocton, 0. 





vice-president of Ford; J. R. Davis, 
Ford vice-president and director of 
sales and advertising, and A. J. 
Browning, Ford vice-president and 
director of purchases. 

Ford will build the bus chas- 
ses, and the bodies will be manu- 
factured by Wayne Works of 
Richmond, Ind., Livingston said. 
Besides the dealership announced 
at Cleveland, other dealers will be 








Passenger Car Registrations, 





bi 














The new building is constructed entirely of 
tile, structural glass brick and steel reinforcing. Of special interest is the huge apron- 
shaped salesroom which is fronted with rounded plate glass windows extending from 
the roofline to the building base. The building is heated by gas through a radiant heater 
with the heat circulating through ¢ the building from Pipes laid in the concrete flooring. 


in Somerville, Mass.; 
Bridgeport, Conn.; Philadelphia, 
Washington, Jacksonville, Fla.; 
Dearborn, Detroit, St. Louis, Mil- 
waukee, Dallas, Los Angeles and 
Portland, Ore. 

Livingston announced the Mil- 
waukee dealership would be headed 
by Arnold Trebesch, former super- 
intendent of rolling stock of the 
Detroit Street Railways. 
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Erdmann Gets Top Post 
With Fire Insurance Firm 


Harry H. Erdmann, well known 
in the field of casualty insurance, 
has turned to a new field with his 
appointment as _ executive  vice- 
president and director of the Reso- 
lute Fire Insurance Co., Hartford, 
Conn. 

Erdmann was formerly associat- 
ed with the Security of New Haven 
Group for 10 years as vice-presi- 
dent of Connecticut Indemnity Co. 
Following that he became execu- 
tive vice-president and director of 
the Emmco Fire Insurance Cos. of 
South Bend, a subsidiary of Asso- 
ciates Discount Co. 

* a” * 


Columbus Boosters Elect 


Dwyer as President 


The Columbus (O.) Automotive 
Booster Club, which is composed 
of representatives manufacturing 
accessories and replacement parts, 
has elected the following officers: 

President, F. L. Dwyer, Homer 
V. Scott Co.; first vice-president, 
William L. Bauer, Champion Spark 
Plug Co.; second vice-president, 
Archer Martin, Diamond Precision 
Co.; treasurer, George F. Owens, 
Champion Spark Plug Co.; secre- | 
tary, Frank H. Meeder, Meeder & | 
sons; assistant secretary, Lawrence 
C. Brown, Joseph Weidenhoff, Inc., 
and public relations, Robert E. 
Neill, Minnesota Mining & Mfg. Co. 


* * * 


Pickens Elected to Head Up 


Dallas (Tex.) Auto Jobbers 


The Dallas Automotive Whole- 
salers, Inc., Dallas association 
wholesale parts and supplies houses, 
has eelected D. B. Pickens presi- 
dent for the ensuing six-month 
term. He is sales manager for 
Terry Automotive Supplies Co. 

T. C. Garrett, a partner in the | 
Auto Parts Co. firm, was elected | 
vice-president, and Richard L. 
Meggs, secretary-treasurer of the | 
Meggs Co., was named secretary- 
treasurer of the association. 

* ” + 


Stout Named to Promote 
New Perfect Circle Items 


Don H. Teetor, vice-president of 
Perfect Circle Corp., announces | 
that George Stout has been placed | 

| 
| 





in immediate charge of sales for 
two new products, Plastigage and 
bearing adjusters. 
Stout will retain his title as sales 
promotion manager of the corpora- | 
tion and will continue as a mem- | 
ber of the merchandising and ad- | 
vertising committees. 
aK * * | 


Dearborn Motors Names 
Best Secretary-Treasurer 


Election of B. A. Best as secre- | 
tary-treasurer of Dearborn Motors 
Corp., has been announced by 
Frank R. Pierce, president. 

Best has served as controller of | 
Dearborn Motors since he joined 
the firm last February. Previously 
he was controller for the Frieze 
Instrument division of Bendix Avi- | 
ation Corp., and was associated | 
with Haskins and Sells, Chicago 
accounting firm. 

* * * | 


Former Annapolis Head 


Takes General Tire Post 


Admiral Wray Aubrey Fitch, | 
USN., retired, has accepted a vice- 
presidency with General Tire & 
Rubber Export Co., it was an- 
nounced by W. O’Neil, president of | 
General Tire & Rubber Co. 

Admiral Fitch, former superin- 
tendent of the Naval Academy at 
Annapolis, was retired from the 
Navy July 1 from the position of 
special assistant to the under sec- 
retary of Navy. 

* oS ob 


Fisher Reports Two Shifts 


In. Plant Management 


New resident managers for Fish- | 
er Body plants at Hamilton and 
Euclid, O., have been named by 
L. C. Goad, general manager of 
the General Motors division. 

F. R. Hook was appointed head 
of the Euclid plant, which was ac- 
quired to expand station wagon 
output. Hook has been manager at 
the Hamilton plant, where he will 
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be succeeded by Sidney J. Sabour- 
in, former head of Fisher’s fabri- 
cating division in Flint. 

* * * 


Larson Promoted 


Melvin O. Larson has been pro- 
moted to the directorship of the 
motor vehicle registration division 
of Wisconsin’s motor vehicle de- 


partment. 
* * * 


Paint Jobber Posts 


Robert E. Bailey has been elect- 
ed president of Columbus (O.) Au- 
tomotive Finishes, Inc. Charles W. 















Also available... No. 181, 5 HP, 
20 cu. ft. per minute $448.00 


Grady is vice-president and Gladys 
M. Bailey, secretary and treasurer. 
The new organization is distribu- 
tor for automotive paints, tools and 
other supplies. 


* * * 


Stewart Appointed 


Officials of the American Coach 
& Body Co., Cleveland, announced 
the appointment of Leonard A. 
Stewart as chief engineer. He is a | 
graduate of General Motors Insti- | 
tute of Technology. 


* * * 


Former Chevrolet Executive 
Starts Consultant Firm 


Harold F. Howard, formerly con- 
nected with General Motors’ Chev- 
rolet division, has formed an or- 


These Compressors, like all other 
KRW products, are designed and 
built by experts. Every valuable feat- 
ure to obtain maximum efficiency and 
long life is “built in.”” No expense 
is spared to make them the best at 
any price. We know present day 
requirements of the modern 
Service Station and have 
designed these units with 
HIGH WORKING PRES- 
SURE and GENEROUS 
SIZED TANKS to meet 
them. OUR LOW PRICES 
















are made possible by volume 
production and our method 
of selling direct to Ford 
Dealers, by which most of 
the advertising and selling 
expense is eliminated. YOU 
save the difference. 


$3.4990 


F.O. B. Factory 













handles one 


all the latest 
tion features. 











With a lifting capacity of 6000 Ibs. 
this Jack is ideal for general garage 
use. Heavy and powerful, a 24” lift 
gets the largest tire off the ground. 
Rugged steel construction permits 
frame to remain in alignment even 
when operated on uneven floors. 
Only two check valves and one re- 
lease valve are built into this Jack. 
The long, low frame allows Jack to 
be used under all types of cars and 
trucks. 


teries or equivalent. Ideal for safe 
charging of all types of car, truck 
and aircraft batteries. Incorporates $ 


Write for descriptive 
literature. Low Price, only 8S 


F. O. B. Factory 


Complete with bulb, wiring, con- 
nectors, and terminal leads. 


KRW 3-TON 
GARAGE JACK 


KRW SLOW CHARGER 


Wall Type, Six Ampere, 
Charges 1 to 12 Batteries 
It’s a new, Heavy-duty Charger that 


to twelve 3-cell bat- 


design and construc- 






















$650 


F O. 8B. Factory 


one Time Switch to operate. All unnecessary gadgets 
are eliminated. A simple INSTRUCTION PLATE on 
top of the cabinet enables you to quickly learn how to 
service the batteries, regardless of their condition. Just 
PLUG-IN to 110 Vole lighting circuit, then connect the 
leads to the battery and turn on the Switch. After FIVE 
MINUTES charging the METER will show the cond 
tion of the battery and whether or not it can be charged, 
or is worth charging. After that decision is made... if 
you want to charge it, proceed again in the same manner 
and recharge for 55 minutes, then a TEST can be made 
to see if the battery is fully charged, by means of the 
BUILT-IN, DISCHARGE, TEST UNIT. FULLY 
AUTOMATIC IN OPERATION. 


LIFTS 
4 to 24 
INCHES 





A FULL GLASS front showroom features the new home of Butts Cadillac-Oldsmobile, 
E. Douglas St., Wichita, Kans. Cutout colored letters highlight the sign placed beneath 


an overhanging roof and directly above the show windows. Service and parts depart- 
ments are housed in extensions of the half-block long and wide bullding. 








ganization in Detroit as manage-|the firm will offer functional man- 
ment consultants with offices in| agement consultation to large and 
the Fisher building. small businesses on all phases of 

Known as Harold F. Howard Co.,! their operations. 








The KRW FASTCHARGER is the simplest 
and most efficient on the market, regardless 
of cost. It has only a single METER to watch, 


$130°° 





F. ©. B. Factory 
Here's a highly effi- 
cient, low cost 
Spark Plug Cleaner 
that will speed up work and reduce 
your costs on every job. 
The unit consists of a cast alum- 
inum cleaning chamber (6” high) 
fitted with a fine-weave canvas 
bag, precision air valve and a long 


KRW SPARK PLUG CLEANER 


b 
of its compact size, can be fastened 
convenient location. Once in 
Price Including 5 Ib. can $ 75 
“Crisilite’”’ Abrasive... 5 F. ©. B. Factory 


The KRW PlugCleaner, because 
to a wall or work bench in any 
place, connect to your air supply 
and the unit is ready to operate. 
, KRW 2-TON 


This new KRW 2-Ton Jack will life the front or rear end of any pas- 
senger car on the market. It pumps through a handle motion of 45°. A 


quarter left turn of the 
$4550 


handle operates the re- 
F. O. B. Factory 





















lease valve which is 
self-cleaning and easily 
removable. A fast ser- 
viceable Jack. 











LIFTS 
3% to 20% 
INCHES 








Ps Sik, 


ARGEST MANUFACTURER F ARAGE TOOLS AND EQUIPMENT 






2153 MAIN ST: BUFFALO 3, N.Y. 








CED Tax Program 


Committee Advocates $6 Billion Cut in 1948 Unless 
Inflation Makes Reductions Unwise 


WASHINGTON.-—A program for, left alone unless there was some 
federal budget reform and tax re-| major change in economic condi- 
duction was presented last week by tions. 
the Committee for Economic Devel-| The committee emphasizes that 
opment. The statement is the re-| stable tax rates would mean that 
sult of four years’ study. the amount of taxes taken from 

The statement was released joint-|the public would rise with infla- 
ly by Paul G. Hoffman, CED chair-|tionary pressures, thus helping to 
man and president of Studebaker,|restrain excessive demand, and 
and Raymond Rubicam, chairman | would fall as demand declined, thus 
of the CED research and policy|helping to check the downward 
committee. movement. 

The proposals include tax recom-| It recommends that tax rates be 
mendations for both a “normal” | set high enough to yield a surplus 
year when “temporary postwar/|of about $3 billion when about 96 
costs have been eliminated from/| percent of the labor force is em- 
the budget” and for present con-/| ployed and prices are at a level 
ditions. consistent with high employment. 


Highlighting the recommenda- The CED program calls for two 
8.| tions is a proposal for stabilizing | steps: first, tax reductions in 1948 
fair.| tax rates which would be set to | unless inflationary conditions make 
way | balance the budget and provide | this unwise; second, subsequent re- 
type | @ surplus for debt reduction at a |ductions in federal taxes so that 
and | high level of employment and na- | when war influences on the budget 
tional income. The rates would be | are ended, presumably in the early 
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THE STEWART ©O. (Ford-Dearborn), 5115 E. Grand Ave., Dallas, and 1401 
Flores St., San Antonio, sponsored this attractive display at the Texas state 
‘Basically, our standards are to present farm equipment to the public in such a 
that they will actually view it with a different perspective than the old routine 

exhibits which were in vogue for so many years,”’ Don FE. Stewart, advertising 
sales promotion manager of the firm, states. 


& 


when customers get used to 
getting what they want againoece 
remember that 1 out of 

every 2 new car buyers 

in N.Y.C. and suburbs 


. (that's every other one) 


reads The New York Times,* 


is your present advertising schedule in 
The New York Times big enough 


to sell the most where they buy the most? 





If you haven't yet seen the survey that proves this . . . just ask our office in the 
General Motors Building, Detroit, Telephone Trinity 3-3800, to show it to you. At your convenience, of course. 





1950s, the entire program can’ be 
put into effect. At that time, ac- 
cording to the committee, the total] 
annual tax rate could probably be 
$15 billion below the yield of the 
present system. 

On the basis of present outlook 
for governmental receipts and ex- 
penditures in the calendar year be- 
ginning July 1, 1948, taxes could be 
reduced as much as $6 billion. in 
the opinion of the committee. The 
CED warns, however, that before 
final decisions in regard to tax re- 
duction in the near future there 
should be a clearer picture as to 
probable expenditures in 1948 and 
evidence that inflationary pressures 
have begun to diminish. 


“More than tax reduction is 
needed,” Rubicam said. “We also 
need tax and budget reform. 
Present tax and budget policies 
are serious impediments both to 
continued economic progress and 
to increased stability. The great 
opportunity of the next few years 
is to combine tax and fiscal re- 
form with tax reduction.” 

“The next tax changes made,” 
said Hoffman, “will have a lasting 
effect on the possibility of reaching 
a tax system that will promote high 
employment, business stability, 
sound fiscal policy and economic 
progress. Before we take the first 
steps, we should know what kind of 
a normal tax system we want and 

| we must be careful that the first 
| Steps are in keeping with that ob- 
jective.” 









Europe Rejects 
Frameless Cars, 
Kulas Reports 


| NEW YORK.—European auto- 
| mobile designers will have to de- 
| velop a lot more ingenuity than 
| they have shown to date if they 
ever expect to match American 
standards of safety and roadability, 
E. J. Kulas, president of Midland 
Steel Products Co., Cleveland, said 
| last week on his return from a six- 
| week tour of automotive plants in 
| England and western Europe. 

Expressing his amazement at the 
general acceptance of poor riding 
qualities, Kulas said he found that 
English highways and road main- 
tenance are far superior to our 
own. He pointed out that this may 
account for the Englishman's ac- 
| ceptance of cars which would not 
satisfy American car owners. 

Investigating reports that Euro- 
pean automotive engineers were 
making progress in the develop- 
ment of so-called “frameless” car 
construction, Kulas—whose com- 
pany is a large producer of auto- 
mobile frames—found no activity 
alorz these lines in England, and 
th: only sizeable production on 
the continent in extremely light 
small cars, like the three-wheeled 
Mathis. The Mathis is produced in 
France and is a three-passenger, 
front-wheel drive, with a unit body 
and frame. 
| “It is particularly significant that 
in England, where cost is the all- 
important factor today, all of the 
cars are being built around a frame 
or backbone of some kind,” Kulas 
observed. “They appear to have 
found that ‘frameless’ construction 
is just about as impractical for 
their lighter low and medium- 
priced cars as it is to satisfy 
American automobile standards.” 

Kulas said the state-owned Re- 
nault factory in France is exhibit- 
ing a rear-engine model weighing 
less than 1,000 pounds, for which 
an average speed of 50 miles per 
hour is claimed. This car, which 
will develop 19 horsepower at 4,000 
rpm, has a three-speed gear box 
built integrally with the motor 
block. 

A new four-speed Oengot, whose 
designers claim that they can de- 
velop a speed of 72 miles per hour 
with an average fuel consumption 
|of 40 miles per gallon, was pre- 
viewed by Kulas. 

“The Oengot may be the car of 
the year,” he said, “for economy 
in gasoline consumption is the pre- 
vailing topic and the controlling 
factor in all European automobile 
design today.” 








Fraser U. C. Sales 
Partnership in the Fraser Used 
Car Sales, 3410 Fraser St., Van- 
couver, B. C., has been registered 
by C. T. Haines, O. S. Halling and 
A. Matt, 
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Parley Backs Heirs’ Clause. . . 
Georgia Dealers Urge 


3-Year Franchise 


(Continued from Page 1) 


tinuance of substantial aid and re- 
habilitation abroad. 

Reduction of taxes, the dealers 
stated, would stimulate business ex- 


pansion, provide ore jobs, bring 
more t*». revenue ond >-reserve free 
enterp is 

Boies’ Cowert of Douglas was 


electe president to succeed A. 
M. Costley, Atlanta. Other offi- 
cers elected were: First vice- 
president, Durwood Watson, Ath- 
ens; second vice-president, Mar- 
tin L. Johnson, Atlanta; treas- 
urer, Frank Graham, Atlanta; 
secretary, reelected, L. L. Austin, 

Atlanta. 

New directors are: A. K. Dear- 
ing, president, Savannah Automo- 
bile Dealers Assn.; R. B. Wright, 
Moultrie; T. L. Hinson, Thomaston; 
John Lander, Atlanta; F. W. De- 
Long, Gainesville; A. M. Costley, 
Atlanta. 


Holdover directors: H. O. Fuller, 
Columbus; Henry Lamar, Macon; 
A. G. White, Cartersville; James D. 
Gould jr., Brunswick, and Warren 
C. Thurmond, Athens. 


ADDRESSES were given by T. F. 
Creedon, field representative, 
Automobile Manufacturers Assn., 
who spoke on “Production Out- 
look”; Paul M. Millians, vice-presi- 
dent, Commercial Credit Corp., 
“The Greater Competition”; Joseph 
E. Bayne, general sales manager of 
Lincoln-Mercury, “Business Man- 
agement,” and William L. Mallon, 
chairman of the national public 
contacts committee of NADA, who 
outlined legislative plans of NADA. 


Discussing the long-term outlook 
for the industry, Creedon asserted 
that progress comparable to that 
between the two world wars can 


N. C. Asks Dealers 
Give Free Checks 


RALEIGH, N. C.—North Caro- 
lina automobile dealers were urged 
last week by Motor Vehicles Com- 
missioner L. C. Rosser to offer free 
motor vehicle inspection between 
now and Jan. 1. 

Addressing the board of directors 
of the North Carolina Automobile 
Dealers Assn., Rosser said that 
such free inspections “would be 
one of the biggest boons our pro- 
gram could possibly get,” and that 
it would enable cars “to zoom 
through the state’s inspection lines 
and pass with no difficulty.” 

“If you will give these free in- 
spections, you will be able to sell 
parts to the customers to get his 
vehicle mechanically safe, and at 
the same time will be giving the 
motor vehicles department your 
utmost cooperation,” Rosser said. 


Happy Birthday! 
Stewart-Warner, 35, Plans 


Employe Open House 


CHICAGO.—An open house and 
plant tour for employes, their fam- 
ilies and friends will be held Dec. 
13 at the Stewart-Warner Corp. 
plants here to mark the 35th anni- 
versary of the founding of the pres- 
ent company, James S. Knowlson, 
chairman and president, announced 
last week. 

Civic and industrial leaders will 
tour the plants Dec. 12. 


Obituaries 


N. Y. County Dealer Head 


Dies in Wellsville 
WELLSVILLE, N. Y.—James N. | 
Holbrook, Allegany county vice- 
president of the New York Auto- 
mobile Dealers, died here last week. 
Mr. Holbrook was a key figure 
in making Allegany one of the first 
counties with 100 percent member- 
ship in the state association. He 
had been a local Cadillac-Oldsmo- 


bile dealer for a number of years. 
> & . 


Royden C. Sheeler 
PHILADELPHIA. —~ Royden C. Sheeler, 
manager of the Philadelphia sales district 
for the American Hammered Piston Ring 
oop of Koppers Co. since 1938, died 
‘ov. 7. 








































be made during the next 20 years 


if certain major road blocks are 
eliminated. 


“We must remember that, 
while both manufacturers and 
dealers think in terms of selling 
cars and trucks,” Creedon con- 
tinued, “we are actually selling 
highway transport mileage and 
that motor vehicle use is the true 
measure of the scope of the fu- 
ture market.” 


He cited these as the major limit- 
ing factors on future sales of mo- 
tor vehicles: Inadequate parking 
facilities and highways, high user 
costs and taxation, high accident 
totals, lack of uniform laws and 
regulations and inadequate train- 
ing of drivers. 

* m * 


PREVENT these factors from 
limiting automobile and truck 
use, Creedon urged the Georgia 








gram calling for improvement of 
highways and streets, proper ex- 
penditure of motorists’ tax pay- 
ments, establishment and enforce- 
ment of uniform traffic regulations, 
provision of better parking facili- 
ties, stimulation of driver training 
programs and support of highway 
safety programs. 

Emphasizing the importance of 
driver training, the speaker 
pointed out that only a tiny per- 
centage of the 2,000,000 youths 
who reach legal driving age an- 
nually are adequately trained as 
drivers. Less than 300 of the 25, 


group to support a six-point pro-| 000 high schools in the United 


States, he said, have “behind-the- 
wheel” instruction. 

Maxwell Marsh, Macon, respond- 
ed to Mayor John G. Kennedy’s 
address of welcome and introduced 
several factory officials and associa- 
tion officials of other states who 
attended. 


F. L. Jacobs Directors 


Election of R. W. Hook and E. 
R. Leeder to the board of directors 
of F. L. Jacobs Co., Detroit auto- 
motive parts and home appliance 
manufacturer, is announced by 
Rex C. Jacobs, president. 
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UAW’s Bid Voted Down 
At 3 Buffalo Dealers 


BUFFALO.—Shop employes 
of three new-car dealerships 
here have rejected UAW-CIO 


saane ‘ce and Lipsitz Motor 
otor Corp. ps ‘otor 
Sales. 


Previously, the four organized 
dealers in this area reached 
agreement on a new contract 
with the UAW. The new con- 
tract grants workers six paid 
holidays a year and authorizes 
a small automatic raise to cer- 
tain hourly and weekly-paid em- 
ployes. Flat-rate shop workers 
received no raise. 





Fairbanks Aids Charity 


Harold G. Fairbanks, automobile 
dealer in Newport, N. H., has been 
named to a group which will as- 
sist in the campaign to raise funds 
for the expansion of facilities at 
Mary Hitchcock memorial hospital 
in Hanover. 












@ 1847 THE CONDE WagT PUBLICATIONS INC 


Garden & Car 





the three 


that make the 


crowd 


~ Interest centers on the outstanding house and garden. 
Interest will center on the car that becomes 
a part of the picture. Sell your car to House & Garden readers 


whose outstanding pattern of living sets the pace for thousands. 
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'46—SM club coupe . Seer, 03 te y. $675. INDIANAPOLIS =. ; ion Sen. 47—4 door, $2,460; 2 door, $2,410; 2 
'42—Super 4 mg '88—Convertible ; 2 door, $870; 2 (Ken Schaefer Co.) 34 on OS a tS 
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Soar, $08 $605 ; '42—Club coupe, $700. CHEVROLET ‘34-2 door, $180. pickup, ‘$425, 
"87. pe, $440; 4 door, 2 door, ‘3 * Gees cou’ '47—FL 2 door, $2,310; FL 4 door, $2,- 31—2 door, aie 
$425; 2 door, , » $58 OLDSMOBILE 300; FL 4 door, $2,250; FM 2 door, $2,- ‘49-4 door, $2,000 TOLEDO, OHIO 
"'84—! aon SD ; ’42—(76) 2 door, $1,285. 125; FM 2 door, $2,100; FM club coupe, oor, EROON (aestions held Thm ss Buhai tai he 
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2 door, $2, 670; Super 2 door, $2,640. 
'46—Super 4 door, $2,250; 2 door, $2,- 


290; Super 4 door, $2,225; 4 door, $2, 250) 
*42—2 door, $1, 425 
*41—-2 door, $1,2 25 ; 4 door, $1,015. 
"40-4 door, $1,035 
'36—4 door, $450. 
CHEVROLET 
’47—Business coupe, $1,900; 2 door, $1, 
990 ; convertible, $2,195. 
'46—FM 4 door, ery 2 door, $1,675 
*42—-Club coupe, $1,1 
mM & ’41—2 door, $925; 2 Sow, $975; 2 door, 








$950; 2 door, $1, 140; 4 door, $1, 610. 
"40—Club coupe, $280; 2 door, $955, 


D 
"47—2 door, $2,070. 
FORD 





|  '46—4 door, $1,600; 2 door, $1,550; 2 

door, $1,675. 
"41—4 a tOOr, $1,015; 2 door. $1,000; 2 

door, 
Beto door, $475. 


HUDSON 
*47—4 door, $1,950. 
’46—4 door, $1,560. 
LINCOLN 
*47—4 door, $2,430. 
*41—4 door, $800. 
MERCURY 
'46—4 door, $1,560. 
OLDSMOBILE 
"47—(76) 2 door, $2,325; (78) 2 door, 
$2,600. 


'46—2 door, $2,050; (78) 4 door, $1,875 
PLYMOUTH 


'47—4 Gove, $2,010. 

*46—2 door, $1,660. 

*41—2 door, $1,035. 

*40—2 door, $640. 

*39—2 door, $700. 
NTIAC 


PO 
*46—(8) 2 door, $2,015. ! 
|; °41—2 Gee, $1,145; 2 door, $1,025 
’40—4 door, $800. 
*89—Coupe. $675. 
STUDEBAKER 
| °46—2 door, $1,440. 


| _ PHILADELPHIA, PA. 


(Ed, Hough Auto Auctioneers) 
(Cars listed "Sew sold during week of 
Nov, 4.) UICK 


BU 

"47—RM 2 door, $2,750; Super 2 door, 
$2,725; Super 4 door, $2,650; RM con- 
vertible, $2,800. 

46—Super 2 door, $2,265; 2 door, $2,335. 

*39—2 door, $830 ; 2 door, $825. 

"B87—2 door, $125. 

CADILLAC 
"36—4 door, $550. 
CHEVROLET 

‘46—FM 2 door, $1.650; SM 2 
$1,600; convertible, $1,860; FM 2 aes 
gr'ere’ SM 2 door, $1,625; FM 2 

1,7 

*41—Club coupe, $1,040; club coupe 
$1,200; club cou $910; 2 door, $1, 

*40—2 door, $880. 

DE SOTO 
*41—Convertible, $1,200. 
ODGE 


DOD 
'41—Pickup, $575. d 

*36—2 door, ; 

FORD 

’47—Business coupe, $1,645. 

"46—4 door, $1,430; 2 door, $1,695; 2 
door, $1,600. 

’41—4 door, $850. 

*88—Coupe, $495; convertible, $640; con 





vertible, $450. 

NASH 
’46-—2 door, $1,420. 
OLDSMOBILE 
*41—(76) 4 door, $1.000. , 

| PACKARD 
*40—(120) 2 door, $625. 
PLYMOUTH ‘ 


’47—Club coupe, $1,775. 

*41—2 door, $960. 

’40—2 door, $840; club eaten, $900; ° 
door, $945 ; 4 door, $880; 2 door, $925 

*37—2 door, $325. 

STUDEBAKER 

’47—-Land Cruiser 4 door, $2,400; Cham ' 

pion 4 door, $2,000. 


OKLAHOMA CITY 


(A. I. Pollock) 
(Auction held on Wednesdays. Prices for 
Oct. 29.) 


BUICK 
"47—4 door, $2,920; 4 door, PRO: con- 
vertible, $3,000; 4 door, $2,800. 
*46—4 door, $2, 425; 4 door, $2, 305. 
'40—-2 door, $1,025; convertible, $1,100. 
"B8—4 door, $610. 
CADILLAC 


. ‘41—4 door, $1,425. 
| by: Oo é oer, ine. (Continued on Page 33, Col. 1) 
New York * Chicago * Detroit * Los Angeles * San Francisco 
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Used Car Auction Prices 





(Continued from Page 32) 


CHEVROLET 

’47—Pickup. $1,935; pickup, $2,060; pick- 
up, $1,935; pickup, $2,060; 4 door, $2,205; 
4 door, $2,200; convertible, $2,200. 

'46—FL 2 Lom $1,860; 2 door, $1,660; 
2 door, $1,635. 

*42—2 door, $1,315; 2 door, $1,225; 2 
door, $1,250. 

*41—Convertible, $1,025; 4 door, $1,110; 
ao $1,020; pickup, 32 door, 


*40—-2 door, $880; 2 door, $790; 2 door, 
$890; pickup, $620 
CHRYSLER 
’47—4 door, $$2,475. 
"42—4 door, $1,400. 
’41—Coupe, $890; 2 door, $1,430. 
DE SOTO 
"46—4 door, $2,025. 
DODGE 
’47—4 door, $2.350; 4 door, $1,975. 
’46—4 door, $1,910. 


’41—4 door, $920. 
FORD 
’47—Pickup, $1,690; 2 door, $2,100; 4 
door, $2,010; 2 door, $2,210; 4 door, $2,- 


120; 2 door, $2,210. 

’46—4 door, $1,235; 2 door, $1,650; 2 
door, $1,580; pickup, $1,525; 2 door, $1,- 
675; club coupe, $1,700; 4 door, $1,670; 
pickup, $1,470; 4 door, $1,625. 

42—-2 door, $1,250. 
402 door, $975; 2 door, $860; 2 door, 
$1,020; 2 door, $915; 2 door, $1, 115. 
GMC 
’42—Pickup, $580. 
LA SALLE 
*39—4 door, $791. 
LINCOLN 
’41—4 door, $1,250. 
MERCURY 
"47—4 door, $2,300; 2 door, $2,475. 
"46—Convertible, $1,875; convertible, 


$1,965. 
OLDSMOBILE 
*47—Club coupe, $2,300. } 
"89—4 door, $40. 
PACKARD 
’40—4 door, $900. 
PLYMOUTH 
*47—2 door, $1,945; 4 door, $2,100; 4 
door, $2.210; 4 door, $2,100; club coupe. 
$2,280; 4 door, $2.110; 4 door, $1,745. 
’46—4 door, $1,470. 





PONTIAC 
'47—4 door, $2,775; 2 door, $2,710. 
*42—-Club coupe, $970. 
41—4 door, $1,050; 2 door, $1,140; club 

coupe, $1,185. 
STUDEBAKER 

’47—Pickup. $1,560 
’41—Club coupe, $800. 

WILLYS 
"47—Station wagon, $1,580. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction Sales. Auc- 
tions every Friday. Prices are for Oct. 31.) 
BUICK 

’47—Super convertible, $3,100. 

’46—2 door, $2,375. 

"42—4 door, $1,350. 

*41—4 door, $1,150; 2 door, $1,050. 

’40—Coupe, $890. 

CHEVROLET 

*48—Pickup, $1,860. 

’47—Convertible, $2,200; FM 2 door, 
$1,860; FL 2 door, $2,250; pickup, $1,- 
900 ; club coupe, $2.000; FL 2 door, $2,- 
250; FL 2 door, $2,275; convertible, $2,100. 

’46—FM 2 door, $1.700; FL 2 door, $1,- 
930; SM 2 door. $1.445; pickup, $1,500; 
FL 2 door, $2,055; pickup, Bi530. 

"42—Pickup, $750; FL 2 door, $1,050. 

’41—2 door, $950; 2 door, $1,100; sta- 
tion wagon, $525; 2 door, $875; 2 door, 
$1,000; club coupe, $1,150; business coupe, 


40—2 door, et 2 door, $970. 
RYSLER 
’46—Town “ pth $2,525. 
DE SOTO 


’46—4 door, $1,825. 
LA SALLE 
’40—4 door, $965. 
MERCURY 
’47—Club coupe, $2.275. 
OLDSMOBILE 
’47—(66) Convertible, $2,575. 
PACKARD 


*48—Convertible, $3,625. 
PLYMOUTH 
*47—2 door, $2,100; 4 door, $2,130; 4 
door, $2, eet club coupe, $2,200. 
*46—4 door, $1,650; 4 door, $1,200. 
PONTIAC 
’41—(6) 2 door, $1,130. 
STUDEBAKER 
’47—Champion 2 door, $2,250; Champion 
4 door, $2,420. 
WILLYS 


*46—Jeep, $925. 


DODGE 

*47—Pickup, $1,375; club coupe, $2,280; 
pickup, $1.275. 

*46—Pickup, $1,450. 

: FORD 

*47—Pickup, $1.600; convertible, $2,025; 
convertible, $2,185; 2 door, $1,900; (6) 
club coupe, $1,900; 2 door, $2,150; 2 door, 
$2,050; convertible, $2,100; 2 door, $1,830 ; 
4 door, $1,850. 

"46—2 door, $1,450; 2 door, $$1,350; 2 
door, $1,375; 2 door, $1,625; 2 door, $1,- 
725; 2 door, $1,610; club coupe, $1, 675 ; 4) 
door, $1,650; coupe, $1,650; 2 door, $1, 700 ; 
4 door, $1, 575; club coupe, $1,650: pickup, 
via: 2 door, $1,655. 

2—Pickup, $1.040. | 

‘41-2 door, $730; 2 door, $1,040; 2/| 
door, $1,000; 4 odro, $975; 2 door, $1,025; 
2 door, $825; 2 door, $1,055; pickup, $375. 

HUDSON 

"42—-2 door, $460. 

INTERNATIONAL 

’47—1%-ton C & C, $1,775. 

’46—Pickup, $1,150. 


ALBANY, N. Y, 


(Sales held Mondays. Tim lgaiali. man- 
ager. Telford Chambers, auctioneer. Prices 
are for Nov. 8.) 

UICK 


B 
’47—Super 2 door, $2,725; super con- 
vertible, 2 
enane a wor 2 door, $2,120; super 2 door, 
“41—4 door, $1,050; 4 door, $1,050; 4 
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CHRYSLER 
’47—Sportsman convertible, $2,875. 
'46—4 door, $2,100. 

*41—Highlander club coupe, $1,260; 4 
door, $1,100. 





KAISER °46—Club cou $1,360. 
"'47—4 door, $1,850; 4 door, $1,775; 4 ’42—4 door, 1,065. 
door, $1,810. *41—2 door, $905; 2 door, $970; 2 door, 
LA SALLE $650. 
*87—Coupe, $100. *40—2 door, $575. 
MERCURY HUDSON 
’47—Convertible, $2,200. ’41—4 door, $475. 
NASH MERCURY 


'47—4 door, $1,525. ’47—Convertible, $2,400. 
"46-4 éuen, diiss OLDSMOBILE FORD 


DE SOTO 
*46—2 door, $1,800. 


door, $1,250; club coupe, $1,300. °41—Business coupe, $900. 


*40—4 door, $1,160. 


CHEVROLET *41—4 door, $775. ’47—Club coupe, $2,150; 4 door, $2.3 andy 
'47—FM 2 owt. $2,020; club coupe, 46—(76) ‘olbswoniLe oh PONTIAC 4 door, $2,010; convertible, $2,250; 
$1,900; 1-ton C & C, $1, 875; FL 2 door, PACK KARD '47—4 door, $2,385. $2,025; club coupe, $2,100 
$2,200. '47—4 door, $2,300. ’46—4 door, $1,980; 4 door, & 750. '46--4 door, $1,680; 4 door, $1,510. 
46—FM 2 door, $1,625; FM 4 door, PLYMOUTH "41—2 door, $750; coupe, $1,050. *41—2 door, $1,085 ; 4 door, $1,020; 2 
$1,740; FM 4 door, $1,610. ‘46-4 door, $1,575; 4 door, $1,620. PLYMOUTH door, $925. 
*42—Club coupe, 2 door, $910. 422 door, $800; 42 ’42—Coupe, $800. 40—4 door, $$810; 2 door, $960. 


*41—4 door, $800; 4 door, $750. aaa 


’ $850. 
41—4 door, $1,120; 2° door, $$970. ’41—Convertible, $1, 120: 4 door, $1,000. 


’40—Club coupe, $910. STUDEBAKER ’47—Club coupe, $2,360 
: CHRYSLR PORTSMOUTH. VA ‘47—Commander club coupe, $2,325; club | '46—Club coupe, $1, 810; chsb coupe, 
41—2 door, $840; 4 door, $1,175. ’ : coupe, $2,125. $1,760. 

(B. M. Auto Auction Co. R. R. Buchan- OLDSMOBILE 


CROSLEY 


’47—2 door, $570 an, manager. Johnnie Midgette, auctioneer. 


Prices are for sale Nov. 4.) ;46—(76) 2 door, $2,050 


BIRMINGHAM, ALA. ‘46—(18) 2 door, § 


; DODGE BUICK (Dixie Auto Auction Sales) 
47-4 door, $2,350; 4 door, $2,060. ’42—Club coupe, $895. (Sales held every Monday, and Friday. PLYYMOUTH 
a mes $1,650. '41—4 door, $1,025. E. W. McElroy and R. A. Waldrep, man-| °47—2 door, $2,150; 2 door, $2,200; 4 
‘ oor, $900. CHEVROLET agers. Doc. Liles, auctioneer. Prices are for | door, $2,100; 4 door, $2,020. 
FORD ° '47—FL 4 door, $2,050. Oct. 27.) 46—2 door, $1,615; 2 door, $1,675. 


BUICK 
’47-—Super convertible, $3,000. 
’46—Super 2 door, $2,300. 
*41—Super 2 door, $1,250. 


'47—Convertible, $2,170; 4 door, $1,920;| °42—Pickup, $775. 

4 door, $1,960; 2 door, $1,830; 1%%-ton ’41—4 door, $710; 4 door, $900; 2 door, 
$ oor van ‘lab coupe, $1,910; 4 door, $1,060; s, door, $1,065. 
oor, door, $850; 2 door, $700. 46— ; 

46— = convertible, $1,950; club CHRYSLER ’ CHEVROLET ee ee, eee eee ee 
coupe, $1,890; 2 door, $1,440; 2 door, 46—Windsor” convertible, $2,350. “7—FM 4 door, $2,060; FL 4 door, *41—(8) 2 door, $1,180; (6) 4 door 
$1,475; 4 door, $1,475. ’41—4 door, $790; station wagon, $700. | $2,125; SM 2 door, $1,830; FL 2 door, $1,120. ; we. A 

'42-"4 door, $1,070. ‘ DE SOTO $2,225; SM club coupe, $2,060; FL 4 door, |” *49—2 door, $1,080. 

’ '47—4 door, $2,360; 2 door, $2,150. $2,250. . 
46—4 door, $2,100. '48—SM 4 door, $1,660; FL 2 door, STUDEBAKER 


PONTIAC 
’47—(8) 4 door, $2,400; (6) 2 door, 





: FRAZER E ; DODGE $2,000; SM 2 door, oo 2 door, $1,650. *47—Champion 2 door, $2,100; 4 door, 
47—4 door, $2,020. 46——Pickup, $1,100. ’41—Club coupe. $1,050; 4 door, $1,075; | $1, i200; club coupe, $1,800 
: GMC . FORD 2 door, $900; 4 door, $1,050. 2—Coupe, $760. 
41—Van body, $310. 47—Ch.» coupe, $1,950. '40—2 door, $900; 4 door, $1,015. “41-4 door, $780. 
a = 
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SALES BY SELLING TOP QUALITY 
COWHIDE LUGGAGE. 









CONTEMPO Luggage is fashioned from the finest 
quality Leathers. All materials and workmanship are 
fully guaranteed. Leading automobile dealers every- 
where have found this luxurious, long-lasting luggage 
means extra added profit in every car sale. 


The DUNLEIGH . .. Matched Luggage for men. 
This high quality handsome cowhide luggage is light- 
weight yet sturdy. Especially built to retain its stream- 
lined shape and give years of wear. The double re- 
enforced leather strips are an exclusive feature which 
guarantees longer usage. 


Styl Your List Price 20” Zipper Clubkit 24” 2-Suviter with overlapping 2 
— Nom Dealer's Cost Incl. Fed. Tax with big utility pocket steel frame for extra strength. 21” Overnight bag . . . same exclusive 
877 21” Overni ght $32 50 $63.00 and 6 military pockets. Dust and moisture-proof. construction features as 2-Suiter. 
” : 7 1 Brass lock. 
1077 24” 2-Suiter 41.50 81.00 — Some style in extro-roomy 24” 
977 24” 3-Suiter 44.50 87.00 3-Sviter. 
699 20” Clubkit 23.50 45.00 





The VASSAR .. . Matched set of Ladies’ Luggage. 
This graceful set available in five beautiful matched 
pieces. The sturdy wood veneer boxes are covered in 
finest quality aniline Top-grain Cowhide or Rawhide. 
Wide 212” bindings with two rows of stitching. Each piece 
has spacious, shirred pockets; lined in luscious rayon satin. 
Handsome brass hardware. 























Choice of 
COWHIDE or 
RAWHIDE 


Your 
Style No. Item Dealer's Cost List Price 
Incl. Fed. Tax 
751 18” Overnight $25.00 $47.40 
752 21” Weekend 26.50 51.00 
753 26” Pullman 36.50 69.00 
754 18” Hat & Shoe 38.50 75.00 
755 21” Wardrobe 38.50 75.00 
teil ~--Send Order Form Today for Quick Delivery -------; 





CONTEMPO Luggage Co. 

Suite 1101, Flatiron Bldg., New York 10, N. Y. 

Gentlemen: Please ship the following numbers immediately. 
[_] (lam enclosing check) 


[-] (Ship Open Account. Bank and credit references attached) 
Your 
Dealer's Cost 


LADY DIANA... 
Fitted Overnight, beautifully ap- 
pointed with sterling silver-plated 
mirror, brush and comb. Nylon 
bristle brush, cosmetic jars and 
toothbrush holder. Trim wood case 


' 
' 
| 
' 

Exquisite : 
' 
| 
i 
i 
' 
' 

covered in finest aniline Top-grain : Style 
' 
1 
} 
} 
' 
' 
' 
i 
{ 
i 
{ 
i 
‘ 


Quantity Total 
Cowhide. Padded, stitched top 
and bottom. Rayon satin lined. 


Style No. 101 
Your Dealer's Cost, $49.50 
List Price Incl. Fed. Tax $96.00 


SIZE: 16K 12*AXKT 












FIRM NAME 


Address City State 





CONTEMPO 


“Fine Quality Luggage in the Modern Manner" 





















American leads the way 


AMERICAN AIRLINES 


[¥| A typical city 


{¥] Industry is diversified. 
{¥] Employment steady. 
[¥] Earnings are stable. 


[¥] Buffalo is headquarters 
buying. 


for wholesale 


EDWARD H. BUTLER 
Editor and Publisher 









in Experience 


© IN PASSENGERS CARRIED 

© IN FLIGHTS FLOWN 

© IN PASSENGER MILES FLOWN 
© IN DC-6 SERVICE 

© IN NUMBER OF AIRCRAFT 

e IN ENGINEERING RESEARCH 
© IN PERSONNEL TRAINING 

© IN TESTING AND INSPECTION 


& 
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pical Test Market 
a ae eee "ae 


ad 


of buyers. 


consumer goods. 





AND BESIDES—you can reach 
nearly everyone in one great 
evening newspaper—at one eco- 
nomical advertising cost. 


Over 1,000,000 people in the big 
Buffalo area represent one of 
the richest U. S. markets for 


KELLY-SMITH CO. 
National Representatives 












Cleveland Police 
Sift Singleton’s 
Used-car Deals 


CLEVELAND.—Police Prosecutor 
Joseph Stearns told Automotive 
News Thursday he’s ready to press 
charges of “larceny by trick” if 
more complaints are received from 
private, waiting customers of Jack 
Singleton, who gained wide public 
notice by selling nearly new cars 
for less than he was reported to 
have paid for them. 

Five judgments are already pend- 
ing against Singleton, who was in 
Detroit last week conferring with 
dealers with whom he allegedly 
has $200,000 on deposit covering 
demands of customers. 

Meanwhile, Singleton’s bank ac- 
counts have been impounded by 
judgments issued in Municipal 
courts. 

Stearns call to Detroit dealers 
disproved Singleton’s claims of hav- 
ing money on deposit. It is true, 
said Stearns, that Singleton during 
the summer took in $100,000 a week 
and that he paid Sid Savage, De- 
troit used-car dealer, $930,000 for 
cars. 

Singleton’s claims of selling 2,000 
autos are not true on the basis of 
Cuyahoga county reports of 900 
sales, according to Stearns. 

To ease customer pressure, Sin- 
gleton has written his reported 110 
waiting customers that they can 
have cars by Dec. 31, or refunds by 
Nov. 20. 

Singleton maintained: “I do a 
legitimate business. There’s no 
doubt about “it. I have too much 
at stake to run off. Everything I 
have here is bought and paid for.” 


Ga. Supreme Court Bans 


County’s Business Tax 

ATLANTA.—Fulton _ county’s 
business-license tax has been held 
invalid by the Georgia Supreme 
court. 

The high tribunal’s ruling pro- 
hibits the board of (Fulton) county 
commissioners from levying a busi- 
ness-license tax in unincorporated 
areas such as Buckhead and Lake- 


Chrysler 


(Continued from Page 2) 


be kept to a minimum when stand- 
ards and ratings are established. 
Chrysler, he said, will attempt to 
base its formula on absolutes, “on 
things that can be weighed and 
measured and graded.” 

“Furthermore, where latitude 
in personal opinion enters at all, 
it is on matters susceptible of 
improvement without any partic- 
ular expense and without any 
change in the fundamental physi- 
cal structure,” he stated. 

Wallace also laid emphasis on 
“adequacy,” rather than extrava- 
gance, as an objective of the new 
policy. 

“In our opinion,” he said, “some 
dealers definitely have ‘gone over- 
board’ in the amount of money 
they have expanded for buildings 
and some types of equipment. They 
have done this, however, with no 
encouragement from the factory 
and generally in defiance of our 
counsel, based on a very broad ex- 
perience in our own operation and 
a very close observation of the 
operations of competitors. 

“When we speak of ‘adequacy,’ 
we mean just that. We ask merely 
that a dealer comply with the 
terms of the agreement he signed 
with us in taking our account. 


“The attainment of the mini- 
mum requirements ‘par’ will be 
well within reasonable expecta- 
tions, based on facilities in keep- 
ing with the potential of the ter- 
ritory, on good planning of the 
facilities, and on good manage- 
ment. 

“The plan, above all else, is de- 
signed to promote uniformity and 
balance, so ‘that Chrysler and 
Plymouth owners may be assured 
of the permanent support of the 
merchants from whom they bought 
their cars. 

“The final distribution plan has 
not been fully developed as yet, 
but it may be summed up in the 
statement that the dealer with 
adequate parts and service facili- 
ties will profit most in the 1948 
allotments.” 










Hope metal bins offer quick, orderly 
expansion of parts departments be- 
cause of these and other outstanding 
advantages: 


® Patented slip-in dividers. 


© Front and rear support at base 
keeps out dirt—bin won't sway 
or tip. 


® Bins shipped built up to car 
manufacturers’ specifications 
— ready for immediate use. 





The many special features of Hope 
Metal Bins make them a favorite in 
parts departments of leading auto 
dealers everywhere. Write for folder, 
prices and early delivery date. 


OPIS 


METAL PRODUCTS, INC. 


1509 ROCKWELL AVE. 
CLEVELAND 14, OHIO 
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AN AUTOMOBILE DEALER SPEAKS 
TO ALL DEALERS 


“This System Will Save You 
Thousands of Dollars Each Year— | 
1 Know It Has Done It for Me” | 


THE 


COLLINS | | 
VIS-U-LIZER| | 


The only constantly up - to - the- 
minute, visual, confidential inven- 
tory of the automobile dealer’s 
complete operation. 

Jimmy Collins, for over 30 years 
a successful automobile dealer in 
Detroit and the inventor of the 
Collins Vis-U-Lizer, says, “Why 
not let the Collins Vis-U-Lizer 
serve you too? These are a few of 
the things it does for me: 
TELLS ME AT A GLANCE: Trade-in value of the used car; estimated recon- 
ditioning cost; estimated selling price; whether or not the car has been 
reconditioned; actual reconditioning cost; actual selling price; whether or 
not the car is ready for resale; how many days it has been on my lot. 


ALL OF THIS LOSS-SAVING PROFIT-MAKING INFORMATION 
AT A GLANCE—PLUS 
THESE VITAL FACTS ABOUT YOUR NEW CARS! 
New cars on hand. Demonstrators on hand and who is using them. New 
car sales for various periods. Models, purchaser’s name, etc. 
PRACTICAL: It keeps you constantly informed of every detail of your busi- 
ness—and saves you time and money doing it! 
USEFUL: Ten-day and monthly reports; monthly quotas; sales comparisons 
with previous periods; information for sales meetings; quick decisions on 
deals requiring and many, MANY more. 
SIMPLE: A stenographer can operate it in a few minutes each day. 
PRICED TO EARN YOU ITS COST IN THE FIRST MONTH YOU USE IT 


THE COLLINS VIS-U-LIZER WILL DO JUST THAT! ORDER YOURS NOW! 
COLLINS SALES ENGINEERING CO. 


2005 NATIONAL BANK BLDG. DETROIT 26, MICH. 
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New Pay Demsuile Threatened... 
Reuther Regime to Spur 


Drive on Mechanics 


(Continued from Page 1) 


Only three months ago Mazey 
led a militant band of 500 union- 
ists into Clinton, Mich., during the 
strike against Clinton Machine Co. 
He is also credited with organiz- 
ing the “flying squadron” of Briggs 
Local 212. 

During his army service in World 
War I, the 34-year-old Mazey 
spearheaded soldier protests against 
the slow demobilization policy after 
V-J day. 


-- A pacifying force is to emerge 
from the new UAW lineup, it 
may be Gosser. As director of the 
UAW’s Toledo region, he was ac- 
tive in the organization of the La- 
bor-Management Citizens Commit- 
tee in that city. 

The organizational setup of the 
garage mechanics’ national council 
was formulated at the convention 
last week. Members of the coun- 


constitutional convention of the 
900,000-member union here last 
week. 

Other Reuther-backed resolu- 
tions, adopted by top-heavy majori- 
ties, called for: 

Compliance with the provisions 
of the Taft-Hartley act, requir- 
ing non-Communist affidavits 
from union officers. 

A political drive for repeal of 
the Taft-Hartley act and a legal 
campaign testing constitutionality 
of the law’s provisions. 

“Immediate winning” of a guar- 
anteed wegk’s pay for every auto- 
motive worker. 

Establishment of a UAW com- 
mittee to explore the possibilities 
of substituting aluminum for steel 
in car and truck manufacture. 

Increase of the minimum wage 
under the Fair Labor Standards 
Act to $1 an hour. 

Drives by all local unions to or- 
ganize office workers. 

No resolution dealing with a 
third-round wage drive was sub- 
mitted, but Reuther told the con- 
vention that he will press for fur- 
cher pay hikes “unless Congress 
rolls back prices and the cost of 
living.” 
























Gras another economic objective 
stressed by Reuther last week 
is the gaining of pension plans. 
He already has announced that a 
pension program will be among his 
jemands in next spring’s negotia- 
cions with General Motors. 

As the convention adjourned, 
Reuther’s triumph was as com- 
glete as could be. He had toppled 
iis leftwing rivals from all inter- 
1ational offices, won domination of 
the all-powerful executive board, 
ind himself scored a smashing vic- 
ory in his bid for reelection. 


Many observers were inclined 
to boost Reuther to: the No. 4 
position in the American labor 
movement, behind Philip Murray, 
John L. Lewis and William 
Green. There was no question 
but that Reuther’s next goal will 
be the presidency of the CIO. 


Victims of the Reuther surge 
were the following leftwing lead- 
ers: George F. Addes, who had 
been secretary-treasurer of the un- 
ion for 11 years; R. J. Thomas, 
who preceded Reuther as president 
ind was ousted as vice-president 
tast week by Richard Gosser, and 
Richard T. Leonard, replaced as 
vice-president by John Livingston. 


“Reuther overpowered token oppo- 
‘ition in the presidential race, gar- 
1ering 79 percent of the convention 
vote. Majorities for the other can- 
lidates on the Reuther slate were 
._pproximately three to two. 

A wave of resentment against 
the leftwing for acceptance of 
Sommunist support, plus the de- 
ire of the rank and file to end 
ntra-union factionalism, were ap- 
parently the chief factors behind 
he rightwing successes. 

* o * 


A UTO plant executives declined 
comment on the elections, but 
heir off-the-record comments 
.howed they were not too unhappy 
over the outcome. As one labor 
official for a prominent manufac- 
turer put it: 

“At least, now we'll be up 
against one set of demands and 
one set of union leaders. Before 
it was hard to tell whether they 
really meant what they were 
talking about or whether their 
gab was just so much factional | 
drumbeating for political pur- 

” 


However, the industry does not 
foresee an era of peace and har- 
mony as the result of the Reuther 
victory. The combination of Reu- 
ther and Mazey, both individual 
firebrands in their own right, may 
lead to some hectic times in the 
forthcoming negotiations. 

Reuther will probably provide the 
“brains” and Mazey the “brawn” 
in the new UAW team. Mazey’s 
tangles with law enforcement agen- 
cies have become as familiar to 
the industry as Reuther’s detailed 
analyses of wages, prices and 
profits. 
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points out the 19 new features 


ERS, president, Indian Motocycle Co., 
Indian Roadmaster motorcycle to his advertising and public relations coun- 
Fertig 


sel. Left to right: Curtis LeWald and Phil Lukin, of Lawrence 
and Harry Bruno of H. A. Bruno and Associates. The 1948 Indians had their initial 


cil, selected by mechanics’ locals, | rectors. 

will meet periodically to coordi- The strike of Detroit shop 
nate the unionizing work, which| workers, which began last Aug. 
will be carried on under the direc-| 19, was designed to bring this 
tion of the UAW’s 18 regional di-| drive into the national spotlight. 





The visitor notices the city’s fondness 
for flowers. . . . Office girls out to lunch 
buy tiny blobs of violets from the street 
vendors. Women shoppers bear bunches 
of colorful fragrance. Small stands in 
seemingly unlikely locations do a brisk 
business. Cut flowers are a bright accent in 
business offices. Men can wear boutonieres 
without occasioning comment. . . . In 
the dear, dead low-price days of 1939, San 
Franciscans spent $2,300,000 for flowers. 


wholesale. . 


Exsewuere, the prevalence of flowers 
out of season . . . the ubiquitous mums at 
the Mardi Gras...the church altars aflame 
with poinsettias at Christmas, lily-laden at 
Easter... the single bud on the room 
service tray of the Waldorf-Astoria... 
. .. the bower of roses at the mid-winter 
wedding on Beacon Hill . . . the corsage 
now commonplace at small-town 


San Francisco 








high school dances . . . make 
flower crops a big business in £ 
the Bay Area... and San ~ gy 
Francisco the first flower .~—@& 
market of the world today. /72—=—_ 

Currently, flower production in the 
Bay Area is five times the prewar figure, 
exceeds $25 million at wholesale. In 
Alameda and San Mateo counties alone, 
volume tops $18 million ... roses run 
more than $5 million, gardenias over $3 
million, and the modest violet occupies 
19 acres and brings some $115,000! 

The soil, sun, temperate winters and 
cool summers favor some 85 varieties, 


well spaced around the calendar. New 


girl at the Yale-Harvard game started in 
March as a four inch slip, was transplanted 
twice for living room, stripped of all 
branches and buds but one, which by 
October was a foot in diameter, stood 


4 


The Big Business of Blooms 


san Francisco Chronicle 


Sawyer, Fercuson, WaLkER Co., National Representatives, 
New York, Chicago, Detroit, Atlanta, San Francisco, Los Angeles 


a 


Despite the weekly contribution 
of $2,500 to the strikers’ cause 
from the UAW strike fund, most 
of the Detroit dealerships orig- 
inally affected have resumed 
service operations. 

Another Reuther- instigated 
shakeup may bring about the oust- 
er of Ray Dooe as business agent 
of Local 415, the largest mechanics’ 
local in the UAW. Dooe, leader of 
the Detroit strike, faces Reuther 
opposition because of his past sup- 
port of the Addes faction. 

Expansion of the UAW’s organiz- 
ing efforts among garage workers 
may augur increased jurisdictional 
strife in this field. The Interna- 
tional Assn. of Machinists, the AFL 
Teamsters union and the Mechan- 
ics Educational Society of America 
= are active in the. garage in- 

* ¢ @ 


EUTHER and the other UAW 

leaders indicated they would 
submit the required non-Commu- 
nist affidavits to the NLRB this 
week. The labor board gave the 
auto union.a special reprieve for 
filing the affidavits because of the 
refusal of former leftwing leaders 
to comply with the law. 

In addition to losing his vice- 
presidency, Leonard is also slated 
to be replaced as director of the 
UAW national Ford department. 











alone on an eight foot stalk! 

Today’s bull market has several bases: 

National prosperity, high prices . . 
carnations at 12c, roses 24c, gardenias 
$7.50 per C, and camellias up to $5 doz., 
. - Shipments by plane have 
opened new markets. . . . Ingenious new 
packages hold refrigerants, have linings of 
foil which re-deposit on flowers moisture 
accumulated from evaporation . . 
fibre containers for protection against the 
cold of high altitude flights . . 
perishable blooms still fresh to Eastern 
cities, diversify florists’ stocks the year 
’round! And this industry is only one of 
many enjoying large postwar advances, 
providing better filled -pay envelopes 
for the augmented population. . . giving 


. glass 


. bring 


greater importance as a 


market, and appreciating as well the 
values of The Chronicle as a 
medium in that market! 


Tie curonicre does an 
outstanding job as a news- 
paper, gives the broadest 
general news coverage of any paper West 
of New York, gets readership with more 
than average I. Q. and buying power. 

Reaching one family in three in the 
city, and one in four among residents of 
the rich suburban counties adjacent, 

Chronicle coverage is bread and butter 
for the principal department stores, finds 
custom for most of the better retailers, is 
the exclusive medium of many small shops 
in both city and suburbs. And excepting 


techniques improve quality, control  linage in syndicated supplements, still 
growth to match markets, but the business holds first place in national advertising, 
is still one of patient, tedious labor .. . is undisputed leader in financial, books, 
e.g., the giant mum on the fur jacketed other classifications . . . sells automotive 


products in any price class to customers 
in every income bracket... A call to any 
Chronicle representative will bring current 
evidence of the medium’s value on any 
national advertiser’s list. 


Y 











You expect a salesman to make a 
good case for his product, but 
when a customer makes an ex- 
cellent case for the salesman, that’s 
news. 

At any rate, we think N. F. Law- 
ler, advertising 
manager of Nash, : 
gave one of the 
best expositions 
we've seen of the 
value of outdoor 
advertising in a 
recent talk before 
the men who sell 
that medium. 

Lawler, of 
course, tied in his 
remarks with 
what Nash is get- 





N. F. Lawler 
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—Aute Advertising — 


Why Nash Likes 
Outdoor Show 


By Bob Finlay 


boards, but we were amazed 
nonetheless to note the emphasis 
Nash is placing on outdoor. It is 
a very large portion of Nash’s 
total advertising budget, making 


Here’s what Nash is getting in 
return: 


1, Permanent, attractive posters 
in every dealer point and neigh- 
borhood. 

2. Posters that are exposed to 
the public constantly. “They can’t 
switch them off, they can’t turn 
the page...” 

8. They work for us and dealers 
day and night. 

4. They have valuable repetitive 


ting and hopes to get out of out-/| exposure. 


door advertising. 
We've seen a lot of Nash bill- 








SUCCESS is 


HOUSEHOLD word! 


5. They provide terrific local im- 
pact at low cost, yet in the total 


give a concerted national force to 
the product. 

6. They are an ideal medium to 
build prestige and public accept- 
ance. 

Lawler pointed out that to get 
the most out of outdoor a com- 
Pany must put on a bangup show 
+». and fast, for in individual 
impacts the poster has its audi- 
ence often for as little as seven 
seconds. 

Nash, he said, has spared no ex- 
pense on its shows. 

Lawler issued a plea for out- 
door research on the order of the 
readership studies of magazines 
and newspapers. 


Sioux City Story 


Walter E. Sotherland, advertis- 
ing director of the Sioux City (Ia.) 
Journal-Tribune, and Henry C. 
Jann, of Jann & Kelley, Inc., were 
hosts last week at a luncheon and 
a sound color film presentation in 
Detroit entitled, “The Sioux City 
Story.” 


Profit Keys 
Here are seven keys to profits 


offered the other day by Harry 
Simmons, national sales consultant, 


/ 





preet 


RSEHOLDS 


new style! 


Readers...agency men... advertisers... they're all 


in a talk before the Adcraft Club 
of Detroit: 
1, Build some _ reconversion 


plans ... by thinking beyond 
today’s high prices. Simmons 















Car Advertising 
In Magazines 


January- 
sees a 10-year period of — seat October 
Dusiness, WH SR covmeate TR | mecg ........... $ 50,310 $ 1,315,829 
terlude” to detour down from to- Nash 87 850 300 430 
i Chevrolet 138,083 840,071 
2. Put some door-to-door selling | By ioK 62.694 724,653 

in your advertising. Don’t be too Plymouth 103.060 682.996 
dignified to quote prices, specifica- Mercury ........ 76.435 633.700 
tions and to ask for the order. Oldsmobile 93,465 622,030 
3. Merchandise sales promotion |Studebaker . 39,560 611,255 
all the way down line. Dodge .............. 44,905 472,260 
4. Make research point the way. | Packard . 99,515 441,727 
More efficiency on sales, product, | Lincoln 19,280 404,352 
market and consumer research. cueee 46,310 367,295 
5. Build business foundation of rysler 49,082 346,408 
repeat “First sales mak Pontiac 43,320 338,390 
friends, "eau cae make i. BEE eoxscvessesese 57,865 320,012 
product.” Kaiser ............. 57,865 318,212 
6. Go hunting for lost customers. ae ar sasha me rg 
7. Try cross-breeding instead of Hudson oe dese , 200'500 
in-breeding ... by studying ideas Crosley ‘ 4.442 56.020 
used in other industries instead Playboy Motor . ’ 
of following the competition. Cars ........... 3.715 
Switch $1,144,244 $10,008,706 
C. C. McDaniel (Chrysler-Plym- |, {Soyse;, Leading National Advertisers, 
outh), of Las Vegas, Nev., has | —————— nindnoem 


switched from spot announcements 
to sponsorship of “Information 
Please.” 


Names Agency 


Hackett Automotive Accessories 
Corp., Providence, R. I., makers of 
windshield wiper blades and arms, 
has appointed George T. Metcalf 
Co., Providence, to handie its ad- 
vertising account. 


Ross on Radio 


M. D. Ross Chevrolet Co., Con- 
cord, N. H., is one of the sponsors 
of “Time for Reminiscing,” a radio 
program over station WKXL. 


Names 


For 25 years of distinguished ser- 
vice to the National Outdoor Ad- 
vertising Bureau, a resolution of 
appreciation signed by all directors 
and officers was 
presented to 
Henry T. Ewald, 
president of the 
Campbell - Ewald 
Co., last week. 
Ewald, who has 
been chairman of 
the board of di- 
rectors for the 
last 18 years, has 
also served as a 
member of the 
important execu- 
tive and officers 
committees. 


Raymond E. Richards and Ro- 
land G. James have joined the art 
department at Geyer, Newell & 
Ganger. Richards was previously 
with Green-Brodie. James comes to 
the agency from Kenyon & Eck- 
hardt. 


New officers of the Detroit chap- 

ter of the American Assn. of News- 
paper Representatives are James 
B. Jones, president; Preston Rob- 
erts, vice-president; Arthur E. Dix- 
on, treasurer; David E. Sampson, 
secretary, and directors Wally 
Bates, Richard T. Healy, Clark H. 
Stevens, John D. Burke. 
Edmund J. Phillips has joined 
Ross Roy, Inc., as an account exec- 
utive. Phillips has had broad ex- 
perience as an engineer, editor and 
advertising copywriter. 


Lela F. Bingham has joined the 
copy department of Brooke, Smith, 
French & Dorrance. 


Arthur Radebaugh, noted adver- 
tising illustrator, has been signed 
to do a weekly newspaper feature 
called “Can You Imagine,” accord- 
ing to General Features Corp. 
Radebaugh, who has gained na- 
tional recognition for his paintings 





Heary T. Ewald 
and operating 













@ Complete new format—new size, new type, 
new stock! 


® More than 2,000,000 circulation—highest in his- 
tery! 

© Advertising volume 30% over 1946! 

@ More four-color ads than ever before! 

@ More Idea-Planned editorial pages! 

© Greatest reader action and advertising response! 

@ HOUSEHOLD mearket—small cities and towns— 
at all-time high in purchasing power! 

@ ... and all this at the lowest rate per thousand readers 

$2.25 for black and white, $3.00 for four colors. 













voicing approval of the newly styled HOUSEHOLD! 

No sooner was the big November issue off the press than 
the first reports came in—praise for the new format, the 
extra editorial pages, the sparkling array of four-color ads. 
Look left and see what's new in HOUSEHOLD. See why 
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of life in the future, has worked 
on complete campaigns for such 
advertisers as Dodge and Nash. 
“Can You Imagine” will depict 
scenes of life as it probably will 
be lived 10 years from now. 


Ralph Roessler, of Campbell- 
Ewald, who has headed the pub- 
licity staff for Chevrolet for many 
years, is leaving in December to 
enter the lumber business in In- 
dianapolis. 


Ed O’Brien, of Newsweek, is 
leaving Detroit to head up the Chi- 
cago news bureau. 


Ridder- Johns, Inc., publishers’ 
representative, announces appoint- 
ment of: Robert B. Liggett as man- 
ager of its new office in Minneapo- 
lis, effective Jan. 1. Liggett was for- 
merly national advertising man- 
ager of the St. Paul (Minn.) Dis- 
patch-Pioneer Press. 
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ONE OF THE ox Lene “ae Pg ever held in the history of the GM club 


for the opportunity of showing 


One of the reasons it was unusual was 


appreciation to the divisional members for the 


their 
fine fellowship and benefits they derived from being members of the aon wanted 


to show their 


» DP 
Front row, left to right: 


Frank 
manager, GM public relations department, and John Hedges, president, Hedges Pontiac. 


MEMA Roster 
Reaches Alltime 
High of 1,101 


NEW YORK.—The membership 
roster of the Motor & Equipment 
Manufacturers Assn. has reached 
the all-time high of 1,101, it was 
reported last week by General 
Manager A. B. Eichholz. 

Eichholz said the total includes 
472 manufacturer members, 
credit service subscribers and 226 
associate members. 

New members and/or credit sub- 
scribers added by MEMA since last 
March 20 follow: 

Aluminum Industries, Inc., Cin- 
cinnati; American Ball Bearing 
Corp., Brooklyn; American Octa- 
nator Corp., Pawtucket, R. L; 
American Tire Machinery, Inc., 
Muncie, Ind.; Andrews Mfg. Co., 
St. Louis; Asbestos Mfg. Co., Hunt- 
ington, Ind.; Automotive Industrial 
Co., Inc., New York; Bearings Co. 
of America, Lancaster, Pa.; Binks 
Mfg. Co., Chicago; M. Black Mfg. 
Co., Philadelphia; Burton Auto 
Spring Corp., Chicago; Butler En- 
gineering Co., New Orleans; Chi- 
cago Pneumatic Tool Co., New 
York; Clayborne Mfg. Co., Chicago; 
Cleveland Cap Screw Co., Cleve- 
and. 

Comwel Co., Lynwood, Calif.; 
Curtis Automotive Devices, Inc., 
Dayton, O.; Dieterich Products 
Sorp., Oak Park, Ill.; E. F. Drew 
& Co., Inc.. New York; Emdur 
Metal Products, Philadelphia; Ex- 
2llo Accessories Manufacturers, 
(nc.. Hempstead, L. I.; Fether & 
So., Santa Clara, Calif.; Fraser 
?roducts Co., Alpena, Mich.; G. M. 
Yo. Mfg., Inc., Long Island City, 
N. Y¥.; General Fluid Machinery 
o., Huntsville, Ala.; Gibson Prod- 
icts Co., Cleveland; Goodyear Tire 
& Rubber Co., Akron; Greenfield 
Yorp., Chicago; Griffin Lamp Co., 
iamilton, O.; Hampden Automo- 
ive Mfg. Co., Boston; Hercules 
service Parts Corp., Detroit. 

Hershey Metal Products Co., 
Yerby, Conn.; Hyde Park Iron 
Vorks Co., Brooklyn; Ideal Indus- 
ries, Inc., Sycamore, Ill.; Imperial 
fetal Products Co., Philadelphia; 
ndependent Pneumatic Tool Co., 
thicago; Kehawke Mfg. Co., Inc., 
funcie, Ind.; Klemm Automotive 

roducts Co., Chicago; Kwik-Ezee, 





Driver Cabs and Station Wagon 
Bodies for Jeep Vehicles 


$136" 


FOB Cleveland, Ohio 
Immediate Delivery Anywhere in U.S.A. 


STATION WAGONS INO. 
6619 Euclid Ave. Ole 





Inc., New York; L & S Bearing 
Co., Oklahoma City; F. H. Lawson 
Co., Cincinnati; Lumidor Mfg. Co., 
Inc., Los Angeles; Lyon Inc., De- 
troit; Lynn Products Co., Chicago; 
M-R-C Bearings Service Co. 
Jamestown, N. Y.; Mall Tool Co., 
Chicago; Midwestern Mfg. Corp., 
New York. 

J. W. Mortell Co., Kankakee, IIL; 
Moto Products Mfg. Co., Chicago; 
National Aluminum & Brass Foun- 
dry, Inc., Independence, Mo.; Na- 
tional Chemical & Mfg. Co., Ful- 


403 lierton, Calif.; Nolvex File Co., 


Cleveland; Packard Electric divi- 
sion, General Motors Corp., War- 
ren, O.; Peco Mfg. Corp., Philadel- 
phia; Perfection Spring Co., Cleve- 
land; Permo Products Co., Denver; 
Peterson Welding Laboratories, 
Kansas City; Producers Limited, 
Chicago; Quaker Rubber Corp., 
Philadelphia; R & L Mfg. Co., To- 
ledo; Radiator Specialty Co., Char- 
lotte, N. C.; Charles Rein & Co.. 
Inc., New York. 


Santay Corp., Chicago; Schauer 


Machine Co., Cincinnati; H. C. 
Schildmeier Co., Indianapolis; 
Scott-Atwater Mfg. Co., Inc., Min- 
neapolis; Service Station Equip- 
ment Co., Muskegon, Mich.; South 
Bend Lathe Works, South Bend; 
Speedmaster, Limited, 
Calif.; Stant Mfg. Co., Connersville 
Ind.; Strathmore Products, Inc., 
Syracuse, N. Y.; Universal Metal 
Products Co., Inc., New York; War- 
ner Machine Products, Inc., Mun- 
cie, Ind.; Waterbury Tool, Water- 
bury, Conn.; Witco Chemical Co., 


Chicago; Frank N. Wood Co., Wau- 


kesha, Wis. 


Twin Coach Plans 
Output in Canada 


FORT ERIE, Ont.—Twin Coach 
Co., Kent, O., is negotiating with 
Fleet Mfg. & Aircraft, Ltd., for a 
contract covering the manufacture 
of motor buses in Canada, it has 
been jointly announced by George 
D. Clarke, president of Fleet, and 
George S. Gray, Canadian sales 
manager for Twin Coach. It was 
pointed out that before negotiations 
could be concluded, arrangements 
would have to be completed with 
Canadian customs authorities con- 
cerning importation of parts which 
it is not practical to manufacture 
in Canada. 

Production facilities are avail- 
able to commence manufacturing 
immediately upon the closing of 
the contract, Clarke advised. Pro- 
duction is being planned to handle 
all Twin Coach models. Present 
Canadian orders for Twin Coach 
buses indicate sufficient business to 
keep Fleet’s new bus division oper- 
ating at capacity, it was stated. 


Gould Remodels 


Twin-post hoists, front end ma- 
chines and other additional special 
equipment is being installed by 
|Jack Gould (Chrysler-Plymouth), 
Oblo Delaware, O., during an extensive 
remodeling program. 


Oakland, | 
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Oil Price Boost Seen 


Rising Costs, Increased Demand, Transport Shortage 
Blamed for Increasing Fuel Prices 


OKLAHOMA CITY.—Additionai 
boosts in crude oil prices were 
forecast as likely last week by 
B. A. Hardey, president of the In- 
dependent Petroleum Assn. of 
America. 

Hardey said higher crude oil 
prices are imperative if the pe- 
troleum industry is to hold its place 
in the American economy. 

“There is not much margin be- 
tween present prices and present 
costs,” Hardey said. 

He pointed out that those com- 
panies which discovered and de- 
veloped oil reserves when costs 
were cheaper are still showing a 
bookkeeping profit. New discov- 
eries and developments, however, 
must eventually reflect their in- 


creased costs in higher prices, 
he said. 
Meanwhile, Rexford S. Blazer, 


vice-president of Allied Oil Co., 
told the National Assn. of Pur- 
chasing Agents in Cleveland that 
although oil products are still “a 
good buy for your dollars,” it is 


likely that prices will increase in 
the future. 

Blazer said that immediate use 
of oil facilities as quickly as they 
are developed, increased drilling 
costs, replacement of worn out 
machinery, and transportation costs 
are all reflecting themselves in the 
market. 

“Another factor that affects 
fuel oil prices,” Blazer said, “is 
the fact that fuel oil and gaso- 
line both come out of the same 
barrel of crude. With rising de- 
mands, fuel oil must compete 
price-wise with gasoline before 
it becomes attractive to refiners.” 

Hardey denied that present oil 

prices are part of an inflationary 
trend and contended that the in- 
dustry must operate in an economic 
climate that is conducive to ex- 
ploitation work and replacement of 
reserves. 

The alternative, Hardey said, is 
a stagnant industry and a shortage 
of petroleum. 
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The salability of a product is in direct ratio 
to how it compares with competitive prod- 


ucts in its price range. A ‘good buy” is 


the result of “know-how,” 


it is profitable to go afield for specialized 


“know-how” such as AC offers to its equip- 


ment Customers. 


and sometimes 


are cordially 


how. 


extra sales. 


AC SPARK PLUG DIVISION 


General Motors Bidg. 
Detroit 2, Michigan 


Motorette Hikes 
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Engine Power 


BUFFALO.—Motorette Corp. an- 
nounced last week that all its fu- 
ture production models will have 
a six hp., single cylinder engine, 
increasing by 50 percent the power 
offered in earlier models. 

In addition, officials said, a cen- 
trifugal clutch and an automatic 
transmission and shifting arrange- 
ment will allow quick acceleration 
but give about the same mileage 
from a gallon of gasoline as the 
smaller engine. 


Non-Alkali Cleanser 
Marketed by Dacar 


A new liquid organic cleanser 
has been created by the Dacar 
Chemical Products Co., Pittsburgh 
20. Called Gently, it contains no 
alkali or harsh ingredients of any 
kind. Only a very s: amount of 
Gently, approximately one-half 
ounce per dishpan of water, is 
needed to create mountains of suds. 

The new cleanser will retail for 
$1 a quart, on a money-back guar- 
antee basis. Additional information 
may be obtained from the manu- 
facturer. 


If you have an equipment* problem, you 


invited to investigate AC’s 


wide variety of standard or special equip- 
ment units, backed by 39 years of “know- 


They can help you ring up 


GENERAL MOTORS CORPORATION 


Mott Foundation Bidg. 
Flint 3, Michigan 


73 E. Wacker Drive 
Chicago 1, lilinois 





9 AIRCRAFT SPARK PLUGS - AIR CLEANERS 


+ AMMETERS - CARBURETOR INTAKE SILENCERS - CARBURETOR 


INTAKE SILENCER AND AIR CLEANERS - CRANKCASE BREATHERS - CRANKCASE VENTILATION VALVES - DIE 
CASTINGS - DIE CASTING MACHINES - BACK FIRE DEFLECTORS - FLEXIBLE SHAFT ASSEMBLIES - FUEL OiL 
FILTERS - FUEL PUMPS - FUEL AND VACUUM PUMPS - GASOLINE GAUGES - GASOLINE STRAINERS - IGNITION 
CABLE TERMINALS - INSTRUMENT PANELS - LUBRICATING OIL FILTERS - OIL FILTER REPLACEMENT ELEMENTS 
AND CARTRIDGES - AIR GAUGES - OIL GAUGES - RADIATOR PRESSURE CAPS - REPLACEABLE AIR CLEANER 
ELEMENTS - AUTOMOTIVE SPARK PLUGS - SPARK PLUG CLEANERS - SPARK PLUG GAPPING TOOLS - SPARK 


PLUG TESTERS - SPEEDOMETERS - 


THERMO GAUGES - 


SPEEDOMETER AND TACHOMETER DRIVE ADAPTERS - TACHOMETERS 
VACUUM PUMPS - VOLTMETERS 











Letterbox 


(Continued from Page 4) 


organized groups like the Historical 
Automobile Club of Oregon. 

At the present time, plans are 
being made for an Antique Auto 
Show to be held in New York, the 
second week in March, at the 
Armory at Park Ave. and 34th St.— 
M. J. Duryga, vice-president of the 
AACA, Longmeadow, Mass. 

. o . 


‘Unfair’ Criticism 


A Washington dispatch, dated 
Nov. 4, appears in today’s news- 
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papers quoting the findings of a 
special committee of the American 
Automobile Assn. in connection 
with the retailing of automobiles. 
In this dispatch, there is reference 
to “racketeering” in the sale of 
new and used automobiles and, fur- 
ther, “practices which, while not 
illegal, are inimical to the public 
interest and have aroused wide- 
spread resentment.” 


Just what is racketeering, and 
just why should the sale of an au- 
tomobile by a dealer, factory or 
owner at the going market price 
be “racketeering”? Just who is 
qualified to say that the sale of an 
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article by one owner to another 
owner at the price agreed upon 
freely between the two is “racket- 
eering”? 

It is altogether likely that those 
individuals, who are so free with 
their criticism of automobile sales, 
are themselves engaged in buying 
and selling, and it is a fair as- 
sumption that in selling, they do 
not deliberately accept less than 
the market for their goods, or 
services. 

Recently a stock broker was com- 
plaining to an automobile dealer 
about the price he had to pay for 
a standard make new car, and the 
amount he accepted as a trade al- 
lowance on his old car. There are 
just two reasons why his com- 
plaints are poorly founded. First, 
he was under no compulsion to 
buy a new car, and if the new car 
was worth to him the price asked, 
he was not over-paying. Second, in 
his own line of business, he buys 
and sells stocks and bonds, not at 
some artificial price fixed by a third 
person, but at a figure the public 
is willing to pay. 


Automobile dealers, generally, are 
entitled to a full measure of credit 
for their refusal to extract the last 
cent that the public will pay. The 
so-called black market in new cars 
has been made possible merely be- 
cause new car dealers have been 
willing to accept less money for 
their merchandise than a major 
segment of the public has been 
willing and anxious to pay. In this 
area, between the price acceptable 
to the new car dealer and the price 
that the buyer will pay, there has 
been sufficient spread to take care 
of the black market operators. 


New car dealers have not been 
given credit for their efforts to 
supply new car transportation at 
reasonable prices, but have been 
condemned as a part of an indus- 
try out to deliberately overcharge 
their customers. As one dealer puts 
it, the industry is sick and tired 
of defending themselves against 
the charges of irresponsible people 
who are, themselves, engaged in 
extracting every last cent they can 
get in their own line of business. 


Could it be expected that an 
automobile dealer should accept 
less for his merchandise than a 
purchaser is willing to pay, and 
at the same time, pay the enor- 
mously inflated price played on 
every commodity that he buys, be 
it a pound of beefsteak, or a ga- 
rage building? 

One dealer reports his experi- 
ence with a building. He has oc- 
cupied the building for a number 
of years, and has paid rents vary- 
ing from $100 to $150 per month. 
The property was offered for sale 
and the dealer offered $24,000. The 
owner sold it to another party for 
$30,000, and the new owner was 
offered $300 a month for rent by 
the dealer, or just twice the highest 
rent he had ever paid for the build- 
ing. He was laughed at for this 
offer, and was told that if he con- 
tinued to occupy the building, he 
would have to buy and the price 
was $50,000. 

Automobile dealers are resentful 
of the fact that their operations 
are subject to scorn and criticism, 
while real estate transactions and 
prices are hardly held up as rac- 
keteering. It is just too much to 
expect that automobile dealers will 
sit idly by and accept such criti- 
cism from the public, criticism 
particularly from an organization 
like the American Automobile 
Assn., when as a matter of fact, 
automobile dealers are probably 
maintaining their prices at a more 
reasonable level than are the peo- 
ple from whom they buy. 


We talk a lot about free enter- 
prise and the privilege of every 
American to put a price on his 
services, or his goods, and certain- 
ly this theory is being practiced by 
the vast majority of the American 
people, be they laborers, merchants, 
manufacturers or farmers. Automo- 
bile men must be afforded the same 
freedom of action. The trade, gen- 
erally, has made a real effort to 
keep prices in line. with factory 
recommendations which are based 
on traditional discounts. They 
should not be condemned because 
a few of their number are taking 
the same liberties with the mar- 
ket which they supply as is being 
done by most other businesses.— 
Sr. Louis Deaer, 
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Refined 48s Unveiled... | bearings in the steering knuckles. | 


| Refinement in carburetion on the 
|Champion was devised to expedite 
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Studebaker Car Prices 
Boosted $67 to $100 


(Continued from Page 1) 


seats to the weight or preference 
of the occupants. Foam rubber is 
used as standard equipment in 
both front and rear seats of all 
closed models. The Land Cruiser 
offers what is said to be the first 
automotive application of nylon up- 
nolstery. Other styling touches 
sover redesigned grilles, front 
bumpers and bumper guards. Chas- 
tis improvements are said to as- 
sure easier steering and greater 
itability on curves. 

Champions—Personalized front 
seat cushioning also available, as 
well as new grilles, front and rear 
oumpers, instrument panels and 
100d ornamentation. Improved cold 
weather warm-up and hot weather 
starting are credited to engine 
shanges. 

Carryover features from the 
1947 “new look” models include 
full-vision windows; non-glare 
instrument illumination; better 
roadability on curves and at high 
speeds; self-adjusting brakes, and 
the “full-blown” body design. 

The South Bend concern claimed 
the development that tailors front 
seat characteristics to individua! 
tastes as another Studebaker 
“first.” Compact, wrapped auxiliary 
spring coils are made available for 
insertion in the “pockets” of re- 
engineered cushions. 

+ * + 


43: HILE we have been able to 

make front seats adjustable to 
a driver’s height by backward-for- 
ward positioning,” said the Stude- 
baker statement, “no company has 
heretofore contrived an adjustment 
for different body weights. As a 
result, all cushion springs were 
built for average owners. 

“The auxiliary springs can be 
easily installed. Either the driver’s 
seating area alone or the entire 
front seat can be fitted with the 
auxiliaries.” 

The 1948 Studebaker lineup 
consists of both open and closed 
body types and in contrast to the 
situation when 1947 models were 
introduced 18 months ago, all are 
expected to be on the retail mar- 
ket at or near the announcement 
date. Closed bodies in Champion 
and Commander series will be 
produced in deluxe and regal 
deluxe trim. The regal models are 
distinguishable by a higher qual- 
ity upholstery and richer embel- 
lishments. 

Champion and Commander con- 
vertibles make their debut along 
with the closed bodies. Convertibles 
were added to the line near the 
end of the 1947 run but only a few 
hundred were produced. 

Champion and Commander “con 
verts” differ in size and treatment 
but have in common such features 
as automatic top control which 
makes possible the transition from 
an open to a closed car in a matter 
of seconds, weatherproof uphol- 
stery, full-vision windshields, and 
color options marked by new iri- 
descent metallic hues. 

+. . 7 
GTURDINESS and resistance to 
road irregularities have been 
built into the convertible through 
a combination of engineering de- 
sign and manufacturing processes, 
Studebaker said. 


The automatic top device is an 





application of the electrical control 
principle. Power is furnished by a 
motor under one of the side arm 
rests turning a screw jack. This 
jack is attached to a main mem- 
ber of the top’s frame, and power 
is transmitted to a similar jack 
on the opposite side by a flexible 
cable underneath the seat. 

A switch under the dash per- 
mits the driver to raise or lower 
the top at will. Action is indepen- 
dent of the engine of the automo- 
bile. 

An advance on the 1948 Com- 
manders is claimed as a result 
of the re-positioning of rear 
shock absorbers. The change ap- 
preciably reduces any tendency 
of body weight to shift sideways 
on curves, it was stated. Steering 
on the Commander has been 


improved by additional needle 








cold weather warm-up and hot 
weather starting. The change in- 
volves several minor carburetor re- 
visions including an eighth of an 
inch lower float level. 

The vacuum pump that furnishes 
power for Studebaker Commander 
windshield wipers and is available 
as an accessory on Champions has 
been combined with the fuel pump. 
A fracture of the diaphragm, it 
was reported, will not impair the 
vacuum “circuit.” 

> . * 


NA upholstery on the 1948 
Land Cruiser is said to give 
increased sheen and richness. Cen- 
ter folding arm rests are in-built 
in Land Cruiser rear seats. 


Rotary door latches and variable- 
ratio steering are present in the 
new cars. Hill-holders are optional 
on the Champion but are standard 
equipment, along with the oil filter, 
on all Commanders. 

Optional overdrive will be avail- 
able on both series, as well as the 
climatizer unit. 

Both Champion and Commander 
club coupes feature 180-degree rear 
“windshields” and valise compart- 
ments beneath back seat arm rests. 





FORD DEALERS of the Washington area were in session last week with high officials 
of the Detroit office. Seated, left to right: Ernest R. Breech, executive vice-president; 
Henry Ford II, president, and Charlies R. Beacham, southeast regional manager, Ches- 
ter, Pa. Standing, left to right: Director Benson Ford, John R. Davis, vice-president 


and director of sales and advertising. 
nounced last week. 


WAA Recovers 
The zone office expects to dis- 


23 Pct. of Cost | pose of the bulk of its current in- 


CHICAGO—Approximately 23| ventory by June 30 of next year, 
percent of the original cost of sur-| it was added. 
plus property, a large amount of | ies Paine 
it being motor vehicles, has been! «peaiers Tell Me," by John 0. Munn, ts 
recovered by Zone 3 of the WAA. | an open forum for the expression of deal- 
with headquarters here, John E. | ers’ opinions. 





Kirchner, zone administrator, an- 
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Auto Industry Smeared 


Detroit Grand Jury Report Injures All; 
Only a Few Dealers Indicted 


(Continued from Page 1) 


only a comparatively few dealers 
would be charged with violations. 


+ * * 


[LL2GAL practices cited by the 
report include sales tax evasion, 
title falsification and title jumping. 

Unethical but legal practices 
charged iriclude sales by new-car 
dealers to the public with money 
on the side, to used-car dealers for 
extra money, and unwarranted low 
allowances on cars traded in. 

Following the report, Gov. Sig- 
ler said that the laws of the state 
would be bolstered and he threat- 
ened a shake-up of state officials 
accused of failure to collect prop- 
er sales tax from dealers. 

The whole handling of the situa- 
tion, by the newspapers as well 
as Skillman, was seen as indica- 
tive of the vulnerable position deal- 
ers occupy as a result of poor pub- 
lic relations. 


man smear, some observers raised 
their eyebrows over a statement by 
the Automobile Manufacturers 
Assn. lauding “the Skillman ap- 
proach to this problem.” 

+ * + 


However, the AMA statement, 
issued by Managing Director 
George Romney following a regular 
meeting of AMA directors, reiter- 
ated the belief that “the vast ma- 
jority of dealers were conducting 
their businesses honestly.” 

Detroit Auto Dealers Assn. later 

issued a statement asserting: 

“It is extremely unfortunate 
that the recent report ... cre- 
ated the impression . .. that 
most new car dealers were using 
unethical, illegal and dishonest 
tactics in their business.” 
Representing the big majority of 

new-car dealers in Detroit, DADA 
declared that it was proud of its 


In the light of the broad Skill-| record of achievements over the 











ATTENDING THE ate = the Southern California Old ‘Ts Club 
members mers in the automobile business in southern California. 
a an dealers who are still in business and ; 

to it, standing: Bill Froelich, Frank Webb, Ralph Hamlin, Jesse Smith, 
Wolff, Watt Moreland, Gordon Warren, John Uphsal * 


were over 


Timers 
who were dealers prior to 
Domenich 


Seated: Otto Hahn, Amerigo Bozzani, A. M. Young, Joe Bozzani, Arthur C. Page. 





past 10 years pertaining to law en- 
forcement and payment of taxes. 
* * oe 


[—pArae2 statement pointed out 
that “this association has never 
countenanced any disregard of the 
law, and its policies remain un- 
changed. No protective umbrella 
will be supplied to any dealer or 
dealers who find themselves im- 
plicated in unlawful practices.” 
In his broad charges, Skillman 


In Philadelphia— nearly everybody reads The Bulletin 


The Sunday Bulletin — first issue 


published February 9, 1947 


asserted that auto dealers had de- 
frauded the state of thousands of 
dollars through sales tax evasion 
by new-car dealers who covered up 
over-list sales. 

. * . 


HE market for new cars in De- 

troit, he said, would be satisfied 
relatively soon, if much of the city’s 
quota was not shipped to other 
states to be sold in the “black 
market.” 


Among other charges: 


1. The public has been common- 
ly victimized by many new and 
|} used car dealers. 


i 

2. Lax law enforcement by the 
| Secretary of state’s office and the 
| revenue department is obvious 
| from the fact that criminal pro- 
| visions of the Michigan Sales Tax 
| Act have never been enforced 
| since the act was adopted in 1933. 
| 


3. New-car dealers never record- 
}ed any over-payment and frequent- 
|ly made profits in excess of 1,000 
| percent on the sale of used cars. 
| 4, Customers waiting lists were 

“a very poor joke.” 
> + * 
STATS statutes relating to motor 
vehicles were condemned as 
conflicting and ambiguous, and said 
Skillman, “I strongly suspect that 
the public interest was largely 
| neglected in the drafting of the 
present laws, while the motivating 
factor was usually the benefit of 
the industry.” . 
As for the auto manufacturers, 
Skillman said: 

“How any manufacturer with 
his agents, auditors, and investi- 
gators constantly working in the 

knowi 
; 
| 


& 
that the public well knew is hard 
to understand.” 

The manufacturers’ statement. 
through AMA, pointed out: 

“While car manufacturers are 
using every means available to in- 
vestigate complaints against deal- 
ers, there are legal limits to which 
they can go. 

“Under the factory-dealer con- 
tracts, car factory auditors are not 
in a position to probe behind the 
car dealer’s records. To bring court 
action against any unscrupulous 
business man, it’s necessary to se- 
cure evidence and witnesses. Car 
companies are not constituted as 
detective agencies. 

“For that reason, they laud the 
Skillman approach to this prob- 
lem, as the grand juror has the 
legal authority to obtain needed 
evidence. 

“While the vast majority of car 
dealers are conducting their busi- 
nesses honestly, the industry be- 
lieves that the few dishonest ones 
should be prosecuted.” 

e 7 = 


Was saying that he would is- 
sue warrants against compara- 
tively few dealers, Skillman urged 
subsequent vigorous prosecution on 
an implied hundreds of other law 
violators by regular law-enforce- 
ment agencies. 

Skillman said that one practice 
of new car dealers was to make 
out the invoice in the regular form, 
showing the regular price, “plus 
'all the accessories the car can 
| carry,” plus 3 percent sales tax. 

“The buyer then pays,” Skill- 
| man said, “the total plus what- 

ever amount over that sum the 

dealer demands.” 

He said the transaction up to 
that point is unethical but legal. 
; The dealer, he said, runs afoul of 
the law by not paying sales tax 
on the whole amount. 

Skillman said that another meth- 
od was to take in cars in trade 
at “a sum grossly less than its 


1915. 
Cari 











actual value and then disposing of 


the used car upon the market for 
its actual value.” 
* * * 

NOTHER method, he said, was 

+ for new-car dealers to sell cars 
to used-car dealers, with a substan- 
tial amount paid under the table. 

Skillman said that the cars sold 
to the used-car dealer are each 
titled in the names of dummies, 
persons with no interest in them, 
employes and friends. The sales 
records and invoices of the new 
car dealer will then show that each 
sale was made to a different in- 
dividual, “satisfying even the audi- 
tors for the manufacturer.” 

Then, Skillman said, the spur- 
ious titles so issued are picked 
up by the used-car dealer and he 
either endorses them himself by 
signing the name of the title 
ao: or has the title holder sign 

m. 


Skillman said that then the used- 
car dealer either inserts his namie 
in the certificates of title or ma) 
even jump the title. 


Warrants 


(Continued from Page 1) 

past president of Detroit Auto 
Dealers Assn. and said to be the 
world’s second largest Buick deal- 
er; Raymond A. Dickinson, Don- 
ald 8S. Wallace and Joseph 
Schulte, of Dickinson - Wallace 
Pontiac Co., and Waldo D. An- 
drews and Earl C. Jackson, of 
Andrews Motor Sales (Buick). 

Used-car dealers were Jerry 
Lynch and Jack Geller and Saul 
Charnes, co-owners of C & G Mo- 
tor Sales. Mrs. Geller and Mrs. 
Charnes also were named. 

Dickinson is a former Pontiac 
zone manager, Wallace a former 
Pontiac district manager for Wayne 
County and Schulte former man- 
ager of the Western Michigan dis- 
trict. They left Pontiac two years 
ago to form their dealership. 

Hacquoil is accused of selling 37 
new Buicks at extra profit to Fred 
Ford & Son, a used-car firm, and 
21 to Jerry Lynch. Ford was grant- 
ed immunity and is not accused. 

The warrants charged that no 
sales tax was paid on the extra 
charge and that Hacquoil and 
Lynch conspired to avoid the tax. 
Hacquoil was accused on nine 
counts, one of which claimed that 
he titled the cars to fictitious per- 
sons or persons who were not 
legitimate owners. 

Other warrants claimed that 
Dickinson-Wallace sold more than 
100 new Pontiacs at prices high 
above the factory recommended list 
since January of this year, but 
paid sales tax only on the list price 

Andrews company was accused 
of selling 37 new Buicks to a car 
broker for resale in the South, 
using fictitious names as purchas- 
ers to violate the title and sales 
tax laws. 

The firm was also accused of 
selling 20 new Buicks to Charnes 
and Geller, and hiding the transac- 
tion behind a nonexistent real 
estate transaction. 

The various defendants were ac- 
cused of violating title and sales 
tax laws in consummating the al 
leged deals. 
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Car Production Estimates 
By Automotive News 


PASSENGER CARS 
(U. S. PRODUCTION ONLY) 


Week 
Ended 
Nov. 15, 
1947 
GENERAL MOTORS . 30,899 
GUNG ce cecccnne 14,202 
PE, KER S8% vere beet 5,904 
SE oS 6 p.o vse cece 5,084 
Oldsmobile .......... 4,015 
Ss 5406005 cb see 1,694 
CHRYSLER ........... 16,786 
PA 7, 
BE. vice veesersevids — 
Chrysler ...........-- 
EE 2.5 de vcwsiov ge cas 1,840 
REE. eawdiscus acicsoss 18,963 
RUE bb cos vee cc ceuee 14,922 
EEE obcdvicreccsss 3,366 
eae 675 
KAISER-FRAZER 4,057 
er 2,003 
DEE Sbhetee sé cvset 6 2,054 
STUDEBAKER ....... 3,070 
Bas 5668 petes 006 2,211 
GRRIEIIIE, cb ccccciccese 889 
PACKARD ............ 1,322 
WEEMEEEMIT «bc csccvscses = 


Total Cars, U. S. .... 79,405 
‘Station wagons. *Revised. © 





Same 
Week 
1946 


30,467 
15,144 
5,336 





Week 

Ended 
Nov. 8, 
1947° 
30,642 
14,306 


Jan. 1 Jan. 1 
Total to to 
Nov. Nov. 16, Nov. 15, 
1947 1946* 1947* 
61,541 630,207 1,238,556 
28,508 298,075 595,147 
11,808 121,140 
9,989 108,069 190,734 
7,837 85,813 166,819 
3,404 22,110 49,884 
470,147 659,158 
14,518 211,788 301,773 
10,316 136,478 194,870 
4,816 67,220 89,329 
83,656 654,666 73,186 
87,757 388,342 651,258 
29,711 318,664 520,000 
6,710 58,886 105,892 
1,336 10,792 25,276 
8,475 5,444 119,001 
4,250 1,916 60,663 
4,225 3,528 53,338 
6,098 638,876 105,908 
4,662 84,097 97,707 
1,760 79,831 90,200 
2,642 35,295 45,505 
1,572 3,481 28,653 
791 3,076 17,058 





64,856 79,199 158,604 1,763,796 3,052,999 


COMMERCIAL CARS 
(U. & PRODUCTION ONLY) 





Week Week dan. 1 Jan. 1 
Ended Same Ended Total to to 
Nov. 15, Week Nov. 8, Nov. Nov. 16, Nov. 15, 
194 1946 1947* 1947 1946* 1947* 
CHEVROLET .......... 9,143 7,398 8,297 17,440 220,874 277,550 
PE ene'ce rétatend 0s 112 5,438 554 666 169,287 241,257 
EE wb omebaeneo:0s 2,742 2,701 3,521 6,268 108,519 152,176 
INTERNATIONAL 3,241 2,606 2,915 6,156 96,122 182,190 
WEEMSEED.. woth ouccessces 1,881 1,278 1,844 3,725 60,895 173,733 
STUDEBAKER ....... 1,591 1,207 1,556 3,147 35,366 58,860 
Py ~sncees es coeses ses 1,621 1,755 1,655 3,276 28,229 56,157 
ME. savadebiuvecederwe 547 548 551 1,098 14,588 18,586 
DEE Sis scbbWedcenv sos 44a 39 114 558 3,280 18,2382 
CAnanhec aan ees 446 374 443 889 11,4638 17,126 
DIAMOND T.........- 348 $11 352 700 6,939 14,3438 
FEDERAL ..........--- 264 150 176 440 5,201 9,017 
Si cbs dev esceves ‘ews 131 ‘ ‘a ‘is 2,965 aoe 
PEMPUMIEE occ ccvcvcsces 96 walt 2 ded 
MISCELLANEOUS 442 437 444 886 23,239 19,845 
Total Trucks, U. S. .. 22,918 24,370 22,511 45,429 467 1,004,359 
Total Trucks, 
U. — wieewerene 102,328 89,226 101,710 204,033 2,551,263 4,147,858 
Total Cars, Trucks, 
0b eddies pene 6,406 4,185 6,311 12,717 130,789 225,737 


Grand Total, Cars and 
— U. 8S. and 


eee eee eeeeeeee 


yarable week of 1941 was 91,468 units. 


‘Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brockway, 


Four-Wheel Drive, Sterling, etc. 





Stinson Claims 
50% of 4-Place 


Plane Sales 


NEW YORK.—Current deliveries 
of Stinson aircraft are being made 
at nearly twice the rate of any 
other four-place plane, and the 
company is faced with a demand 
‘or its new 1948 model in excess 
of the plant’s present capacity to 
William H. Klenke jr., 
told 200 
jealers and distributors here last 

« at the first of nine nation- 
» meetings to be held during 


produce, 
general sales manager, 


next 30 days. 











AMERICAN AUTOMOBILE RISKS INCORPORATED 


16 Liberty Street 


United States Automobile Managers 
RHODE ISLAND INSURANCE COMPANY 


Surplus to Policyholders, Jan. 





Klenke said that Stinson deliv- 
ered 205 of the company’s four- 

place personal aircraft in October, 
which he said was 60 percent of 
all the four-place airplanes pro- 
“despite the fact that the 
fall and winter months have tradi- 
tionally been regarded as the slow 
season for airplane sales.” 

Price of the new Voyager is $6,- 
249 and the Flying Station Wagon, 
$6,289, at the company’s factory 
in Wayne, Mich. 

Range of the 1948 models has 
been increased to 554 miles, and 
the useful load now exceeds 1,100 
pounds, it was reported by W. A. 
Blees, vice-president in charge of 
sales. 


duced 


coe” 


1, 1947 


INSURANCE 


for FINANCED AUTOMOBILES 





108,729 938,411 108,021 216,750 2,682,062 4,373,505 
Note: Note wanbined U. S. and Canada car and truck output in the com- 


New York 5, N.Y. 


$3,019,662.79 
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with other makers, and that the 
company is not hopeful of being 
able to build more cars in its 
new model run than it did in the 


before any sixes are scheduled. 
Production thus far has been con- 
fined to the four-door sedan, but 
a few sedan-coupes are scheduled 
for assembly this week. one just completed. 

It also has been learned that Hudson’s new car is said to be 
Hudson’s December steel quota | almost 500 pounds heavier than its 
has been slashed heavily, along | predecessor. 


Production 


(Continued from Page 1) 


hour working supply of its parts 
on hand, while assembly plant B 
had only two. 

* * * 


A CARGO plane consigned with 
the necessary parts for both 
plants arrived at assembly plant 
A first. Assembly plant B is lo- 
cated 200 miles away. 

More difficulty developed when 

it was discovered that it would 

be necessary to unload plant B’s 
before plant A’s shipment could 
be taken off. 

The division’s traffic officials de- 
cided that if this was done, plant 
B would be without materials for 
an hour. So the pilot was ordered 
to fly the entire load to plant B, 
and return with the other parts 
for plant A. 

As a result, neither assembly 
plant was forced to stop operations 
for a minute. 

* . * 


NOVEMBER passenger car pros- 
pects were bolstered last week 
when Kaiser-Frazer announced 
that it would add a second shift 
to its production line today (Nov. 
17). 

K-F officials said they had suf- 
ficient material commitments to 
realize the scheduled increase in 
o 






1907 2-cylinder Maxwell with horizontal cylinders, 

large fly wheel in front and three bands in place of 
' transmission. Aluminum motor, brass radiator and 
trimmings. 28"x3” tires. Oil drip system. Is in perfect 
condition throughout. What is your best offer? 






















utput. 

A second shift should in a short 
time enable K-F to achieve a daily 
output of 1,000 cars daily. Current 
daily output is around the 800- 
mark. 

Meanwhile, U. S. passenger car 
production last week continued an 
upward trend started the week be- 
fore. This trend is likely to con- 
tinue until the middle of Decem- 
ber, when Ford should be in near- 
volume production of its new truck 
models. 

In the meantime, Ford will util- 
ize the materials and manpower 
made available by the truck cur- 
tailment to build more passenger 
cars. The estimated 18,963 Fords, 
Lincolns and Mercurys built last 
week was a postwar high for the 
company. 

* * * 


ACCORDING to reliable sources, 
Hudson will build 10,000 Com- 
modore eights in its new model 


Prices Reduced 
On Polyethylene 


NEW YORK. — Bakelite Corp., 
unit of Union Carbide and Carbon 
Corp., announced last week that ef- 
fective Nov. 10, prices of Bakelite 
polyethylene were reduced from 
four to seven cents per pound on 
various grades of the plastic. 


The price reduction is the second 
for Bakelite polyethylene in less 
than six months and the fourth 
since mid-1942, bringing the price 
level of polyethylene to a point 
more than 60 percent lower than it 
was at that time. 


Oldsmobile Sets Banquet 


For 25-Year Club 

LANSING, Mich.—More than 350 
employes are now members of the 
Oldsmobile Quarter Century club, 
which will meet Dec. 6 for its an- 
nual banquet and entertainment 
program sponsored by the division. 

Each member of the club has 25 
years or more of service with Olds- 
mobile and General Motors. Four 
employes have records exceeding 
40 years of faithful service, and the 
oldest member, John Weaver, was 
hired 44 years ago. The combined 
years of service of the 358 mem- 
bers totals 8,814 years. 


Willys’ 1947 Production 


Tops 100,000 Mark 

TOLEDO. — Willys - Overland 
Thursday built its 100,000th ve- 
hicle of 1947, a jeep station wag- 
on. James D. Mooney, president, 
said the company had built 66,- 
567 jeeps, 28,047 station wagons 
and 5,386 jeep trucks thus far 
this year. 

He said the total number of 
vehicles scheduled for produc- 
tion this year is 119,000. Com- 
pletion of nearly $21,000,000 
worth of plant improvement this 
year, Mooney added, has enabled 
the company to plan a produc- 
tion goal of 200,000 units in 1948. 


HELP WANTED 
SERVICE MANAGER —We require the 


city of over one hundred thousand. Pre- 
fer Lincoln-Mercury or Ford background. 
A most unusual opportunity, permanent, 
good salary and share of profits. Answer 
treated confidentially. Give age, experi- 
ence, references. Box 1989, c/o Automo- 
tive News, Detroit 26 


REGIONAL SALES MANAGER wanted 
for Pacific Coast. Must have had several 
years experience selling a line of heavy 
duty motor trucks and know how to 
handle dealers. Age 40 to 50. State ex- 
perience and salary expected. Address 
Carl Loud, Sales Manager, Federal Mo- 
tor Truck Co., Detroit 9, Mich. 


EXPERIENCED FORD HELP—Four Ford 
mechanics, two service salesmen, two 
front end machine men for Ford dealer- 
ship in Miami. These positions are open 
for experienced men who find it neces- 
sary to move south for five months dur- 
ing the winter due to the health of some 
member of their family. We advise com- 
ing south in a house trailer as housing 
is practically impossible. Discuss the 
situation with your employer as we will 
req his recommendation.. Sam Mur- 
ray, Inc., 1917 Biscayne Blvd., Miami, 

Fla., or telephone Mr. Marshall, Service 





Manager, Phone 9-4761. 


SALESMAN for nationally advertised auto 
with following among new 


mission basis. Box 2027, c/o Automotive 
News, Detroit 26. 


WANTED—Auditor, not over 40, experi- 
enced in large, volume-type automobile 
dealership. Must have real, proven exec- 
utive ability and thorough understanding 
of accounting procedures. For the right 
man this is one of the finest opportuni- 
ties in the whole country. Write, includ- 
ing your photograph, giving your back- 
ground, experience, and salary require- 
ments, to Ed James, world's champion 
Studebaker dealer, 1350 American Ave., 
Long Beach 13, Calif. 


SALESMEN—Sell custom tailored woven 
plastic seat covers as side line to new 
car dealers and distributors. Attractive 
commission, choice territories available. 
Write full details, lines, territory, etc. 
Decco Co., 246 Fifth, New York City. 

PARTS MANAGER, thoroughly experienced 
and capable of assuming complete man- 
agement of large parts department of 
well established western New York Ford 
dealer. We are volume minded and to 
qualify man must have outstanding mer- 
chandising, promotional and managerial 
ability. Excellent salary and profit shar- 
ing plan. In reply state age, qualifica- 
tions, references and attach photograph. 
Replies held in confidence. Box 2025, c/o 
Automotive News, Detroit 26. 

WANTED—Service Manager by a progres- 
sive Northern Illinois dealer. GMC and 
Buick experience preferred. Give full de- 
tails of experience, age and if married, 
number of dependents. Address Box 2024, 
c/o Automotive News, Detroit 26. 








per word. Cash in advance. 





USED CAR MANAGER—Pre-war and war- 
time experience, new and used cars. Top 
hand used car salesman. Now employed. 
Age 40 years, married, dependable and 
sober. Five years service department ex- 
perience. Box 2026, c/o Automotive 


News, Detroit 26 





GEORGE ROSTAD, Owner 





























Kerkhoven, Minnesota 






















































CLASSIFIED WANT ADS 


(For Rates, Etc., See Next Page) 





POSITION WANTED 


POSITION WANTED—Accountant, office 
manager, 14 years experience, General 
Motors and auditing. P. O. Box 3002, 
Denver, Colorado. 


GENERAL MANAGER _ 


Michigan C.P.A. Thoroughly experienced 
in all phases of dealer operation, admin- 
istrative, office, sales and service. Capable 
of taking complete charge of any size 
dealership. Best of references. 

BOX 2019, C/O AUTOMOTIVE NEWS 

DETROIT 26 











NNN 
POSITION WANTED as general manager 
of Lincoln, Mercury or Ford dealership. 
Have thorough knowledge of dealer op- 
eration, working in all phases over a 
period of 13 years. Will assume manage- 
ment on salary and profit percentage 
basis, with opportunity to buy in later 
if satisfactory. Age 35, top references. 
Replies held strictly confidential. Box 
2023, c/o Automotive News, Detroit 26. 


ACCOUNTANT-OFFICE manager, General 
Motors experience, 19 years public ac- 
counting, college graduate, chartered ac- 
countant, middle age, married. Box 2001, 
c/o Automotive News, Detroit 26. 


saaccatchdngecenaeeapearianaapeoaeenaelaiaeine eenonee gene aerte enpeeptes 

GENERAL MANAGER—Age 44, married, 
twelve years executive positions General 
Motors Corporation. Experience includes 
heavy business management, accounting 
and zone management. Also nine years 
retail including accounting, wholesale 
management, and retail sales manage- 
ment. Presently employed as sales man- 
ager for Buick metropolitan dealer. 
Available Jan. 1. Box 2022, c/o Auto- 
motive News, Detroit 26. 


PARTS MERCHANDISING MANAGER— 
Twenty-seven years experience in the 
parts industry selling to the independent 
jobber. Three years jobber sales man- 
ager. One year Chrysler Motors Parts 
Corp. Two years merchandising manager 
Chrysler parts wholesale operation. De- 
sires position with parts wholesaler or 
large dealer. Location optional. E. A. 
Cramer, 115 North Bergen Place, Free- 
port, N. Y. Ph. Rockville Centre 6-1700. 


AUTOMOTIVE ACCOUNTING executive. 
Here is the man your business needs. 
Available for permanent connection as 
treasurer, controller or office manager. 
Ambitious, competent, NAPA experience. 
Please write A. N., Box 3622, Phila- 
delphia 25, Pa. 


GENERAL MANAGER—Twelve years ex- 
perience with General Motors dealers 
Have served in all phases of automotive 
business. Thirty-five years of age. Can 
furnish top references. General Motors 
dealer preferred. Available first of year. 
Box 2017, c/o Automotive News, De- 
troit 26. 


MANUFACTURERS RI REPRESENTATIVE 
MANUFACTURERS agent who has some 
time and energy to invest can join old 
established manufacturer on a very prof- 
itable basis. Box 2028, c/o Automotive 
News, Detroit 26. 
BUSINESS FOR SALE 
FOR SALE—NAPA parts store, complete 
with automotive machine shop in south- 
ern Arizona. Gross sales $140,000 per 
year. Will sell for inventory of stock, 
equipment and fixtures. No blue sky. 
Owner has other interests. Write Box 
2029, c/o Automotive News, Detroit 26. 
ISTRIB' RS WANTED 
DISTRIBUTOR—Established manufacturer, 
automotive, farm item, discontinuing job- 
ber distribution, will sustain organiza- 
tion. Box 2016, c/o Automotive News, 
Detroit 26. 
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DISTRIBUTORS WANTED 

DEALERS WANTED North and South 
Carolina to sell Universal Sport Trailers, 
with living quarters and kitchenette, to 
sell for less than $800. G. G. Walker 
Motor Co., Inc., Distributors, 
N. C. 

REAR SHAT SPEAKERS—Very attractive 
sales proposition. Write Aero, 4836 Joy, 
Detroit 


ery! 
tented electrical machine that is simply 
installed adjacent to the carburetor of 
any make or model automobile. As its 
name states, it manufactures and in- 


carburetor. Ozone (03) has three times 
the expansive power of oxygen (02), and 
when fired creates a more complete com- 
bustion, reducing carbon, 
mileage, particularly at 
where the extra-expansive qualities of 


Los Angeles 36, Calif. 
DEALERSHIP WANTED 


POPULAR make Texas dealership and new 
cars wanted. F1772, San Antonio Auto 
Corp., 1026 N. Alamo, San Antonio, Tex 


HAVE QUALIFIED with General Motors, 
Chrysler and Ford factories. Desire to 
purchase dealership of 300 cars or larger 
for cash. Replies will be held in strict 
confidence. Box 1920, c/o Automotive 
News, Detroit 26. 


NEW CARS WANTED 














We'll buy new K-F cars. Write 
Tropical Motors, 614 S. Andrews Ave., 
Ft. Lauderdale, Fila. 


1947 CADILLACS WANTED—All maker | 
and models. Phone, wire or write Lewis 
Capitol Motors, 530 Linden St., Allen- 
town, Pa. 


Florida. 





and T-passenger. 
‘‘collect."" Pueblo Motor Co., Pueblo, 
Colorado. Phone 1208. 


NEW CADILLAC sedan or convertible | 
wanted. Price no object. Wire or phone | 
Anderson Auto, Peoria, Illinois. 

USED OARS WANTED 

WANTED—New and used four-wheel drive 
jeeps. Telephone 2-1734, Baxter Motors, 
213-19 East 4th St., Davenport, Iowa. 


ATTENTION car dealers and owners. 
Clean Nash cars wanted. Premium prices 
paid. Phone or write Smith’s Auto Sales, 
Van Wert, Ohio. Phone 3114. 


USED CARS FOR SALE 


HAVE AVAILABLE 1946 Lincoln Conti- 
nental hard-top Club coupe, completely 
equipped. One owner, black finish, 7,000 
original miles. 
offer. Merlin Motor Co., 

















Camden, N. J. 


AUTO AUCTION—Dealers only, fastest 
and best in the Midwest. Every Wednes- 
day at 12:30. Thirty miles from Minne- 
sota state line. Lapiner’s Used Car Auc- 
tion, Tel. 1182, Mason City, Iowa. 





WHEN IN CLEVELAND 
Visit With 


SAM GREENFIELD 


Where You Can Always Find Fast 
Moving Merchandise at a Price 
6619 Euclid Avenue Phone HE. 0232 
Cleveland 3, Ohio 








DEALER’S AUTO AUCTION 


Albany, N. Y. 
Each Monday at 12:00 sharp. Auction in- 
doors. Central Avenue, Rt. No. 5. Lots of 
— of action. All dealers cordially 
in . 


Contact = » Albany 2-5372 
icensed & Bonded) 
Office: 1178. Washinaten Ave., Lanes. N.Y 


«CAR LOADS OF ’EM! 


CARS 
TRUCKS 
PICK-UPS 


NEW-USED 


LARGEST DEALER 
ROSEN-NOVAK 


2086 Farnam St. Ph. Harney 6000 
OMAHA, NEBR. 


"Sis to 47s 








AUTOMOBILE 


DEALERS ATTENTION 


For dealers only. Plan to attend one 
of the greatest automobile auctions in 
the land today at Joplin, Mo. The 
crossroads of America, where 66 and 
71 highways cross and the East meets 
the West. Auction every Friday rain 
or shine. Inside sale. always over 300 
automobiles to choose from each sale. | | 
Owned and operated by | 


Col. Joe H. Burtrum 


| 

1610 E. 7th St. 
JOPLIN, MISSOURI 

Phone 4600 
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of GENUINE CHEVROLET 


PARTS Orders" Shipped” Day” Recetved 


SHEARER MOTOR co. 


1256 Manchester 
ST. LOUIS 17, MO. 








WHOLESALE 
1947 AUTOS 


IMMEDIATE DELIVERY 
ALL MAKES AND MODELS 


SPECIAL PRICES TO QUANTITY 
BUYERS 


M. 


Also Large Stock of Convertibles 
and 1946 Oars 


IRVIN SACHS 


“*Philadelphia’s Largest Used Car Dealer’ 
4539 Chestnut St. Philadelphia, Pa. 
Wire or Phone ALlegheny 4-4450 








AUCTION 
THURSDAY 12:00 NOON 


Most cars entered are brought in 
by new car dealers. 
Col. Marker, Auctioneer 
“We Need Buyers—Over 150 Cars 
Offered Each Week’ 








About 400 cars to wholesale, 
late models. A few older. Let’s 
sharpen the pencil. You'll be 
happy to deal with 


PAPPY 
19750 Livernois Detroit, Mich. 








AUTOMOBILE AUCTION 


EVERY THURSDAY AT 7:00 P.M. 


Prompt attention given all inquiries. 


If you come to nearest airport or train 
station, notify us and our representative 
inside modern 


BURTON LIVESTOCK 


EXCHANGE, INC. 
New York 








KEN SCHAEFER’S 
AUCTION 


Rain or Shine, Every 


THURSDAY 
100% Auto Dealers 
INDIANAPOLIS, IND. 
915 N. Tlinols St. Lincoin 5383 








CLEAN, FAST MOVING 
USED CARS 


SHIPPED ALL OVER THE COUNTRY 
Best Wholesale Deal in the U.S.A. 


LEO ADLER, INC. 
DeSoto-Plymouth Dealers 


3000 Fenkell—7 Blocks East of Livernois 
Detroit 21, Mich. UN. 3-7400 | 


| 


JEEPS! | 

Near-new and slightly used 1946 and 1947 | 

models. Wholesale to dealers. Big stock | 
on hand. 








Anderson Auto 
PEORIA, TLLINOIS 





_ 3958 Funston 8t. 


AUTOMOBILE 
AUCTION 
28 MILES FROM CHICAGO LOOP 


“% Mile East of Mlinols State Line 
On Route 30 


EVERY FRIDAY 11 A.M. 


Strictly Wholesale 
Dealers Buy—Dealers Sell 


Buyers coming in by plane or train-— 
call—we will meet you. Hotel accom- 
modations available, transportation fur- 
nished. Call early for reservations. 
Transports available to move cars 


DUTCH STEWART, 


























Auctioneer 


Dyer Auto Auction 


Phone 4111 Dyer, Ind. 
Res.: Lansing, ™., 730 


AUTO AUCTION 


Every Friday — 12 O’Clock 
HORSE HEADS, NEW YORK 


4 Miles North of Elmyra, N. Y., 
On Route 17 


A Car Sold Every Minute 


By Far, the Biggest Auction 
In The East 


Our auction seems to be the 
meeting place for the new and used 
car dealers of eastern United 
States. 

New Car Dealers like our auction 
because they can turn their trade- 
ins for quick cash and eliminate 
used car dept. and the free service 
headache. 


Strictly a Dealer’s Auction 


Used Car Dealers like our auction 
because they can buy their week’s 
supply in a few hours and do away 
with all the traveling and expense. 

Elmyra is located on three lead- 
ing railroads and on the air and 
bus lines. Wire or phone us and 
we will meet you. 


Horse Heads Auto Auction 
Ronald D. West, Owner 
Johnson, Rickard, and West, 
Auctioneer 











AUTO AUCTION 


EVERY TUESDAY AT 12 NOON 


Centrally Located on U. 8. 12, Halfway 
Between Gary and Michigan City 


DEALERS ONLY 


New Building — Every Facility 
Phone or Wire for Reservations 
Come by Plane or Train 


WE WILL MEET YOU 
Seuth Shore Electric Stops at Our 
Back Door 


BAILEY TOWN STATION 
Auctioneer: 
Elisworth “Dutch” Stuart 
DUNES AUTO AUCTION 


1401 Broadway 
GARY, INDIANA 








CLEAN 


FAST MOVING 
1942 — 1947 
Chevrolet - Plymouth - Ford 
All Body Models 
Guaranteed One Owner Cars 
NO TAXI 
Wholesale Only 


Cars Located Toledo, Ohio and 
Philadelphia, Pa. 


— ACT FAST — 
Call Kingswood 1302 or Wire 


W. A. WRIGHT 
Toledo, Ohio 























AUTO AUCTION 


THURSDAY'S NOON 
Dealers Only 


“Heart of Tobaccoland” 
Sale Fee $5 Phone R-731 


Hometown Sales 











BUSES FOR SALE 


TWO NEW DODGE school buses with new 
42-passenger Superior bodies complete, 
painted school yellow. Wilson Chevrolet 
Sales, Inc., Bloomfield, Indiana. 


FOR SALE—Two new 1947 Chevrolet 28- 


passenger school buses, Superior body 
fully equipped. Landis Auto Co., Illinois. 


NEW BUS CHASSIS—One 1947 Chevrolet 
199” W.B. regular. Two 1947 Chevrolet 
199” W.B. 2-speed rear axle. Parkland 
Chevrolet Co., Inc., 50 Coxe Avenue, 
Asheville, N. C. 


NEW 1947 DODGE school bus, WF368 
48 passenger Carpenter a 

List $3, 793. For quick sale, $3,250. 

Davis Motor Co., Sherman, Texas. 


- SRUOKS WANTED 
NEW FORD or Chevrolet bus chassis, any 


length, any quantity. Will pay $50 above 
dealer cost. Elkin & Co., Macon, Miss. 


8 ‘D—We need late mode! 
used trucks. All types. Cash waiting. 
We go anywhere. Call Estebrook 7330 
or write to Fred Bedford, 534 No. Cicero 
Ave., Chicago 44, Illinois. 


TRUCKS FOR SALE 
CONVOYS FOR SALE—Two 1946 Reo 


tractors, three 1946 Dodge tractors, four 
equipped with Mechanical Handling, one 
with Whitehead & Kales, all four-car 
trailers; all motors in good condition: 
good rubber including spares; priced to 
sell. Geo. Broyles Oklahoma City Co., 
1220 N. Robinson, Oklahoma City, Okla. 


1947 DODGE 2%-ton 2-speed rear 178” 
W.B. with 15%’ high stake body, 14,500 
miles. Hare Motor Co., Paulsboro, N. J. 


TRUCKS—GMC’s, almost new, cab and 
chassis, 6x6 10-wheel jobs. Brockway 10- 
ton, almost new, equipped with winches 
and hydraulic power lifts, tandem rear 
with 1200x20 tires, 14 ply; only $4,000. 
worth $10,000 for crane mount or any 
other heavy use. BODIES—New 12-yard 
St. Paul heavy dump bodies, 8x12 feet 
inside and extra heavy St. Paul (95) 
hoist complete with box of power take- 
off assembly, etc. Close-out at $750 com- 
plete. Worth $2,000 each. EXPRESS OR 
CARGO BODIES—New 6x9 with extra 
large tarpaulin; these are extra strong 
and will fit any new chassis. Crated, two 
(2) complete bodies. $250 per crate of 
two. These will retail at $295 each. Will 
ship anywhere. ALSO NEW—Pickup or 
small truck bodies 4x8 with tarpaulin 
tops and ends. Complete for mounting 
with fenders and tail light. Two complete 
units per crate which includes two axles 
and (4) 750x20 wheels and (4) springs to 
make heavy trailer if so desired. $95 per 
crate of 2 complete. LIMEGROVER 
SALES & SERVICE, Sixth and Airbrake 
Ave., Turtle Creek, Pa. 


1947 DODGE C.O.E. cab and chassis, 159” 
wheelbase. Never used. Straight rear end. 
Delivered for $2,170, sacrifice for $1,995. 
Carl Dutro, 1008 Wheeling Ave., Zanes- 
ville, Ohio. Phone 6827. 

PARTS WANTED 

WANTED—Front bumper face bar, GP- 
7831,, Part No. 414770; right bumper 
guard, GP7828, part No. 916487; left 
bumper guard, GP7828, part No. 916488 
for 1941 Oldsmobile. Wire collect: Holler 
Motor Sales, Sanford, Florida. 


WANTED—-New or used left front fender 
for 1936-60 series Buick. Will pay list. 
Gibbs Chevrolet Sales, 336 Third St., 
Uhrichsville, Ohio. 


JEEP ENGINES wanted in any quantity. 
Write, phone or wire us your F.O.B. 
price if you have either new or re-manu- 
factured Army jeep engines. Roy Bridges 


& Co., Inc., ‘‘The South’s Oldest Willys 
Distributor,’’ 2801 6th Ave. South, Bir- 
mingham, Alabama. 

WANTED—1940 Chevrolet %-ton panel 
truck body; one left rear fender for 1936 
Chevrolet sedan. Fenderville Collision 
Service, 228 E. Erie St., Painesville, O 





























PARTS WANTED 


WE NEED a left rear fender for 1946 
Chevrolet 4-door sedan. Advise if you 
can furnish. The Flying Dutchman, Inc 
Madison & 17th Sts., Toledo, Ohio. 


WE MUST HAVE 1938 to 1941 front and 
rear fenders for Ford and Mercury. Air 
mail us for shipping instructions. Bil) 
Wilkinson, Box 116, Ocala, Florida. 


PARTS FOR SALE 


SPECIAL! BRAND NEW, genuine Ford 
truck parts. Ring gear and pinions com- 
plete No. 01T-4203A, $17.50, lots of 12, 
$15.00. Ring gear and pinions commercia! 
No. 21C-4209B, $8.00; lots of 12, $7.00. 
Gear shift lever No. 01Y-7210, 75¢e. Pin- 
fons only, No. O1T-4609A, $4.00; lots of 
12, $3.25. Shaft No. 01-T-7061, $2.75 
Mail orders promptly filled. Auto Sur- 
Plus Co., 1426-32 Zuni St., Denver, Colo 


WHOLESALE PONTIAC parts, large stock 
of hard-to-get parts, body and fender 
parts for all models. Fast service, lib- 
eral discount. Walter H. Schultz Pon- 
tiac, 16-20 Passaic St., Trenton 8, N. J. 


FORD PARTS—Many hard-to-get items. 
Orders filled same day. Write, wire. 
phone, Sweeney Auto Sales, 2534 Read- 
ing Road, Cincinnati, Ohio. 


$100,000 INVENTORY Ford parts. We 
carry many hard to get items or will get 
them for you. Wire or write Timmerman. 
Lima’s Ford Dealer, Lima, Ohio. 


VALVE GASKET KITS—$1.48 value for 
19 cents in lots of 100 or more. Fits all 
Willys and Ford military jeeps and all 
"46 and °47 Willys civilian jeeps; also 
fits Willys cars and trucks from ‘39 
through '42 models. All gaskets but head 
gasket fit Willys products from '33 
through °42 models. Each kit contains 14 
gaskets, including head gasket. Now only 
19 cents complete, F.O.B. Cincinnati 
Send money order or will ship collect. 
Mail your order today. SCHOTT MO- 
TORS, INC., 2320 Gilbert Avenue, Cin- 
cinnati 6, Ohio. 


FORD PARTS shipped anywhere. Call. 
phone. Tranter-Williams Motors 
4016 Allston Ave., Cincinnati 9 
Ohio. Melrose 7275-6-7. 


TEN THOUSAND CHEVROLET 
UPPER CONTROL PIN 


ASSEMBLY 
GUARANTEED QUALITY 
Samples Sent on Request 
Priced Considerably Below 

Manufacturing Cost 


8301 LYNDON 
Phone HOgarth 1483 








Detroit 21 








FORD 
PARTS AND ACCESSORIES 


Big Discounts to the Trade 
Hard-To-Get-Parts 


ALLIED MOTORS 








OLDSMOBILE 
PARTS AND ACCESSORIES 





VACUUM TOWAWAY 
BRAKE KITS 


Hand Valve—Cylinder—Brackets 
and All Fittings 


MICHIGAN BRAKE SHOE 


EXCHANGE 
Detroit 8, 
TA. 5-4753 


‘‘We give YOU the brakes’’ 


OLDSMOBILE 


And All General Motors 
PARTS AT WHOLESALE 


$100,000 INVENTORY 
LIBERAL DISCOUNTS 


Core Supports 
Hydromatic Parts 


3631 Myrtle Mich. 








Hub Caps Shock Absorbers 
Distributors 
Gas Tanks Carburetors 
Trunk Lids Steering Wheels 
Fuel Pumps Clutch Parts 


And Many Other Items 
Orders Filled Same Day Received 


SELMI MOTORS, INC. 


LARGEST OLDSMOBILE PARTS 
DEPOT IN EAST 
3431 N. 15th St. Philadelphia, Pa 
Telephone SAgamore 2-5568 








DO YOU KNOW? 


THE NEW QUICK CHANGE 


Dealers license plate holders will save each of your salesmen 50 
to 100 hours time a year. Can be used on round hole or slotted 
plates. Fit all cars. Dealers now using say they are the best yet. 


CADMIUM PLATED — $1.00 PER SET OF FOUR 
THIRTY DAY MONEY BACK GUARANTEE 


Order now. Postage prepaid on lots of 5 sets or more. 
JOBBERS WANTED 


Cc. HOWARD 


1498 Overlook Dr. 


Akron 7, Ohio 
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Greater Columbus Auto Mart 


THE PLACE 
GLADDEN ROAD & NORTHWEST BLVD. 
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New Stinson Flying Station Wagon 


Les here/ Stgyped Up MN range S00q payload / 


“The great new 


New? Yes! But more important, the 
new 1948 Stinsons—of proved design — 
are America’s most useful, most prac- 
tical, personal planes. 


For a Stinson carries four people com- 
fortably and economically —is equally 
useful for family or business travel. Its 
roomy interiors—newly styled by the 
famous designer Henry Dreyfuss— pro- 
vide plenty of luggage space. 


Long time fliers prefer Stinson depend- 


ability and safety. Beginners are delight- 
ed with Stinson flying ease and simplified 
control. You can learn to fly solo in ten 
hours or less. 


Visit your Stinson dealer for a look at 
the Stinson Voyager or Flying Station 
Wagon. See for yourself why Stinson 
leads in popularity in the 4-place field. 


Better yet, arrange with your dealer 
for a demonstration flight. Then you’ll 
understand why Stinson owners regard 


Stinson for 48 


personal flying as the most modern, most 
comfortable, most profitable way of 
going places! 

For literature write Stinson Division, 
Dept. P, Consolidated Vultee Aircraft 
Corp., Wayne, Michigan. 


Stinson 


For 22 years, builder of America’s most useful personal planes 


New, safer, “Fly-anywhere” performance 
uick take-offs. Slow landings. 
ruises at 130 m.p.h.—at 5,000 

ft. Range, 554 miles. Gas and oil 

costs less than 4 cents per mile. 


New, higher pay-load capacity 
640 cargo and baggage pounds plus 
pilot—or four people with 100 pounds 
of luggage or cargo. Has side-loading 
baggage compartment. 


New, greater all-purpose utility 
28% greater range, 14% more useful 
load. Can be equipped with floats or 
skis. Rear seats removable in Flying 
Station Wagon. 


New ease of control, new dual brakes 
The spin-resistant Stinson is so easy 
and safe to fly that beginners usually 
solo in ten hours or less. Solo flight in- 
struction included in purchase price. 


Stinson has new flight instruction plan for business and professional men interested in saving 
time and money— write W. H. Klenke, Jr., General Sales Manager, Stinson, Wayne, Michigan. 
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